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Now Prepare an Alert and Vigilant 


Legislative Alliance 


HE power to tax has been well said is the 
power to destroy. The duties collected at a 
custom house are regulated by a tariff act 

and are taxes. The alleged purpose of all custom 
duties is to produce revenue,: but in addition the 
avowed policy of America has been to so regulate 
the tariff that its duties or taxes shall protect Ameri- 
can industries from foreign competition and foster 
their growth and prosperity by reserving to them the 
American market. 

The power to tax importation becomes the power 
to destroy the minute the policy of fosterage and 
protection is perverted and duties are levied in such a 
way that American industry is despoiled and a 
monopoly is built up. 

In the broad and industrial meaning of the term, 
hides are raw material, being simply a by-product of 
the cattle industry and which are only a remote con- 
sideration in the business and become an asset distinct 
and separate from the cattle only after their sale and 
slaughter for beef. The cattle raiser has no financial 
hope or interest in the hide; it adds nothing to the 
value of the cattle he markets, and the American hide, 
which is a packer’s by-product, costs him practically 
the live weight price and is sold in competition with 
the imported hide, which comes to our port burdened 
with the. costs of freightage to ports from distant 
lands and transportation across the seas. 

Any tariff on hides is a gift to the packer and an 
injury to the American tanner, since the tariff tax 
plus the hide cost is what the American tanner must 
pay who has to compete with the packer tanner 
whose hides cost him practically nothing. The packer 


is multiplying his tanneries and the independent 
tanner is fighting a losing battle, since he must com- 
pete with the packer who starts with taxless hides 
and makes the market. 

Tax the hide at our port and it is merely a question 
of time when the independent tanner goes out of 
business and the packer will have the field to himself; 
that is to say, have a tanning monopoly and have 
every leather business in America by the throat. 
That the next excursion of the packer will be into 
the shoe business goes without saying, and when he 
enters it, the same economic conditions that have 
destroyed the independent tanner will transform the 
American shoe industry into a monopoly and destroy 
the independent shoe trade. 

It is time to wake up. Eternal vigilance is the 
price of freedom and safety. Industrial independence 
handicapped by taxes and tariffs cannot exist along- 
side of monopoly. The shoe trade must watch Con- 
gress and the packer, or go out of business. 

The attempt to put a 15 per cent tariff on hides in 
the Congress just-deal failed by a scratch; the at- 
tempt will be renewed in the Congress. If it sue- 
ceeds look out for trouble. Only an alert and vigilant 
alliance of the tanning and leather trades will stop it 
and the alliance should get to work at once. 





Welcome to Whites 


NOTHER great movement of style appears. 
Gray in suede and kid is today in overwhelming 
favor. Those who doubted are in the sad position of 
being “short on sales and long on disappointments.” 
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How about anticipation now for June and July 
white footwear? Will there be a return of the last 
minute scramble for immediate delivery footwear? 
There is no doubt greater than that of style hesi- 
tancy—if you gauge your community correctly you 
are in for many sales on a profitable basis—if you 
aré a poor picker you get left on sales and profits. 

National prediction on whites can rarely be given 
except to indicate a major trend showing an unusual 
interest. Whites are usually sectional in their 
popularity. What are the localized indications? The 
southern resorts all show a wearing of combinations, 
trimmed with tan, black or green; plain whites, too, 
came into demand in suedes, kid and canvas. 

Big city merchants, anticipating a real Summer in 
weather and costumes, are receptive to white and 
have placed orders already. 

Make your white plans in the weeks of March 
after a real study of your own community. Call up 
a number of customers and ask them how they expect 
to feel on whites in June. Learn to figure your local 
style trend and to judge it at least 90 days in advance. 





More Interference with Orderly 
Merchandising 


Y what rights has a postmaster to circularize 

the large staff of letter carriers under his juris- 
diction with pamphlets, “shoes at cost’? We express 
a hope that the new Postmaster-General will direct 
his efforts to the betterment of the business of letter 
delivery rather than sponsor such plans as have 
parental solicitude over the pocketbooks of the 
workers. 

We can appreciate the suggestions by postmasters 
as to shape and substance of footwear to give greater 
comfort to men who cover their routes, but even 
such advice is subject to the individual type of foot 
and its especial need. 

Here is what we discovered—the letter carrier on a 
suburban route received a communication from his 
district postmaster that footwear for himself and 
family was obtainable “at cost” through the co- 
operation of ‘“‘one of the largest operators from hide 
to consumer.”” The ordering to be done by mail 
and the “special price to postmen only.” How far 
has this “inside work’’ gone? Ask your local letter- 
carrier if he has received the “‘cost-price offer.” Let 
us stop this thing before it develops into special 
offers to policemen, railroad men, bricklayers, steam- 
fitters, icemen and every class of worker and wage 
earner. 

The ranks of public service employes number well 
over a million families—if shoes were sold to the 
majority of them. direct, where would the shoe 
store go to? 
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Experiments are being tried in police departments 
in this new theory, “shoes at cost,” firemen have 
tried it and now the postmen—in fact, every group 
of workers with.a particular footwear need is being 
approached with the new bait, ‘‘cut the profit of the 
merchant by buying direct.” The system is danger- 
ous to business ethics. The workers get a wrong 
idea of economic distribution and become discontented 
with all purchases at retail. It is a menace, obvious 
to every merchant—kill it. 





How Far “On Straps” 


ET us keep a good style in popular place before 

we jump a new one to take its place.- Straps 
have shown a remarkable vitality. They have merit, 
other than style, in the fact fitting is better on straps 
than in oxfords or pumps. 

Perhaps they will become a permanent feature of 
the staple footwear of the country. Some fitters 
find that they can fit more feet with fewer sizes, for 
the gaping sides of oxfords lost many a sale where 
the adjustable straps win them. 

The ease with which they can be put on is another 
factor in their favor. Everyone knows, by now, 
what killed the extra high 10 or 11 inch boot—no 
woman could spare the time or effort to lace 50 
eyelets in the rush of a busy morning. Shoe store 
salesmen found the time of selling per pair was so 
great that their books of sales were reduced by the 
time lost in shoe lacing. 

Such simple things make or break styles! 





Your Population Quota 


ORE and more merchants are learning to 

figure sales per capita—in their town. Try it 
on your town and see if the service you render is 
bringing in the dollars per person. 

We are told of a Massachusetts merchant who 
averaged $10 per year to each person in his town. 
Now comes a merchant in Iowa, inspired by the 
up-to-dateness of his store, town and State to excel 
that figure. In a town of 1,750, his sales were at 
the rate of $19.74 per person. 

WHO is going to BEAT THIS? 





Style Brings Higher Prices 


T is related that many shoe stores throughout the 
country are getting $1.00 more a pair for women’s 
new Spring shoes than was the case a month ago. 
The reason for this condition is attributed to the fac! 
that the new styles have appealed to the woman 
who when she likes a certain shoe mode is willing to 
pay the extra price. 











EARLY SPRING 




































Very moderately priced ot $11.00 
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Exclusive designs i — latest 4" 
sii and Kid strap pumps 17 ‘ ‘ily ar- 
ig shades. All style heels. Daily 2 
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Exceedingly Charming 
are these advance models for spring, 
which were bought to sell for $10. 
The one and two-strap pumps are 
decidedly the favorites and we are 
offering these in every, wanted shade 
and style; any fabric or heel, at an 
unusually low price., 

We would be pleased to nave you 
you call and try these on. 


Nelson Spee © 


Welter J. Satterfield, Prop. 
"The Cash Store of Satisfying Service 


































New Spring Styles 
in Stunning Combinations 
A diversity of new effects, each 
individual in styling and ex- 
pressive of master craftsmanship 
in the most advenged modes. 


$43.30 


Including Ted ‘ 
















nnouncing general down~ 
lard shoe-price revisions ; 


ta tempora Isale 
Fa barons 


On line after line, through a vast range of our 
innumerable shoe’ styles, prices have been 
revised downward and they are down to stay. 
You are now offered Rosenthal’s shoes of 
every conceivable. sort for men,.women and 
children, at prices in accord with today’s 
lowered market quotations, 











Newest Spring Footwear 
A widely varied array of dainty new creations in low shoes for Spring 
wear has just arrived. Included are original strap pumps, the greatly 
desired grey suede and kid low cut models and the extremely fashionable 
fans, some in lighter shades than heretofore. 














151 Post Street 
San Francisco 
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black, brow 
Kid leather, nand grey, 
blue in black, brown, Mitac 


They're irresis . 
° — of elegant Tootente, those Who ap. 


Prices: $5.4 
; sie $9.85 ang 



















_-DEVERS SHOE CO.— 
“Better Shoes”, 






























Headquarters for Pom 
am 
' Novelty Shoe 
Footwear \—Stere 


You'll find just what you want in Nov- 
elty Footwear here—you 






‘in price. Among the new cross-strap and 
other novelties are noted— 


As Low as $8 a Pair 


Suggesting Our Silk 
Hosiery at $2.50 
——to wear with new Novelty tt n 
Footwear. Full fashioned, lee On canbe tome Se! only ba 
pure silk, in Black, Brown or tical shoe with smart, stylish lines. 

Gray. A fine quality hése. - a 
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Russia Calf Brogue Oxfords 
at $8 and $10. 

















i; JOS, STRASBURG: | 


10-312 SEVENTH ote 




















Franklin Simon a Co. 
A Store of Individual Sheps 
FIFTH AVENUE, 37th and 38h STS. 


FOR THE OUTDOORS OR 
INDOORS OF YOUTH’S 
OWN SEASON..... 


FOOTWEAR 


FOR THE JUNIOR MISS 


7© tw 10. 


Sizes 2% to 7% 
Widshs AA to D 


Wau AT ‘she ought to 
wear in what she would 
liketowear—last andlow 
heel for the foot of Youth, 
smartness and grace for 
her fancy, 


WALKING Boots AND OxForps 
Of mahogany or black Russia calfskin. 


PARTY SUPPERS AND PUMPS 

Of black patent leather, black calfskin, 
white or bronze kidskin. 

JUNIOR MISSES’ SHOE SHOP— Third Fler 


Objects of Art and Utility made by disabled soldiers 
who sew service in France on sale on first floor by 
THE DUGOUT 
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Greater Activity in Retail 
Newspaper Advertising 


Many Good Ideas May Be Had 
by Watching What Other Mer- 
chants Are Doing This Springtime 


CROSS country survey of retail shoe ad- 
A vertising reveals the significant fact that 

much new energy is being put by the retail 
shoe merchant into newspaper publicity. The 
“Recorder” has taken a clip service of retail shoe 
advertising over a period covering the first 10 days of 
March. These indicate an increase in advertising 
effort of fully 50 per cent over a year ago. 

Fully 80 per cent of the advertisements feature new 
footwear, heavy straps and Springtime novelties; and 
20 per cent feature “clean-up sales.” The “sale” 
prices range from $2 to $6.95, the most popular 
prices being $5.50 and $6.45. 


A “Step Ahead”’ 


Almost invariably the advertisements are illus- 
trated with shoe cuts, the leading feature being gray 
suedes. The retail shoe trade has taken a “step 
ahead” in its Springtime publicity, practically every 
ad containing a line reading: “All the Newest Spring 
Models.”’ The footwear featured in the novelty lines 
begin with gray suedes followed by black and brown 
suedes, black satins, black kid, tan calf and mighty 
few black staple types. 

When it comes to boots, the advertisements all 
have the appearance of the bargain table. Some mer- 
chants are now using “end o’ month” or “end o’ 
week”’ special sales, featuring one shoe at a price 


“A Combination Last that is actually smart in 
style and holds its shape! In the correct shade of 
tan that will prevail this Spring. The fitting qualities 
alone of this new last will make any one enthusiastic, 
particularly if your heels are a little thinner than the 
average.” The CHISHOLM BOOT SHOPS, Cleve- 
land, Ohio. 

New Confirmation Footwear—‘‘We wish to an- 
nounce the arrival of several new lines of footwear 
desirable for confirmation wear. Those who are in- 


terested may select now, while the stocks are so new 
» and complete.” H. M. R. Shoe Company, Toledo, 
_ Ohio. 
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What Merchants Say in Their First Spring Advertisements 
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and having the line in bold face type “‘reduced be- 
cause sizes are broken.” 

In the style game, some stores are saying “always 
first with footwear fashions at lower prices.”” Mer- 
chants have enough courage to ask a good price for 
fashionable footwear, for we find suede strap pumps 
from $12 to $20 per pair; brown suede or brown 
combination strap pumps, $15 to $20 per pair; gray 
suede or gray combination strap pumps, $14 to $20 
per pair; dull kid strap effects, $10 to $18.50; black 
satin strap pumps, $11 to $17.50. 

The new heels of the baby and Junior Louis types 
have not yet appeared in any number in the retail 
advertisements. 


Merchants as Style Authorities 


Merchants are showing that they are style authori- 
ties when they say ‘You naturally look to us for the 
new and correctly styled Spring slippers.” ‘‘We translate 
the vogue for the new season;’’ “Our styles are decidedly 
distinctive and sure to be welcomed by young women 
always in fashion;”’ “Put yourselves in our shoes and 
you will be styled correctly.” 

The style notes certainly are emphasized by one 
merchant who says a “new style arrives daily—this 
one as fresh as a budding flower.” One merchant 
already admits that he has 80 different styles for 
Spring with new ones coming in daily. 


Correct shoes for every occasion at Watson’s Shoe 
Company. The spirit of youth is expressed by Wat- 
son’s shoes. Watson’s wear without worry. Shoes 
of the season at Watson’s. Watson’s Shoe Company, 
Columbia, S. C. 

Miss Thrill. A snappy little model whose modish 
appearance will please you. We are showing this 
model in black and brown kid. All widths and sizes 
are represented. Fashion Plate Boot Shop, Musko- 


_gee, Oklahoma. 


To those’ desiring Oxfords Spring has rewarded. 
For all ‘round town and country wear, the sturdy 
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oxford is singular in its class. Spring, 1921, has in- 
troduced many new styles for your immediate con- 
sideration at our shops. At “The Store with a 
Smile’’—Meyer’s Shops, Washington, D. C. 


Novelty two-strap pumps. Brogue effect, low 
heel model, especially designed for young women. 
Of tan calfskin with welted soles, stitched and 
punched as shown. 

Better style, better quality, better value than is 
usually sold at $11. Not only to sell—but to excel is 
our aim. Pitts, Columbus, Ohio. 





There are many surprises in style—you have never 
seen so many different modes designed with a dainti- 
ness of lines that fit in ‘with the spirit of Springtime. 

And you will find many happy surprises in values. 
The moderate prices add a new thrill to choosing 
footwear of irreproachable style and quality. This is 
Ideal Oxford Weather—Got Yours? Frank W. 
Siebert, Springfield, Illinois. 

Sherron’s Monday Specials. Cash and carry spot 
cash and carry home. No phone or mail orders on 
these Monday bargains. Sherron’s, Memphis, Tenn. 

Fashionable Feminine Footwear. Lengths 1 to 9, 
widths AAAA to D. America leads the world in the 
making of beautiful footwear, and the finest of 
American footwear is at the command of the patrons 
of the Val Richter Shoe Shop. 

Special reduced prices prevail, too, because we 
are in the hands of the builders—enlarging and re- 
modeling our shop to take care of a rapidly growing 

shoe business. 
Come to this shop when you are again in need of 


styles in women’s low shoes of finest quality; pumps, 





footwear and try on the new models in gray, brown, 
black, etc., for Spring wear. Luxurious footwear— 
not expensive. Val Richter, Washington, D. C. 


If it’s new try. R. E. Martin Shoe Store, “Feet 
Fitted in Faddish Footwear,” Charleston, S. C. 


A rare opportunity for the woman with an unusual 
foot. Final disposition today and tomorrow only. 
Widths AAAA, sizes 4 to 10; widths AAA, to C, sizes 
8% to 10. And 200 pairs of broken sizes, $7.00 a 
pair. No charges. ‘Henning Fits the Narrow Heel.” 
Henning Boot Shop, New York City, N. Y. 


But remember, no matter how fine a shoe may 
be it is worth nothing to you unless it fits. That’s 
wheré we stand ‘“‘ace high.’’ Porter Clothing Co., 
“In the Heart of Three Big Cities,” Birmingham, 
Ala. 


Good shoes mean a lot more to a man than just 
foot covering. Bear this in mind when choosing your 
shoes, and to be absolutely safe, come to Stemmler 
Bros., Memphis, Tenn. 


Everyone seems to want the new strap effects, 
but many prefer the Cuban heel, so we have developed 
it in brown and black suede as well as brown and 
black kidskin. Punched in wing tip style. 
low Spring prices of $6 or $7, according to leather. 
Petot Shoe Company, Columbus, Ohio. 


- Can you wear sample size shoes? Women who ~ 
wear size 4B may have these at $7.75 pair. The 
best which one of the finest shoemakers of America 
has to offer—models of advance Spring and Summer ~ 


At our a 
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strap pumps, oxfords, sport shoes, evening slippers 
in correct leathers and the new combinations of 
leathers. Each in size 4B only. If you wear this 
size come early and get a season’s supply of fine 
shoes for the lower cost of the many more ordinary 
styles. Only 1 pair in each style; 500 pairs in all. 
Gimbel’s Women’s Shoe Shop, New York City. 

Being well dressed or not often depends on wearing 
the right pair of shoes. 

It is the aim of this business to provide appropriate 
footwear of individuality and unquestionable style, 
and to sell it at the lowest prices consistent with the 
best quality. The Meyer Shoe Company, Pensacola, 
Fla. 





Goodman’s Good Shoes have proved so satisfac- 
tory. No man should wear inferior shoes when good 
shoes can be purchased so reasonably. Of course, we 
“guarantee” them; and, remember, “The shoes we 
advertise are the shoes you get.’” Goodman’s, Balti- 
more, Md. 








The Most Unusual Ad 


One cent sale, women’s high shoes, beginning 
Monday, continuing for a limited time.. An extraor- 
dinary bargain event. The first time in Read- 
ing that a pair of shoes has been sold for as 
low a price as one cent. We make this offer very 
plain. There are 400 pairs to select from; all leathers, 
all styles, all sizes; both high and low heels. Values 
from $8 to $12. Buy one pair at $3.85, then select 
another pair and pay for them only one cent. Thus 
securing two pairs for $3.86, or little more than the 
price of one. 

Not more than two pairs sold to a customer. All 
sales final. See our windows and be convinced that 








this is a real bargain treat. 
ing, Pa. 


TRI-STATE ASSOCIATION PLANS 
BIG MEETING 


Memphis, Tenn., March 7—What the future holds 
in store for the shoe merchant is the general topic 
selected for discussion at the annual convention of 
the Tri-State Shoe Retailers’ Association, to be held 
in the Hotel Chisca, here, March 14 to 16. The 
‘speakers will include John A. Bush, president of the 
Brown Shoe Company; E. M. Allen, a Memphis 
banker and real estate man of prominence; T. C. 
Mirkil, secretary-commissioner of the N. S. R. A.; 
A. H. Geuting of Philadelphia; and Arthur D. Ander- 
son, editor of the ““Boot and Shoe Recorder.”’” There 
will be an entertainment Monday evening and a 
banquet Tuesday evening. 

Officers and directors of the Tri-State association 
are: 

President, Reuben Stiefel, Memphis; first vice- 
president, L. L. Frank, Memphis; second vice- 
president, J. B. Eubanks, Greenwood, Miss.; third 
vice-president, A. K. Cohen, Little Rock, Arkansas; 
secretary-treasurer, Robert Love, Memphis. Di- 
rectors for two years—Joe Hart, Helena, Arkansas; 
Arthur M. Spring, Memphis; and P. B. Powell, 
Yazoo City, Miss. Directors for one year—lIsadore 
Rothschild, Helena, Arkansas; Reuben Stiefel, Mem- 
phis; and C. L. Graves, Jackson,- Miss. 


New Walk-Over Stores 


San Francisco, Calif—The George E. Keith 
Stores Company has completed negotiations for two 
new locations here, where the company will put in 
two new stores. 


: Heilman’s, Read- 
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quality kidskin, 
turned leather soles, Louis 
heels covered to match, 
style just as pictured. 
NEW, PERFECT FIT. 
TING, COMFORTABLE. 





(First Fleer) 








They Run About Two Columns by Four Inches 


Small Advertisements vs. Large Advertisements 


By CHAS. SPATZ 
Advertising Manager of the A, E. Pitts Company, Columbus, Ohio 


but the promise of a concern to supply a 
certain demand, or a certain commodity that 
is, or should be, used. 
In the case of a shoe store, an advertisement 
should contain the following elements: 
The name of the store. 
What is being offered for sale. 
Reasons why the reader should come to the ad- 
vertiser for the goods offered. 


N iat ie oe advertisements, after all, are 


The Loudest Noise Does Not Bring Best Results 


Present day sophistication has changed the com- 
plexion of advertising. In the old days it was as- 
sumed that the man who made the loudest noise had 
the best story to tell. Nowadays, one’s statements 
must be more than merely loud. They must be meaty, 
to the point, and absolutely true. 

These facts being considered, why should it be 
assumed that the advertiser using the greatest 
amount of space (making the loudest noise) had the 
best and most interesting story to tell? Is it not a 
fact, regardless of the size of the advertisement, that 
unless it attracts the reader’s attention, the space 
used is wasted? . 


Is the Small **Ad”’ Best? 


It is the belief of the writer that a small ‘‘ad,”’ 
attractively gotten up, describing a single item in a 
concise, terse manner, has a more direct appeal than 
the big ‘‘ad” with its diversified descriptions and: 
much reading matter. The average mortal these 
days has but little time to wade through a lot of 
words and the successful advertiser is careful and 
‘udicious in the use of illustrations. 

Good illustrations tell a story that it would take 
many words to cover. They tell at a glance how 








your shoe is made, the style of toe, heel, perforations ; 
if amy. A very short description giving leathers and.’ 
price will complete the story. 


Safe Rules to Follow 


If the advertiser will remember that the space used 
‘costs real money, that the ‘‘ad’’ can be made to obey 
the will of the advertiser, that the advertisement 
is a true reflection of the character of the advertiser, 
that regardless of the value of the item advertised 
the “‘ad”’ must first attract attention before it can 
have any real value, if the advertiser will remember 
all of these points, and prepare his copy accordingly, 
he will find that his smaller announcements will 
bring just as good returns as the larger ones. 

Use cuts—good ones. 

Try in all cases to have the cut faithfully represent 
the shoe advertised. Use no half-tones in newspapers 
(line cuts or zinc-etchings are best). Be sure to‘have 
the name, price and catch-line of the ‘“‘ad”’ prominent- 
ly displayed. Get good position for the;-advertise- 
ment, and the battle is won, > 





ay 


Z 3 
Toronto Convention,,july 13-14 


Toronto, March 8—The National Shoe Retailers’ 
Association of Canada will hold its:annual convention 
in Toronto Wednesday and Thursday, July 13 and 
14. The following chairmen and committees have 
been appointed: : 

E. A. Stephens of Ottawa, chairman of Program 
Committee; W. T. Fagan, Toronto, chairman of 
Entertainment and Arrangement Committee; J. W. 
Jupp, Toronto, chairman of Registration Committee; 
H. W. Rising, St. John, N: B., chairman of Reso- 
lutions Committee; Howard:€. Blachford, Toronto, 
chairman of Publicity and Press Committee. 
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Suggested designs for your 
Easter publicity — hints 
which your local artist 
can follow and which can 
be adapted to a wide 
range of sizes—Altrac- 
tively displayed merchan- 
dise is half the battle— 
Attractive advertising is 
equally important. 
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HARBINGERS 


The robin’s cheery note marks the advent of Spring, and 
just as surely does Blank’s footwear mark the change in 
fashions. 
oes. Velvety grays, fetching strap effects. Petite baby ‘“‘Louis” 
ii cis the Now : : Suit Mee of desided heels are centers of attraction this season. 
—. alee a a ans Oe san head eaareansiecd Better than the telling, though, is to see the infinite variety 
of smart vogues on display at our shop. 

Patent leathers with charming gray suede quarters. All : 

ay modes with dainty, tasteful pertoretions” ‘Trim baby en sco sis gn Had bet the tate zen 

uis heels, smart tongue effects and the newest, most faction will grow with the wearing. Every 
fashionable shades of leather. Certainly no Easter gown pair holds the promise of becoming your 
will fail of a ‘‘match” here. “favorite” whether you pay $8 or $14— 


And Fashion’s edict has gone forth, ‘Shoes, hat and gown our price range this season. 
to match.” Blank’s Footwear Shop 


Off with the Old—On with the New 


That’s the style spirit of Easter. 


A gay season begins. Bright Spring days lure one to walk— 
and half the fun of tripping along in the gay sunshine is to 
wear a pair of Blank’s s 
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Easter Is Fashion’s 
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Baby Louis’ 


Easter 


If there’s one fashion note that 
sounds above another for Spring, 
it’s Baby Louis Junior Heels. 
Pictured here it shows how nicely it 
is adapted to street wear how 
becomingly it sets off a shoe. 


Our stock abounds with the newest 
and most wanted Spring footwear 
creations. 


The best shoemakers of the country 
have con’ ted their finest products 
to make this season's showing our 
brightest one in point of style and 
quality. 

The prices are in keeping with shoes 
that will hold their shape and style 
as long as you care to wear them. 















































Day 


And truly Fashion has smiled on this 
season's footwear modes. 

It would be hard to get more style 
and dash into a shoe than is in the 
one pictured. 


straps supply a finishing touch of 
attractiveness. 


$10.00 ~ 


Why not make your sslec- 
tion now so that you will 
be for Easter? 
We ve anticipated your 
needs for the entire season 
even before you were aware 
_of them yourself. 
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Have You Seen the New 
Spring Styles ? 


This dapper little sport oxford with its twin straps, 
smart heel and modish stitching effect embodies an 
air of distinction which is part and parcel of our 
whole line this season. Up to the minute. 


Your Spring costume will welcome the added touch 
of lively style in this excellent model. 


$9.50 


Better make it a point to visit 
this store before Easter. You 
will not be urged to buy, rather, 
you will be carefully assisted 
in making a suitable selection. 
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For Easter and After Easter 


. You will want this style for Easter, first,’ then 
you will want it so often afterwards that You 
really can’t get through the season without it. 
In black ooze with beaded tongue. 


This particular interpretation of the colonial 
shows to what extent you.may depend upon 
Blank’s for interesting, distinctive, new fashions. 
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When April Scatters His 
Freshest Tenderest Green 






$10.00 


Our reputation for dependable 
footwear is Citywide. 
You will see why upon looking 
over our Easter lines. 
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KIRTS of evening dresses in Paris 
are much longer. Of this there is 
no doubt. Many of the smartest 
women, in fact, are now wearing 
their skirts in theatre gowns cut 
just to.clear the ground by an inch. 
To be sure, the skirts are still for 
the most part made in transparent 
effects of net, lace or chiffon and 
are hung over a very short, scant 
foundation skirt, but nevertheless 
the general effect produced is that 
of a long full gathered skirt. This 
increase in length and fullness of 
skirts is, to date, the newest and 


the most important note in Paris fashions. Other than this, styles remain about the same. That is to 
say, everything is loose, supple, unfitted. The waist line, when it exists at all, is low, and the tendency 
is still toward the most exaggerated of Oriental styles. 
Several new models in shoes have been launched by Greco and by Hellstern. 
These for the most part are in fancy sandal and mule styles. There is hardly 
a high boot of any description to be found at either one of these smart boot 
makers. 
With the thermcmeter at zero, the Parisian woman of fashion bundles 
herself in furs, covers her eyes, her mouth and hands, but continues to wear 
thin-soled, high-heeled, low-cut slippers in black patent leather with the filmiest 
quality of light gray or tan silk stockings. 
Bronze slippers in Colonial and in sandal styles are worn to some extent 
with street costumes. 
More and more attention is being given to the trim of heels in shoes in 
Paris. Heels will be made either in contrasting color to the shoe, but piped 
with the leather in which the shoe is made, or they will be stitched, studded 
or trimmed with perforations with an underlay in a contrasting color. Fre- 
quently the entire ornamentation of the shoe is found in the heel 


CCST OTT es WI 




















in Lace eS UR MALLE ge ones, 
> 


ws 












































ew 


Mar. 12, 1921 


alone, the rest of the shoe being quite. plain. 

Slippers in strap style in black patent 
leather trimmed with pipings in a colored 
leather, and slippers in colored kid with pip- 
ings of white or of a contrasting color are also 
conspicuous. There is a very strong feeling 
for low shoes for street wear in navy blue 
glace kid. Gray suede is also very smart for 
street wear. It is also used to some extent 
for slippers for the house. For instance, 
Mademoiselle G. Dorziat, who is one of the 
very smartly dressed Parisian actresses, is 
wearing in anew play, “Le Roi,” at the Theatre 
des Varietes Hellstern slippers in gray suede 
with a small fancy buckle in cut steel. The slip- 
per is perfectly plain and is without straps, 
stitching, perforations or any kind of trim- 
ming. By its simplicity it stands out con- 


spicuously from the current models, in footwear which are ornate, elaborately trimmed and in intricate 
This plain gray suede slipper was worn by Mademoiselle Dorziat with a house gown 


strap effects. 
from Doucet of coral colored crepe de Chine. 


Perhaps the most interesting note in fashions in footwear in Paris at present is the use of embroid- 
eries in silk on leather, these frequently in floral design. These embroideries are always in a contrasting 
color to the shoe, or are in color on black, or in black on white. 
white effects are still good, although gray promises to be even more fashionable 
this year than last, used alone as well as in combination with black. 

Shoes with elastic inserts are still strong favorites. 
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Watch Your Step 


Paradoxical as it may seem, before houses will 
go up, construction must go down. 


* * * 
Edison at 74, works 16 hours a day. That’s 


96 hours a week. Gee! what a fat pay envelope 
he’d get on piece work, 


passenger rates go into effect it should encourage 
the wearing out of more shoe leather. 


~ * + 
The force of the daylight saving drive might 


give the impression that it was necessary to save 
Union labor from work- 





making Easter shoes! 


* * * 


Of course, “‘bootleg’’ 
whiskey has a “kick.” 


* * * 


Do you know that Dr. 
Sze is China’s new en- 
voy to the United States, 
and when he landed in 
New York, he says, 
s’z’e’—well, you know 
what they all say. 


* * * 


A lazy man’s idea of ° 
shoveling out from a 
snow storm is to wait for 
it to melt. 

. * * 


It would be in bad 
taste now to call the 
1922 model, the Fordski. 





* * * 


The Congressman who 
wanted to know in what 
country ooze calfskins 
were raised had nothing 
on the Boston State 
Senators who asked the 
up State Senator at what 
hour in the morning the 
bens begin to crow. 


* + 8 


When Caruso recovers his health, doctors say 
his singing voice will be better than ever. Yes; 
making new records. 


* * ~ 


When it comes to tax collecting you have to 
hand it to Uncle Sam. 


* * * 


Should the proposed increase’ in railroad 
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ing after dark. 


* * * 


Buyers who are still 
waiting for the bottom 
of the market to be 
reached are apparently 

i Ais sold on the idea of a 
false bottom. 
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The patient would be- 
come convalescent from 
cancelitis a good deal 
quicker if a fresh start 
were made and the or- 
ders were placed again 
in good faith. 


* *£ «7 


Fortunately for the 
lace manufacturers, the 
unbuckled golosh fad 
was not followed by un- 
aced boots. 


* * 


This era of no profit 
(>) gives more time to 
figure out what right 





“Clothing made jrom seaweed,” says a 
newspaper headline. 
to the marines. 


profits ought to be. 
Tell it wot See 

If hosiery can be sold 
by suggestion when the 
customer is buying shoes, why not the reverse 
of the case when the customer is buying 
hosiery? 


* * * 


It is noted that the sales in a certain children’s 
department greatly increased because the sales- 
women had a natural love for the children. Per- 
haps the idea might work in the adult depart- 
ments. 
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How Can We Increase the Sale of Men’s Shoes? 


Various Solutions of Problem Offered 
By Merchants at Des Moines Meeting 


Des Moines, lowa, March 8. 

HE keynote of the Iowa Retail Shoe Dealers’ 
T Association convention, which; opened here 

today was expressed in the opening address 
of President E. W. Hertzler, of Burlington, in which 
he emphasized the necessity of having confidence 
in the government, in the state, in the community 
and especially in oneself. ‘Only through the restora- 
tion of confidence can business proceed and real 
prosperity be reached,” he declared. 

After his address, President Hertzler introduced 
Mayor H. H. Barton, who welcomed the convention 
to the city and further emphasized the necessity of 
confidence as expressed by the president. An un- 
usual proceeding for a State convention was the 
conferring of honorary mem- 


taxation 10 per cent of a married man’s wages 
or salary. 

FE: C. Logan, of the ““Boot and Shoe Recorder,” 
talked on the value of national and State organization. 
“Real success,” he said, “‘depends on building up 
more ethical business practice and, while competition 
should remain as an incentive, it should be competition 
of service and in meeting the needs of the public.”’ 


Merchants Buy Style Shoes 


The morning of the second day’s session was de- 
voted to an examination of shoes. Orders were 
placed for the snappy styles in both men’s and 
women’s footwear. 

There is a feeling among merchants that busi- 
ness during the remain- 
ing Spring months will be 





bership upon John K. Elwell, 





who was largely responsible 
for the organization of the 
Iowa association ten years 
ago. Mr. Elwell has retired “Buy often. 
from the shoe business. - The 
presentation speech was made 
by Frank L. Wilson of Wash- 
ington. 


Merchant’s Place in the style. 
Community 


The principal address of 
the afternoon was delivered 


HOW TO DO BUSINESS 


Advertise honestly, 
and do not create the impression that 
the public can buy fifteen dollar shoes 
for three dollars and then throw in a 
lot of scrap which is disappointing in 
style and quality. 
Keep up your quality. Sell 
at an adequate profit.’,-—Milo Slade at 
Des Moines convention. 


well up to the volume es- 
tablished at this time last 
year. Furthermore, mer- 
chants report, farmers are 
becoming reconciled to 
prices for their products 
and are showing more dis- 
position to buy. 

Milo Slade of Des Moines 
talked on prevailing shoe 
prices and recommended 
that merchants buy conser- 
vatively of styleful shoes. 


Keep up your 








by Edward F. Trefz, of the 
American City Bureau. He 
made the point that the welfare of the merchant 
depends entirely on the welfare of community in 
which the merchant lives. 

F. E. Copperthwaite, secretary of the Iowa Dry 
Goods and Apparel Association, spoke on retail 
legislation and urged the necessity of co-operation 
with other associations in promulgating legislation 
that is of benefit to the community at large and to 
business in particular and of combating such legisla- 
tion as is detrimental to merchandising interests. 

Two particular bills now before the legislature, 
he felt, should be defeated and merchants should 
lend their assistance to that end. 


Objects to Wage Bill 


The first is minimum wage bill and second is a bill 
practically prohibiting the sale of foot appliances 
and corrective shoes. He favored the enactment of 
a law now pending which would render free from 


“Buy often,” he urged, ‘‘ad- 
vertise honestly and do not 
create the impression that the public can buy 
fifteen dollar shoes for three dollars and then throw 
in a lot of scrap that is disappointing in style 
and quality. Keep up your style. Keep up your 
quality and sell at an adequate profit.” 


Selling Men’s Shoes 


F. W. Schramm then read a paper on the men’s 
shoe business in which he pointed out that the men’s 
business has suffered because merchants have not 
kept before the men the thought of proper dress in 
footwear. 

“Advertising,” he said, “should be centered on 
style rather than on price.” In the discussion 
which followed, Mr. Welsh of Waterloo ventured - 
the opinion that men have not bought as freely 
as they otherwise would because of the high prices 
they have been forced to pay for cating and shoes 
for their women folk. 
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Missouri, Kansas and Nebraska Merchants Hold Banduet 


Resolutions approving the action of the N. S. R. A. 
in deciding to name a committee consisting of one 
representative from each State to revise the National 
constitution and by-laws; raising the dues of the 
Missouri association to $10 a year; urging the creation 
of a Credit and Banking Committee to investigate 
ratings accorded Missouri merchants by regular credit 
agencies provided the merchant feels that he has been 


. 





improperly rated; and urging retail merchants not to 
detail orders for rubber footwear in the future before 
March 1 and not to detail orders for tennis merchandise 
prior to September 1 were adopted by the convention 
of Missouri, Kansas and Nebraska merchants, held 
last week in St. Louis. Several speakers favored the 
continuation of the joint convention plan, even though 
the three States do not unite in one big association. 





Other members said that the pair volume in the 
women’s business ranged from three to two to 
one in favor of the women’s end.  Straighter 
lasts for men in new designs will be in big demand, 
it was thought. Lighter colors will come, said 
another member, but the bulk of the business this 
season will be done on the darker shades. 

(The remainder of the Des Moines convention 
account will be given in our issue of March 19.— 
Ed. Note.) 





Women’s Hose at 1 Cent a Pair 


Cumberland, Md., March 8—The Brownell Shoe 
Company of Cumberland, Md., opened its place of 
business March 2 inaugurating, at a scheduled hour, 
a reduction sale of footwear. A pair of women’s silk 
hose for one cent was the great attraction to the first 
50 adults entering the Brownell store. The men 
were permitted to purchase six pairs of the best lisle 


hose at 15 cents per pair—only six pairs to each 
customer, however. 


Army Shoes to Be Redyed 


Washington, March 9, 1921—The Salvage branch 
of the Quartermaster Corps is developing a plan for 
the redyeing of all of these shoes bought during the 
war and now in stock. The iron heel plate or rim will 
be removed, a leather heel substituted, and the shoes 
made fit for issue to the troops. It is estimated that 
this work can be done at nominal cost and when com- 
pleted the shoes will be fit for immediate use, instead 
of being sold for what they might bring. 








Shoe Men on State Commission 

Boston, March 8—Governor Cox has appointe: 
Charles H. Jones of the Commonwealth Shoe and 
Leather Company, Whitman, Mass., as one of a 
committee of five to study New England railroad 
requirements. 
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Dowler Has Only 20 Pairs of Odds and Ends 
in His Men’s Department 


MEN’S department with less than 20 pairs 
A of odds and ends shows good manage- 

ment and co-operation of the salesstaff in 
selling. 

At the Lindke shoe store in Detroit, when W. S. 
Dowler took charge about 18 months ago there 
were more than 1,000 pairs of undesirables in the 
stock. These have been 
reduced to practically nil. 


their worth to the firm and their valuation in the eyes 
of the public. 


New Lines Sell Themselves 


“T believe that this stock is worth as much atten- 
tion as, or even more than, the new lines. The new 
lines will sell themselves, but these broken lines 

require pushing. 








Mr. Dowler said: 


The Proof of the 
Pudding 


“IT don’t want to blow 
my own horn, but it is 
easily explained. I keep 
after them all the time to 


A Clean Stock 


“TI believe that this stock 
(odds and ends) is worth as 
much attention as, or more 


“With the exception of 
freak styles the shoes in the 
P. M. section are usually 
just as good value as those 
in the regular stock. To 
the man who is looking for 
actual value, the P. M. 
shoe, when a proper fit can 


get rid of the undesirables 
without injury to the busi- 
ness. Our increase in vol- 
ume, both in pairs and 








than, the new lines,” says Mr. 
Dowler. “The new lines will 
sell themselves, but the broken 
lines require pushing.” You 
should read the four rules 
which Mr. Dowler has formu- 








be given, and I insist on 
that, is the better buy. 
“Men looking for style 
lines, of course, are always 
sold the new lines. If judg- 





dollars, proves that we have 
yf : lated. 
succeeded in doing this. 
“The first thing I did was 
to segregate the pairs that 
| wished out of the stock. 


ment is used in the matter, 
there is no necessity for 
many odd pairs at the close 
of a season. By that time 
mine are all gone.”’ 








| reduced them to prices 
that I thought should sell 
them. I also placed a P. M. on them to encourage 
the salesmen to spend more time and bother in selling 
them. In time they began to melt away, but there 
is always the addition of other odds and ends accumu- 
lating as fast as selling goes on. 


What Will the Customer Pay? 


“As soon as a line is declared undesirable it is 
taken from the regular stock and reduced in price. 
It is placed with the P. M. lines and a P. M. placed 
on them. From time to time I go over these P. M. 
lines and reduce the prices according to what in my 
judgment is a price that will induce the prospective 
purchaser to buy. As the sizes become more broken 
the price is further reduced. The harder they will 
be to sell the larger the reduction in price. 

“This plan involves several elements that are 
necessary to bring about a successful clearance: 

“First—segregation of the odds and ends. 

““Second—pricing them attractively. 

“Third—paying a P. M. for selling them. 

““Fourth—constant attention to these undesirable lines 
so as to keep them marked at a fair price according to 


Philbert A. Houck Dead 


Cleveland —Philbert A Houck of Cleveland, Ohio’ 
well known to the shoe trade of Northern Ohio and 
Illinois, passed away at his home, 2905 West 14th 
street, Cleveland, February 23: Mr. Houck had 
been connected with the shoe business all his life, 
having sold shoes as a young boy in the store of his 
father, John Houck of Tiffin, Ohio. For the last few 
years he had sold shoes in the Cleveland district for 
the Homan-Hughes Company of Cincinnati and for 
some years prior to that traveled through Illinois 
for the Bannigan Rubber Company. He was the 
father of William S. Houck of Cleveland. 





Tanners’ Council.to Meet May 5-6 


The general Spring meeting of the Tanners’ Council 
will be held at the Hotel Traymore, Atlantic City, 
May 5 and 6. The planning of the convention has 
been placed in charge of a special committee con- 
sisting of Charles P. Vaughan, of Dungan, Hood & 
Co., and William S. Anderson, of the Penn Leather 
Co. . 
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Miss Elizabeth Chapman, Whose Feet Won First Prize in Chicago Contest 


Chicago Stages Contest for Prettiest Foot 


prettiest foot contest which was conducted as a 

feature of the Beauty-Mart, an exhibition of beauty 
accessories, held at the Coliseum, Chicago, from February 
28th to March 6th, inclusive. It was expected to be one of 
several interesting beauty contests, but it developed into 
an event that far overshadowed all of the rest of the exhibi- 
tion in importance, the public taking it up as a fad and feet 
becoming the headline attraction. 

Dr. Wm. M. Scholl, the foot specialist and foot authority, 
who had been named as judge of the contest, received ap- 
plications for entry in a perfect flood, while others poured 
into the office of the Beauty-Mart promoters. Seeing the 
trend of popular enthusiasm, the newspapers took it up and 
printed something about it in almost every issue, fanning 
the already aroused interest and 
adding to the total of entries. 


M vee than 6,000 girls and women competed in the 


Theatrical Circles Aroused 


In theatrical circles, especially, 
the contest aroused tremendous 
enthusiasm and almost every skow 
in the city contributed at least a 
dozen or so of candidates for the honor 
of having the most beautiful foot, 
while the girls of some of the shows 
entered their feet practically en masse. 


Perfect Feet 


In determining the winners from so large a field, Dr- 
Scholl was confronted with a task of gigantic proportions, 
which could only be successfully met by a systematic elimina- 
tion plan. Hence, pedograph prints of the feet of all con- 
testants were taken, from which the size in length and width 
of the foot could be determined, as well as the position of the 
toes, the condition of the foot arches, the strength and con- 
tour of the foot and the carriage. 


Pedographs Used to Judge Feet 


By carefully going over these thousands of pedographs 
(which, by the way, were made with a device recently in- 
vented by Dr. Scholl), it was comparatively easy to eliminate 
the greater number of the entries as not coming within the 
class from which winners might be expected. Those which 
showed any defects were thrown 
aside. 

Miss Elizabeth Chapman, of 207 
S. Spaulding Avenue, Chicago, was 
the one adjudged to have the most 
beautiful feet of the thousands who 
competed. Miss Ruth Donahue, of 
Peoria, Ill., was second choice, wit) 
Miss Dorothy West of 928 Addison 
Street, Chicago, a close third. Miss 
Chapman does not think high hee's 
are injurious. 





_ Trade Mark Registered 














Bridge Whist Sport Sandal 


Barnet’s 33 vamp and quarter. Camel ooze 
collar and top. Carries Junior Louis heel. 
The Ace of Hearts is in bright red. This index 
can either be Ace of Spades, Hearts, Diamonds 


or Clubs. 


“Kimball and Sherman Quality” 





KIMBALL & SHERMAN CO, 


HAVERHILL , MASS. 
BOSTON OFFICE ,RICE BLDG, 10 HIGH ST, ROOM 701. 
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For All Year Wear : T / | By All the Family 


THE BY-WORD OF THE TRADE 
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Your customers will thank you for selling them “Companions.” When the entire family are 
grouped about the hearth at night they will rejoice in the wholesome comfort of “Companions.” 
They will return to your store and buy play shoes, dress shoes, work shoes, shoes for all their 
needs. 

“Companions” open the way to business you have long hoped for. No matter what the season 
may be, serviceable slippers for wear about the house are sought always by people who cherish 
the fullness of home relaxation—and there are many such people. 
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Our daily output has been ¢ripled recently, through “Companions” salesmen are now working among the 
the enlarging of our working space by 4500 square feet. jobbing trade. See your jobber and ask him to show 
We are developing new styles and we are able to ac- you “Companions.” If he cannot do so, write us. 
commodate a few new accounts. : 


REPUBLIC FELT SHOE CORP. 


899 KENT AVENUE BROOKLYN, N. Y. 
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Your Finding Case, Does It Contain 
“‘Hubtip” “No Metal Tip” 


Trade Mark, U. S. Pat. Of. 
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SHOE LACES? 


If not, an Opportunity is Lost whereby 
you can gain 


SATISFIED CUSTOMERS & REPEAT ORDERS 


‘‘Hubtips’”’ are made of Fine Quality 
Fast Color Braid 
Never Pull Off or Wear Tinny 
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TODAY’S PRICE LIST 
im...........+--$2.20 Per Gro. Strings 
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SPECIAL ASSORTMENTS SUPPLIED——PACKED 72 SINGLE PAIR IN DISPLAY CARTON 
STOCK UP FOR THE COMING SEASON NOW 


FRANK W. WHITCHER CO., M’f’rs---Boston and Chicago, U. S. A. 
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Anyone can make a good 
shoe. We make the best 
shoe merchandise. 
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TANNERS CUT SOLE CO. 


Oak and Union Cut Soles of 
Uniform Quality, Cut and 
Sorted to Standards by Ex- 
erts. Enlarged Capacity and 
Variety of Grades ena us 
to supply all demands. 
Large Capacity—Prompt Service 
MANUFACTURING PLANT: DISTRIBUTION OFFICES: 
90 Wareham Street 321 Summer Street ~ 
BOSTON, MASS. BOSTON, MASS. 


NEW YORK, CHICAGO, CINCINNATI, MILWAUKEE, ST. LOUIS 














A REAL INDIAN MOCCASIN 
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No stitching touches the foot. 
Flexible sole. Plenty of room. 
Wonderful house and play shoe 
for Infants and Growing Chil- 
dren. Made in Smoked, 
Tan and Dark Brown. 


PRICE VERY ATTRACTIVE. 


Inquiries promptly answered. 


COLLYER MOCCASIN CO. 





245 Burrill Street - - Swampscott, Mass. 

















No. 32216 Basket filled 
with flowers, as tulips, 
hyacinths, maybells, 
ete., each $1.50, per 
dozen $15.00. 


My illustrated catalogue 
in colors, No. 32, mailed 
free for the asking. 


FRANK NETSCHERT 
61 Barclay'St. \ 
NEW YORK 
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HARNEY, TRACY, CREHAN CO. 


FACTORY * 589 ESSEX ST., LYNN, MASS. 








BOSTON OFFICE: 10 HIGH STREET. 


Kistler, Lesh & Co. 


SOLE LEATHER 
AND 


BELTING BUTTS 
TANNAGES 
Mt. Jewett Burke Muskegon 


Boston, Mass. 


St. Marys 


332 Summer St., 


Oe ele TTI eT Te Te Tits 


QUALITY FELT SLIPPERS 


for 
MEN — WOMEN — CHILDREN 


Made of highest grade goods. 
Up to date styles. Attractive prices.. 


Visit our Boston Office—H. R. 
Holden & Co., 134 Summer Street, 
F.J. H. Jones, N. E. Representative. 


MARTIN FELT SLIPPER CQ.) 
76A May Street - Worcester, Masse 
Meniiemliinuueliiiineliiiinelliie li ii ir 
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FOREIGN BUSINESS 


Your overseas customer prefers to do business his wa 
If he does not read English, he should be written to in 
his own language. Make it easy for him to understand 
your message. 

Our business is to translate English into French, and 
vice versa. Not only letters, but catalogs, brochures, 
pamphlets, etc. 

Write the Editor, The Export Recorder, 207 South St., 
Boston, for his opinion of our work. 


D’AVESNE TRANSLATION BUREAU 


755 Boylston Street Boston, Mass. 
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You Wouldn’t Retain 
a Physician to Treat 
Your Eye—You Would 


Call a Specialist. 
IN STOCK 


for Immediate 
Shipment 


To correct your window dis- 
play the same principle holds 
good. 





Highly specialized Knowledge 
is necessary. 





Hugh Lyons fixtures are the 
result of such knowledge. 


—No Tacks 
—No Nails 
Note the Button and 


Put your windows on a busi- 
ness building basis. 


Get maximum results 


: New Prices 
You need our catalogs to make 


your selections with. 


HUGH LYONS & CO. 
‘Make Buyers Out of Passersby”’ 
LANSING, MICH. 


NEW YORK Salesroom . CHICAGO 
35 W. 32nd St. 234 S. Franklin St. 


Gun Metal......... 


TRUITT BROS., Ine. 
BINGHAMTON NEW YORK 
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Spring Time Is Near 
BAREFOOT SANDALS 


and 


PLAY SHOES 


Will Be in Demand 


Dn eli irs 


LOW PRICED—To meet the 
trend to economy 


DURABLE—To meet the need for service WB, Seman ee eee 
F urnished with 


We Have a Complete Stock— American Interlocking Shoe Store Chairs 


Rightly Priced Some of the-advantages of these chairs are 
Greater Seating Capacity—Chairs interlock. 


- 4 2 Greater Comfort—Spring, stuffed or full-roll plain 
Write for Details seats. 
Economy—They cost less and last longer than wooden 
legged chairs. 


Laing, Harrar & Chamberlin AMERICAN eat ING LINEANY 


43 N. Third St., Philadelphia 
CHICAGO, ILL. NEW YO 
1016 Lytton Building ‘Room 601, 119 oe Noth St. 
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For Late Spring 
and Summer 


Lindner offers Sport Models with 
the following characteristics: 


Stylishly cut, yet dignified. 
Exclusively fashionable, yet 
staple. Attractive to women 
customers. Beneficial to sales 
records. 


Any of our offices will send com- 
plete line in charge of a competent 
salesman. 


Lindner Shoe Co. 
Carlisle, Pa. 


Philadelphia New York City 
929 Chestnut Street Marbridge Bidg., Room 454 
Boston Los Angeles 
183 Essex Street Angelus Hotel 
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TRADE LIMITED TO LOW CUTS 


Oxfords in Better Demand Than 
Other Styles 


The first ten business days of March 
have been relatively more active than 
any similar period in January or 
February, due probably in a_ large 
measure to the fact that weather condi- 
tions were more nearly seasonable, or 
at least: because these conditions were 
of an unusually varied nature, running 
the gamut of temperatures and pre- 
cipitation ordinarily expected in any 
of the four seasons of the year. There 
was no particular feature to trade, 
however, the demand remaining closely 
limited to low cuts, with the sturdier 
oxfords having a better call than other 
styles. 


Style Week Stimulates Business 


This was Style Week in Milwaukee 
and business among boot and shoe 
dealers was stimulated beyond the 
ordinary by the concentration of public 
attention and interest upon the new 
styles of wearing apparel of all kinds 
for Spring. As usual, Style Week im- 
pressed its value largely as a psycho- 
logical factor in inducing buying. This 
year it was probably more necessary 
than ever before to bring the public to a 
realization that the new season is upon 
it. The early arrival of the Easter holi- 
day is thereby being stressed as well. 
The crowds which all week thronged 
the downtown motion picture theaters 
presenting style revues proved that a 
wide public interest has been aroused. 


Men’s Business Still Slow 


As was brought out at the monthy 
meeting of the Milwaukee dealers’ 
association during the past week, busi- 
ness in men’s shoes has not been up to 
a really satisfactory mark all of this 
year, and this situation has become one 
of the most interesting problems for 
the trade. It appears to be extremely 
difficult to arouse the attention of the 
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News in Suse Markets 


and Merchandis 
ments in America’s Shoe 
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Milwaukee 


men in either high or low shoes. Even 
offers of liberal discounts in prices do 
not seem to bring out the desired re- 
sponse. One large concern during the 
week featured in its windows an excel- 
lent quality of men’s English last shoes 
in black at a special price of $5 the 
pair and succeeded in attracting a fair 
amount of business, but talks with 
buyers of this special indicated that 
when special prices are advertised, the 
men ask themselves, ‘“What’s the 
matter with those shoes?”’ 


Manufacturing Activity Slows Up 


Activity in Milwaukee manufactur- 
ing circles has suffered somewhat, 
which is believed to be due to the fact 
that dealers desiring goods for the 
Easter and general Spring trade have 
about covered their immediate require- 


ments and are again holding off. New - 


orders are of small volume and a de- 
cidedly spotted character. Factories 
are keeping fairly busy on old orders, 
but some of them have come to the 
point where operations can hardly be 
sustained at the present schedules for 
a much longer time unless the retail 
trade resumes buying. Hope is ex- 
pressed that conditions will undergo a 
change so that it may not be necessary 
to reduce output and contract working 
forces. 


Expect Much from New President 


The inauguration of President Hard- 
ing and prospects of a “‘new deal’ in 
American politics appears to have in- 
jected new hopes and influence into the 
general feeling, which is growing 
stronger daily. On Inaugural Day, 
one of the largest newspapers of Mil- 
waukee published a two-page advertise- 
ment headed, ‘‘You May Depend Upon 
Us,”’ and accompanied by portraits of 
President Harding and Vice-President 
Coolidge, together with excerpts from 
their acceptance speeches which have 
given American business a more hope- 
ful impression of its future. About 
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fifty leading manufacturers and mer- 
chants subscribed themselves to this 
broadside advertisements among them 
being the F. Mayer Boot & Shoe Com- 
pany, Pfister & Vogel Leather Com- 
pany, Milwaukee Paper Box Company, 
and others. These concerns made the 
following expression: “We, the follow- 
ing individuals, firms and corporations, 
representative of the business, pro- 
fessional and civic life of Wisconsin’s 
great metropolis, extend our greetings 
and good wishes today to the new 
National Administration. We pledge 
to them: our moral support in the great 
work they have undertaken of making 
the next four years a period of peace, 
prosperity and happiness for all the 
people of these United States.” 
Shoe Company to Move to 
Milwaukee 


Milwaukee interests have acquired 
the controlling interest in the Little Tot 
Shoe Company of Menominee, Mich., 
and will move the plant and offices to 
Milwaukee at once. The purchasers 
are represented by Charles Champion, 
who is widely known in the boot and 
shoe industry as a traveler and manu- 
facturers’ representative. T. F. and 
R. A. Lemieux, who founded the busi- 
ness about eighteen months ago,. will 
continue to be associated with the busi- 
ness, the former having been retained 
as factory superintendent. The Little 
Tot Company manufactured about 
2,300 dozen pairs of infants’ footwear 
in the last year, most of these goods 
going into the Milwaukee and Chicago 
markets. The transfer of the operation 
to Milwaukee was deemed advisable in 
view of the greater proximity to the 
market. 


Shoe Store Changes Hands 


The Herbst Shoe Store at Antigo, 
Wis., which represents the original 


establishment of a business which has 
been developed into one of the most 
important wholesale boot and shoe 
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Where to Buy 


Women’s Shoes 

















ALGIER SHOE MFG. CO. 
4 


138 Broadway, Brooklyn, N. Y. 











WOMEN’S TURN 
COMFORT BOOTS 



































Boudoirs in Stock 


Fine Black, Full 
Cabretta. 
uil 


- lining. Sizes 24% 


SALEM SHOE co. 
New Hampshire 








COLLINS & STAPLES 


Makers 
Hand Turned Low Cuts 
in Saw straps and novel- 








A DESIRABLE LINE OF 
LADIES’ HIGH GRADE FOOTWEAR 
Straps - - Oxfords - - Boudoirs 

Inquiries promptly answered - - - 
i iate deliveries assured. 
reece — co. 


: 181 Eases Street 


17 
Boston 
(With haymmend Sales Company) 
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concerns in the Wisconsin territory, 
has been disposed of by the Herbst 
interests in order to concentrate on the 
jobbing end, which has headquarters at 
279 East Water Street in Milwaukee. 
The retail store has been purchased by 
O. G. Nolte, who for 17 years has been 
assistant cashier of the First National 
Bank of Antigo. He will take personal 
charge of the business. Prior to en- 
gaging in banking, Mr. Nolte was 
associated in the retail shoe trade at 
Oshkosh, Wis., with his father, later 
connecting with wholesale leather 
Louses. 


Entire Store Stock Sold 


W. Neuberger, proprietor of .the 
Antigo Shoe Hospital at Antigo, Wis., 
has purchased the stock and business 
of the Cash Shoe Store in the same 
city. He has moved his repair shop to 
the Cash store quarters. 


Repair Départment to Be Installed 


The Culver Shoe Store at Eau 
Claire, Wis., is undergoing important 
expansion, which includes the estab- 
lishment of a complete new repair 
department. The store occupies the 
Wilson building and the changes now 
embrace a lease on the entire basement, 
which is being divided into a bargain 
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basement and repair shop. Alfred Hess 
of Milwaukee has taken charge of the 
repair department. He formerly was 
connected with the United Shoe Ma- 
chinery Company as an expert demon- 
strator of repair equipment. 


"New Store for Ashland, Wis. 


E. Swanson, who recently disposed of 
his retail boot and shoe business at 
Bayfield, Wis., has acquired the Fifield 
block in Ashland, Wis., and will remodel 
the interior into a modern boot shop, 
which will be opened to the public 
about April 1. 


Vogue Boot Shop Opens in Sheboy- 
gan 


The Vogue Boot Shop is the name of 
a new retail store opened at 528 North 
Eighth Street in Sheboygan, Wis., by 
J. C. Ford. It will carry a full line of 
staple and novelty footwear for men, 
misses and ladies. 


Repair Shop Starts Up 


Louis Sheron, a veteran shoe repair- 
man of Southern Wisconsin, has re- 
located at Delavan, Wis., and opened 
on March 5 in the Horton block. Later 
he expects to stock a full line of boots 
and shoes. 


Chicago 


SHORTAGE OF STYLE 
NOVELTIES 


Gray Suede Strap Effects Particu- 
larly Hard to Obtain 


In the Chicago in-stock market the 
demand for certain kinds of footwear 
has been far beyond the supply. The 
big feature has been the call for women’s 
snappy low cuts. Strap effects have 
been the wanted style, but tongue ef- 
fects have also attracted considerable 
attention. Brown and gray suedes 
have both been good sellers where they, 
and especially the latter, were obtain- 
able. " 

Black and brown satins have been 
much wanted. The wide variety in 
patterns has been somewhat confusing 
to some buyers in stores of moderate 
size, but experience during the past 
few weeks has demonstrated that most 
anything in one or two-strap patterns 
that are nifty and good fitters are ready 
sellers. 

Orders received by several of the 
big general line houses as well as those 
specializing on women’s staple and com- 
fort footwear would indicate that mer- 
chants are realizing that there are still 


a few women who appreciate comfort- 
able house shoes and street shoes of 
ordinary comfort types. In the re- 
vision of prices this class of footwear 
has probably shown a larger percent- 
age of reduction than the fancier types 
where the expense of new lasts and new 
patterns are involved. Consequently 
more of them can be sold if they are 
properly featured. 


Large Demand for Men’s Oxfords 


In-stock departments specializing on 
men’s shoes have experienced a sur- 
prisingly large demand for men’s ox- 
fords of the fancier types. One factory, 
anticipating the demand, put in the 
works five thousand pairs on a new 
square toe last with heavily punched 
saddle vamp and punched and pinkcd 
quarter. They were made up in the 
new shade of brown Russia and in a 
black boarded stock. They were all 
sold before they were ready to ship 
and another is being started through. 
Chicago factories are all working well 
up to capacity. While orders are all 
for delivery as soon as ready for ship- 
ment, orders keep coming in to replace 
those that are finished. 
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Thomas G. Plant Branch to Move 


The Chicago branch of the Thomas 
G. Plant Company is taking over the 
rooms recently vacated by the George 
Harrison Shoe Company at 207 West 
Monroe Street. The new quarters are 
considered a very choice location and 
are much larger than those occupied 
at present. They will provide stock 
room to meet the growing demand for 
Queen Quality and Dorothy Dodd in- 
stock shoes. The grouad floor will 
have space for about 75,000 pairs and 
the basement about 55,000 pairs. The 
main floor is being re-decorated and 
equipped witb new display cases, fur- 
niture and other equipment. When 
completed, it will not only be one of 
the “‘show places” in the Chicago whole- 
sale district, but will enable the Chi- 
cago house to render much better serv- 
ice to the trade. The new quarters 
will be occupied about March fifteenth. 


STYLE BUSINESS GOOD 


General Belief Is That Straps Will 
Be Good For Some Time 


It has been definitely proven that 
that something which is called style 
and which no one can accurately de- 
fine is the thing that produced volume 
in the shoe business. Just ordinary 
shoes are selling fairly well, but new, 
snappy, peppy creations are “going 
across—with a bang.”’ Strap effects in 
a wide range of patterns and decorated 
in every conceivable manner hold the 
center of attraction. Plain opera 
pumps and colonials with small tongue 
effects are claiming some attention. 
The big question is “‘What will follow 
straps?” 

The buyer of one of Chicago’s high- 
est grade and most exclusiue stores 
when asked this question, replied, ‘““We 
are not through with straps yet. The 
possibilities of developing strap pat- 
terns have only started. I have just 
returned from the Eastern markets and 
am satisfied straps are far from dead. 
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It is probably a good idea to inter- 
mingle a few colonials and pattern 
pumps with straps, but I believe the 
best idea is to pick a snappy pattern 
and popularize it in various materials 
and combinations and make it a leader.” 


Gray Kid May Come Next 


There is considerable speculation as 
to the future of gray kid. Gray ooze is 
almost out of the question on account 
of its scarcity and yet with gray cos- 
tumes in vogue there is a demand for 
gray footwear. The difficulty with gray 
kid is to get it to run uniform in color 
and free from spots and discolorations. 
This is not so much a handicap in the 
present styles where smaller pieces of 
leather are used as it was when boots 
were the rage. 

Some of the large buyers are putting 
considerable faith in gray kid all-over 
patterns and gray kid in combination 
with other colors while others are still 
skeptical. 


National Shoe Company Spreading 
Out 


A long-time lease on the fourth 
floor of the Globe-Wernicke Building, 
43 and 45 South Wells Street, was re- 
cently made by Sam Solomon and 
Charles Heilbrun of the National Shoe 
Company. The new quarters will be 
occupied about May first. When Mr. 
Solomon and Mr. Heilbran started the 
National Shoe Company a few years 
ago it was a question whether or not a 
house selling only case lots on women’s, 
misses’ and children’s medium priced 
shoes could survive in Chicago. Time 
has proven that such a concern can not 
only survive but is a much needed in- 
stitution. The limited space on the 
third floor of the Lees Building has 
proven inadequate to the needs of the 
company. The new location will pro- 
vide about four times as much space 
and also provide more adequate ship- 
ping facilities. 


Cincinnati 


HOW TO BOOST BUSINESS IN 
MEN’S SHOES 


The one great question that claimed 
practically all of the time of the open 
forum sessions of the Eleventh Annual 
Convention of the Ohio Valley Retail 
Shoe Dealers’ Association was: ‘‘What 
can we do to increase our men’s busi- 
ness?”’ 

‘ After a rather prolonged season of 
dullness in this branch of retailing, the 
time was most propitious to analyze 


the situation and to take definite steps 
to pull the men’s shoe business off the 
rocks. Snake hunters from West Vir- 
ginia combined their ideas with those of 
the Buckeye state and decided that a 
greater diversity of styles and materials 
would be the only way to get a more 
rapid movement of men’s shoes. And 
in addition to this it was generally 
conceded that a campaign of an edu- 
cational nature telling the men just 
what shoes are proper for various oc- 
casions should be made a part of the 
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Women’s Shoes 














WOMEN’S TURN SPECIALTIES 
COMFORT SHOES IN STOCK 
with U.S. Rubber Heels Attached 


TURN NOVELTIES 


its 
Inquiries Promptly Answered 


Felstiner-O’Connell ShoeCo.,Inc. 
41 Washington Street - - - Haverhill, Mass. 

















Phillips-Cram Corp. 
Makers of 
Women’s Turn 
Slippers 
276 River St., Haverhill, Mass. 


Boston Office 
207 Essex Street 





‘\ LYNCH SHOE CO, 
Sterling Quality 


JJ WOMENS FINE WELTS 


LYNN, MASS. 
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WOMEN’S McKAY 


Slippers and Boots 
of Character 


HARRISON-LOCKWOOD CO. 


Factory, Haverhill, Mass, 
Boston, 108 Lincoln Street 














E. A. & M. C. Witherell Co. 


Manufacturers 
Women’s Turn 
Boots and Slippers 
Haverhill, Mass. 
147 Lincoln St. 

















BOUDOIR 


SLIPPERS aan 0. 


Fine kid Boudoir Slopes in stock for imme- 
diate delivery, made of best materials obtain- 
able in Black, Blue, Red, Pink and a Order 
sizes or case lots. Prices, Black $1. . Colors 
$1.65. Terms, 5% 10 days, net 30. 

SILVER SHOE CO. Haverhill, Mass. 














FERN & POOR CO., Inc. 


Manufacturers 
Newburyport, Mass. 


Women’s Turn 
Comforts 
Boots & Slippers 
for the wholesale trade 
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= to Buy 
Women’s Shoes 














TURKISH SLIPPERS 


IN STOCK AGAIN! 
No. 10! Sofia Turkish Slippers 
Im from Constant 


| Sizes and Colors ows tamodiste rt 
ne Sample 
“14 MFI ONE en St- “~~ we: 








A HIGH-STYLE LINE 


OF 
Women’s Fine Turns 
and Novelties 


TESSIER & BOWDOIN 
50 Phoenix Row Haverhill, Mass. 











Where to Buy 


Ballet Slippers 

















A REAL HIGH CLASS 
BALLET 


Finest Workmanship 
Women's Black vici, Sizes 24 7s 
Misses’ AF 


*, “ “ “ 


Child’s oe 10%.. 
Second Grade Vici Kid, $1.40, $1 .45, $1.50 
ae 1 At-once shipments 
PURITA SHOE CO.,I 74 Reade St. N.Y. C. 








W2 SUMNER SMITH 








GYMNASIUM 
SHOES beaee 


Women’s Dull Goat Oxford, $1.20 
Carried in Stock 


BROOKS SHOE MFG. CO., Philadelphia 
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merchandising program of every mer- 
chant throughout the country. Lighter 
shades of tans and browns, medium 
broad toes, ball straps and brass eye- 
lets are some of the specifications which 
are expected to put new life in the 
men’s shoes business. 


New Men’s Styles Sell Freely 


Last week the Potter Shoe Company 
received a shipment of ball strap ox- 
fords in “Tony Red.” On Saturday, 
according to Harry McLaughlin, fif- 
teen pairs were sold. This is a fair in- 
dication that men will accept something 
new if the merchant shows it. The 
Bostonian Store on Vine Street is the 
first in this city to show a considerable 
array of patterns carrying brass eye- 
lets. Manager Van Meter states that 
he finds one number to have moved 
especially well during the past week. 
It is Scotch grain, light tan, semi- 
brogue with a rounded square toe—a 
low shoe. 


J. P. Orr Goes to California 


J. P. Orr, president of N. S. R. A., 
returned from one of bis usual Winter 
trips to Florida the early part of last 
week. A. H. Geuting and T. C. Mirkil, 
both of Philadelphia, met Mr. Orr in 
Cincinnati upon his return. A confer- 
ence was held at which a discussion 
concerning the next meeting place of 
the National developed the probability 
of Atlantic City. After investigation, 
according to Mr. Geuting, New York 
was found to be unable to provide for 
the National Convention next year. 
Later in the week Mr. Orr left on a 
trip to California. 
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Women Still Buying Suede Straps 

Gray suede strap pumps are in great 
demand in the women’s departments 
at the local shoe stores. In the patterns 
made up with this material it is no- 
ticed that the Louis heels are selling 
best. This type of footwear, both 
plain and in various combinations, has 
made up a large part of the orders 
placed by the local merchants for Easter 
shoes. Thus far deliveries have been 
in limited numbers. However, the re- 
tail merchants here are of the opinion 
that business will continue good after 
Easter in view of the fact that that 
Sunday is not looked upon as a dress-up 
occasion quite so much as it was some 
years ago. 


Diversified Window Trim Increases 
Business 

J. R. Smith, manager of the Flor- 
sheim shoe store here, has found that 
a good way to stimulate business is to 
vary his method of trimming windows. 
For a few months he will put a large 
number of shoes in the window. He 
finds that with the windows full the 
cheaper trade is attracted. Then he 
changes and trims them with a few 
pairs. This method attracts a better 
class of trade. Alternating between 
the two, he has found it possible to 
equalize the sale of his various grades. 
Mr. Smith states that nearly four out 
of every five of his customers refer to 
some style seen in the window. 


Duttenhofer Makes Trip East 

John Duttenhofer, president of The 
Val Duttenhofer Sons Company, spent 
the past week in the East, making a 
study of conditions. 


Akron 


BUSINESS SHOWS GAIN 


Prices Believed to Have Hit Rock 
Bottom 


The first week of March registered 
better on the business barometer than 
any week so far this year. The change 
for the better, although not sensational, 
was distinctly noticeable and filled the 
hearts of local merchants with hope 
that the worst is over. 

One exclusive men’s store reported 
that the month of February, 1921, 
exceeded the month of February, 1920, 
in the total number of pairs of shoes 
sold by many a pair, and even at 
reduced prices the margin of profit held 
well. 

In regard to the reduction of prices 
one man who has followed the game 


closely enough both in wholesale and 
retail trade to know something about 
which he was talking states that in his 
opinion prices have fallen as far as 
they can possibly fall under the present 
conditions. He declares that the market 
is clogged with so-called “‘cheap”’ mer- 
chandise which, in truth, is “‘cheap’”’ in 
every sense of the word, and that it 
could be got at little more than the 
present price during good times if only 
the people had wanted it. If quality 
merchandise is desired, it must be paid 
for at a good price according to his 
way of thinking. 


Expect Improvement in Rubber 


Business 


Although there has been no definite 
change in the rubber trade locally it is 
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generally felt that with the advent of 
Summer things will improve consider- 
ably. One concern sent out 30,000 
Ford size tires in one day last week, 
by far the largest single order which 
has been placed for several months. 
Employes of the rubber companies are 
co-operating to cut down waste in 
trimming, especially in the boot and 
shoe departments. A rough estimate 
placed the trimmings in one such 
department at 8,000 pounds, valueless 
as it was, but worth approximately 
$4,000 when reclaimed. As_ haste 
makes waste, and waste eventually 
helps to throw someone out of em- 
ployment, the workers are willing to 
be more careful, and, spurred on by 
the foremen, they are trying their 
hand at saving devices. 


NEW COMBINATIONS OF COLORS 


‘Shadow Spots’ and ‘Shadow 
Straps’? on Summer Shoes 


Lee Briggs of Briggs & Hutchison 
has developed white pumps _ with 
“shadow spots” and with “shadow 
straps” for Summer sales. “Shadow 
spot”? pumps are of white kid leather, 
with small tongues of white buck. Set 
into the tongues are panels, with spots 
of black patent leather. These make 
the “shadow spots.” The “shadow 
straps’ are made by the use of the 
narrowest of ribbon straps of black 
leather. These new two color shoes 
may be worn with either black hosiery 
or white hosiery. Most of them have 
white Louis heels. Briggs & Hutchison 
are increasing their output of wood 
heel shoes and are re-arranging their 
factory to make white and gray shoes 
exclusively. 


New Sport Shoes for Fall? 


Edric Taylor, Lynn designer, pre- 
dicts new types of sport shoes for 
Fall, with light and dainty foreparts, 
slender trimmings, shanks a trifle 
broader than prevailing shanks, and 
10-8 heels. They'll be of new shades 
of brown, in both smooth and suede 
finish, and will show color contrasts, 
through the medium of fancy straps, 
stays or inlays. 


Quick Production Now the Aim 


“Flexibility and speed are the sources 
of success in shoe making and shoe 
merchandising,” says a leading Lynner. 
And Lynn manufacturers are address- 
ing themselves to the-task of quick 
production of shoes, for quick turns of 
stock. In this, they are getting the co- 
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Ready for Easter Rush 

Most merchants are preparing for 
the annual Easter “‘rush.”” Whether or 
not it will be a “‘rush”’ is what they are 
gambling on. If a little fair weather 
puts in an appearance they say they 
haven’t the slightest doubt but that 
Easter, 1921, will be no exception to 
the age-old period of buying which 
greets the real arrival of Summer. 
Many charming windows are noticed in 
the downtown district, and this may 
have had something to do with the 
increase of sales. The decorations are 
very plain, which fact seems to add to 
their beauty. New Spring styles nat- 
urally hold the places of honor. No 
merchant in the city is so far behind 
the times that he hasn’t a few pairs 
of. his low stock on hand. 


Lynn 


operation of many buyers. Manu- 
facturers are re-organizing their sys- 
tems to get quick production. The 
common schedule of factory production 
of case lots of shoes provides for 14 
days as a minimum. For instance, 
shoes are often six days in the stitching 
room. Some firms have succeeded in 
cutting down the stitching-room pro- 
gram to four days. Likewise savings 
of time are being made in other de- 
partments. One concern was last week 
completing shoes ten days ahead of the 
date of delivery. 


New Process Used in Making 
Growing Girls’ Shoes 


Hooper, Lawrence Company have 
developed a new process for making 
growing girls’ shoes, and have applied 
for patents on it. This new shoe 
provides for a McKay welt bottom, 
with a cork filler. The cork filler, of 
course, insulates the bottoms against 
dampness. Also, it prevents the shoes 
from squeaking. In making this shoe, 
the first sole is sewed on by the McKay 
machine, four stitches to the inch, 
and the second sole is sewed to the 
first sole by the Goodyear welt machine. 


Comfort Shoes at Bargain Prices 


“T wonder,” says a Lynn manu- 
facturer “if buyers realize what good 
values they are getting in comfort 
shoes these days. For instance, we're 
putting kid leather, at 25 cents a foot, 
into our comfort shoes, and I consider 
it better leather than we had to pay 
50 cents a foot for last year. Besides, 
we get soles for 20 cents a pair, and I 
consider them better than the soles 
for which we had to pay 35 cents a pair. 
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Where to Buy 


Men’s Shoes 
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Shoes 
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Stacy Adams Co. 
Manufacturers of 
MEN’S FINE 
SHOES 


BROCKTON, MASS. 
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Where to Buy | 


Men’s Shoes 

















BETTER SHOES 
BETTER SERVICE 


Rocker Bottom Wooden 
Sole Footwear 
SHOES, 6 to 14Inches 
BOOTS, 14 to 20 Inches 


Send and 
Sor Catalog 
REECE SHOE COMPANY 
Columbus, Nebraska, U S.A. 














WATERPROOF 
ps a Bay 


Boots and Shoes, 
Oil Grain, Full Bellows 
Tongue and Back Strap. 
Sead far bashins tolling whe 
you can sell these 
A. th Rist dtban Co. 
MILWAUKEE, WIS. 
Established 1887 








Stock Dept. 5 <% 
Is at Your Service CS 


THE STETSON SHOE CO. (Inc.) 
South Weymouth, Mass. 














Where to Buy 


Boys’ Shoes 

















A Shoe forBoys 
That Wears 


Marston & Tapley Co. 
DANVERS, MASS. 








«a, J.PINSKER 
ae) 127 DUANE ST. 
Pe! New York City 
Shoes 











INFORMATION ierctant 


“Where to Buy’ constitutes a 
source of knowledge so that he who 
runs through these pages may read 
—and learn. 
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We get better supplies, too, and pay 
less money for them. I’m using leather 
linings, in place of fabric linings, and 
the leather linings cost no more. In 
other ways, costs of materials are com- 
ing down, and quality is going up 
and we're giving our customers the 
benefit.” 


Cork Heels Are New Feature 


Charles O. Timson Shoe Company 
are showing new comfort shoes with 
cork heels. They are composition 
heels, to be sure, but two-thirds of the 
composition is cork. They are light 
and springy and look and wear like a 
rubber heel. 


New Factory Opens 


Bresnahan-MacLaughlin Shoe Com- 
pany started cutting shoes in their new 
shop on Broad Street, near Liberty 
Square, last week, and next week will 
have new samples in Boston. 


Two New Firms Organized 


Porter & Sveden are fitting up a 
factory at 254 Broad Street, Lynn, to 


New 


NOVELTIES STILL FAVORITES 


Spring Business Progressing Satis- 
factorily 


Continuous improvement in the gen- 
eral situation is reported by local retail 
merchants. Spring business, while it 
has not begun with a rush, is progress- 
ing satisfactorily, it is said, especially 
in women’s shoes. As yet men have 
been content to wear their Winter 
shoes, but a few bright days, it is 
believed, will send the male contingent 
in for new footwear. 

Novelty shoes are still the reigning 
favorites with the women. A _ few 
oxfords are sold. There is almost no 
call for high shoes now, and straps of 
various kinds compose the bulk of sales. 

In men’s shoes, brogue or semi-brogue 
models are the leading sellers. There is 
some trend away from the wing tips to 
straight tips and ball straps. The 
stitched heel also is a prime favorite 
with the younger men and is expected 
to have a run throughout the Summer. 


Prices Fairly Stable 


Men still like their shoes with lots of 
punching on them, although the high- 
class shoe shops are showing more of 
the plain oxfords for Spring and assert 
that their trade is swinging back to 
conservative styles again. 


The price situation appears to be_ 
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make white canvas shoes for women 
and growing girls. Lee Porter is of 
Harris & Porter, Lynn, and Ernest 
Sveden was until recently with John- 
son, Wright & Co., makers of white 
footwear. Quimby Shoe -Company, 
Lynn, was recently incorporated, with 
a capital of $50,000. Edgar A. Quimby, 
its manager, was formerly with Math- 
ieu-Quimby Company, Fred J. Frey 
and Edward C. Johnson, his associates, 
are of Wrigley, Frey & Johnson, Lynn 
leather merchants. 


Two Days Saved in Making Shoes 


The Watson Shoe Company are find- 
ing they can make shoes with more 
speed and precision in their new model 
factory. For instance, some lines of 


' shoes are coming through the works in 


two days less time than they did in 
the former factory. 


Specializing on ‘‘Sport’’ Soles 

Hilliard & Merrill, Lynn sole cutters, 
are making a specialty of sport soles or 
weights especially adapted for sport 
shoes. 


York 


fairly stable. Final reduction sales on 
Winter shoes are still in progress and 
from the length of time that several of 
them have been running, the bait of 
reduced prices no longer interests the 
public as it did several months ago. 
Special sales still are held, but they 
are confined mostly to low-grade shoes 
which are offered in large lots at 
extremely low prices, and are put on 
mainly by the department stores. 


Women’s Shoes at Less Than $3 


A. I. Namm & Son, Brooklyn depart- 
ment store, last week to celebrate the 
opening of their new building offered 
10,000 pairs of women’s shoes at a price 
less than $3 a pair. 


Prices Close to $10 


The regular shoe merchants are 
sticking pretty close to prices around 
the $10 mark in their advertising. As 
in one metropolitan newspaper last 
Sunday, Cammeyer offered a walking 
pump in Russia calf with fawn suede 
inlay on back and strap, patent leather 
with gray suede and black calf with 
black suede at $12.50. James McCreery 
& Co. offered oxfords, single and two- 
strap pumps in a variety of leathers at 
$8.75 and $9.75,-and Lord & Taylor 
also stressed these two prices, with the 
addition of a third, $12.75, for pumps. 
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Lower Heels Gaining Ground 


Cuban, military and walking heels 
and baby Louis heels appear to be 
gaining ground for Summer wear. 
Two-strap pumps with harness buckles 
and heels other than Louis are selling 
extremely well and are being featured 
strongly in the new lines of sport shoes. 
What the fabric shoe business will be 
this Summer is still an open question. 
Early sales have been fair, the mer- 
chants say, but all assert that they 
anticipate some trouble in getting the 
right prices for fabric shoes later on. 
The trouble seems to be that fabric 
shoes have not shown price dectines 
commensurate with those made of 
leather. As one merchant put it, “good 
calfskin shoes are as cheap as white 
fabrics, if we put our regular. markup 
on them.” .In spite of this, the mer- 
chants are looking forward to a strong 
demand for fabri: shoes once hot 
weather sets in and have stocked up on 
them in fair quantities in anticipation 
of this. 


New Tenants in Bush Terminal 

Additional tenants are coming on to 
the shoe floors in the Bush Terminal 
Sales Building. Part of the space 
formerly occupied by the selling service 
has been transformed by glass and 
wood partitions into additional offices. 
Among the latest tenants are the 
Irving Drew Company, manufacturers 
of women’s shoes, Pittsburgh, repre- 
sented by Benjamin King Farnam, and 
the Smaltz, Goodwin Company, Inc., 
Philadelphia, also manufacturing wo- 
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men’s shoes. Both of these firms have 
moved their offices from the Marbridge 
Building.. It is expected that several 
additional tenants will sign leases with- 
in the near future, according to Arthur 
I. Benedict, manager of the building’s 
shoe section. 


Two-Eyelet Fabric Pump Latest 


Novelty 


Among the latest novelties being 
shown by leading merchants is a two- 
eyelet white fabric pump, with rubber 
sole and spring heel, by J. & J. Slater. 
The pump is trimmed with a leather 
wing tip and ties with an inch wide 
grosgrain ribbon. Another novelty 
attracting considerable attention is a 
beaded vamp French shoe being shown 
by Sorosis at the store of Arnold Con- 
stable & Co. The vamp is completely 
covered with beads in floral designs, 
after the fashion of the smart beaded 
bags. The quarter and straps are of 
gold kid, gray suede or silver or gold 
cloth. The models exhibited had a 
variety of strap patterns, all encircling 
the ankle. The shoes were shown on 
knee high leg forms, painted flesh color 
and décorated with snakes, flowers and 
bird designs. 


New Shoe Store Opened 


A very attractive shoe store has been 
recently opened by the Signet Shoe 
Co. at 137 West 42nd Street. S. J. 
George is the manager. Style and 
staple footwear for men, women and 
children is carried. 


Haverhill 


MAKING BETTER SHOES 


Quality Being Graded Up by Shoe 
Manufacturers 


Haverhill, during the past few years, 
has made a marked advance in the 
quality of its footwear production. The 
output of women’s high grade shoes is 
larger each year. An increasing ten- 
dency on the part of local concerns to 
sell more of their production direct to 
retail merchants has brought about a 
policy of steady grading up in style and 
quality. On this point a manufacturer 
states: “The old time method of mak- 
ing shoes in Haverhill was to get busi- 
ness by cutting prices and of course 
taking it out of the shoes. The modern 
way is to put added value into the 
goods and thus be in a position to ob- 
tain fair prices. We are building our 
business along these lines. We have no 
trouble at all in getting from jobbers 
$5 for a turn pump that’ represents 





style and quality. A few years ago 
such a price would not have been con- 
sidered.” 


Commission Visits Cincinnati and 


St. Louis 


Observations made at Cincinnati by 
the Haverhill Shoe Commission, now on 
a tour of various shoe centers, are to 
the effect that a 50-hour working week 
prevails in Cincinnati. All factory op- 
erations are on a piece basis. The aver- 
age price list for factory work on all 
operations is practically the same as 
Haverhill. Living and labor costs do 
not seem to differ appreciably. The 
commission finds that there are 20 
shoe factories in Cincinnati employing 
approximately 7000 operatives. A ver- 
bal agreement between the Union and 
the manufacturers has been in exist- 
ence since 1913. There has been no 
violation of the agreement or disputes 
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Children’s Shoes 
es 


Bonite, Shoe * Baby 


TURNS and SOFT SOLES 


In Stock 


Send /@r Cata 


ALH.MartinG | 


Mekers ROCHESTER NY 
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“ELAM’’ 
Flexible Turn Shoes 


For the Jobbing Trade Exclusively 


F..S. ELAM SHOE Co. 


Rochester, N. Y. 











H.C. BRown COMPANY 


INCORPORATED 
CHILDREN’S SHOES 
CEMERAL OFFICES. 133 LINCOLN STREET BOSTON MASS 











SOFT SOLES 


A Wonderful Line 
for the Wholesaler 
In Stock—All leather 

moccasins, soft — 
—— a 25 doz. ane 


line of of Ladies’ Pony 




















Straps. 
NU BABY SHOE CO., East Lynn, Mass. 


W-C.Goodcer 


Manufacturer of 
Children’s Dlexible Durn Shoes 
For Jobbers Exctusively ’ 
89 Allen St.. Rochester, Vio 
maa 














HAVE YOU SEEN OUR LINES? 


FACTORY 1 FACTORY 2 
Slumber Slip) Soft Soles 
ubber Boot Rocks Hand Made Moccasins 

Foot Comfort Slippers Infants’ Turns 
(Double Eiderdown) (1-8) 


In Stock New=—Neture Lasts 


THE B. & P. FOOTWEAR CO., INC. 
Dept..5 Oswego, N. Y. 








Soft Soles and Moccasins 
om > pene Jobber for our 
We DO NOT sell 
ve retail trade. 
Newcomb-Anderson Shoe Co. 
ROCHESTER, N. Y. 








Where to Buy 
Wanted Styles 


An extra editorial service to 
‘‘Recorder” readers, free for the ask- 
ing, with authentic information on 








current problems. 
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Where to Buy 


Standard Shoe Materials 














Meyer Threads 


and spool silks can be had in 
any size or color that is wanted. 
Also Diamond silks and 
Lockstitch thread. sure and 
We; order the Meyer thread and take 
ar noother. Manufactured by the 


J. C. MEYER THREAD CO., Lowell, Mass. 








GUARANTEED 
TWO YEARS 
Hub Gore means ity and 
Seren ;booures ee (ea of 
Labor are Used. 
BOSTON OFFICE NEW YORK OFFICE 
52 Chauncy St. 395 Broadway 








M. B. MARTINE, Inc. 
78 Reade St. 
NEW YORK, N. Y. 
Everything in Shoe Or- 


namentation. Beading 
a Specialty. 








Colored 
Chrome 
Sides 





Beggs & Cobb, Inc., Boston, Mass. 








COATED GEM DUCK 
ADHESIVE BACKING CLOTH 
Rubber and Leather 
Dry Foot Welting 
Sheet Rubber Soling 


B. F. CHAMBERLIN 
184 Summer St. 
BOSTON 


Formerly Walpole Shoe Supply Co. 





T. W. GODSOE, Pres. 
W. G. DONALD, Vice-Pres. 
F. E. JONES, Treas. 


F. E. JONES COMPANY 


corors MAT KID 


95 South Street, Boston 








The One 
Waterproof 
Leather That 
Takesand Re- 
tains a Polish 

Co. Seen tire 


Creese & Coo 


ries at port 











DO YOU KNOW? 

that you can buy it—or 
sell it—through the 
“‘Where to Buy’’columns. 
This feature in its quick 
service is a time saver in 
meeting immediate needs. 
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since it has been put into effect. The 
commission found St. Louis to be a 
city of diversified production. While 
shoe manufacturing concerns are com- 
paratively few in numbers, they are 
large and, as a rule, maintain their own 
jobbing houses in that city. Numerous 
branch factories are located in adjoin- 
ing towns. It was found that labor 
organization is not as strong in St. 


Louis as in the East; also that there is 


an ample supply of skilled labor for 
shoe factories. The St. Louis plants 
are operating on a 48-hour week. Fac- 
tory production costs are about on a 
par with Haverhill. The cost of staple 
articles of food are much lower in St. 
Louis. than in Haverhill. The St. 
Louis manufacturers are exceptionally 
well served by a strong system of fast 
freight distribution. 
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Plant to Increase Output 


Meyer T. Ornsteen Shoe Company, 
for the past few months located in 
the Victory building on Hale Street, 
will increase its production of women’s 
McKay specialties. The present daily 
output is 2,000 pairs. The enlarged 
daily production will be 3,000 pairs. A 
woman’s saddle strap brogue pattern 
is the newest addition to the line. 


Former Manufacturer Dies 


F. F. Howard, formerly engaged in 
shoe manufacturing in Haverhill, and 
of late years foreman of the sole leather 
department of the Chas. K. Fox, Inc., 
factory in this city, died suddenly at 
his home last week. He was 59 years of 
age, and a nephew of the late Chas. 
K. Fox. 


Cleveland 


NEW STYLES FOR HOME WEAR 


Brocades and Satins to Go With 
Negligees 


One of the big features of this year’s 
displays of footwear for the Easter 
trade is the models for homewear. 
Shoes that are being displayed for the 
edification of the woman who wants 
to display a prettily shod foot in the 
residence are just as ornate as those 
that are advertised for out-of-door 
wear. Rich brocades, bright colored 
satins, elaborated with painted and 
embroidered designs, go well with gor- 
geous tea gowns and negligees now in 
vogue. 

Some of these show gaily colored 
heels, such as sapphire blue, with cloth 
of silver or emerald green with gold 
brocade. Then they are cut in many 
unusual styles with various straps and 
shimmering buckles and buttons that 
add not only to their beauty but their 
cost. 

Never before have Cleveland stores 
offered so wide a line of beautiful foot- 
wear for home use as this year, and all 
merchants report they are profiting 
thereby to an extent beyond records for 
former years. 


Easter Shopping Season Opens — 


The height of the Easter shopping 
season is here and the stores had a big 
six days last week. The shortness of 
the skirts makes it imperative that the 
foot be well and stylishly shod, and 
that has brought about an extraordi- 
nary demand for novelties. Strap slip- 
pers piped and inlaid with contrasting 
materials are said to be fashion’s lat- 
est edict, and the model has taken a 


firm hold on the favor of the feminine 
shopper in this city. One of the best 
sellers in the Ames Company store, 
240-48 Euclid Avenue, is a fine brown 
suede piped with brown satin. Gray 
suedes in fascinating combination are 
proving popular. Smart combinations 
of suede, satin, patent and kid have 
come to the fore with a rush. Inlay 
patterns and perforations are being 
purchased freely at the Pococok-Wol- 
fram store, and a model in slippers 
that has a high tongue colonial effect 
with inlays of contrasting leather has 
proven a popular one. The combina- 
tions that take best. are brown kid 
with suede inlay; black suede with kid 
inlay and gray suede with kid inlay. 


One-Strap Slippers for ‘‘Spatless”’ 
Days 


At the Higbee Company shoe de- 
partment they are saying that the 
spatless days are here and with them 
comes the one-strap slipper. The vogue 
of the strapped pump is assured. The 
newest pumps in this store are shown in 
gray suede, black or brown satin, or 
patent leather. The patent leather and 
gray suedes are -perforated and all 
styles are shown with turned soles and 
French heels. For street wear the 
Travers store has been enjoying quite 
a run on models that are shown in 
black and brown kid and brown calf 
with pattern strap.. The heels are 
medium height. 


Window Displays Colorful 


The window displays were never 
more brilliant than they are now. The 
fact that novelty models are all the 
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rage has given the window designer a 
latitude in planning displays that is 
much wider than he ever has had before. 
Sprigs of green ming'ed freely with the 
rich models of shoes and the free use 
of all the glorious colors of hosiery 
that are available this year has enabled 
the window trimmer to turn out some 
lavishly luxurious exhibits. The dis- 
plays are attracting more than the 
usual attention, and most any hour of 
the day gatherings of men and women 
in front of the windows may be seen. 


Retail District Shifting 


One of the big developments in the 
retail shoe business in this city has 
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been the gradual march of the stores 
eastward—out Euclid Avenue. That 
fine old residence street, once famous 
the world over for its stately mansions, 
has gradually been converted into the 
principal retail business thoroughfare of 
the city. What promises to be the 
busiest center in the city in the not far 
distant future is a new section at 
Euclid and Fourteenth Street. The 
Hanan store has announced that it will 
go into a new store room in the heart 
of the district some time in March. 
The date for the removal had originally 
been set for March 1, but inability of 
the contractors to complete the Bulkley 
building into which the store is going 
prevented this. 


Rochester 


SPRING OPENING HELD 


Merchants Unite in Co-operative 
Affair 


Women’s apparel merchants, includ- 
ing shoe merchants, set aside Tuesday, 
March 8, as Spring opening day this 
year. In other years each merchant 
has held his own opening independent 
of the others, but the success of the 
recent Dollar Day so firmly established 
the importance of concerted effort in 
all merchandising enterprises that the 
co-operative Spring opening was de- 
cided upon. In the Dollar Day, which 
proved the biggest event in recent 
years for the city’s merchants, the deal- 
ers were brought together by the Retail 
Merchants’ Council of the Chamber of 
Commerce. It was also the Retail 
Merchants’ Council that proposed a 
common Spring opening day. 


Straps Still in the Lead 


Early buying of women’s low-cut 
footwear for Spring is exceptionally 
strong for strap effects. preference 
being divided between one-strap and 
two-strap styles. Light turned sole 
slippers are in chief demand. Gray 
ooze calfskin and satins are the most 
desirable materials in strap effects, 
which may have either a medium 


high Louis heel or a low Louis heel. 
Tan oxfords also are having a tremen- 
dous sale here, and are much in evi- 
dence on the streets. : 


Celebrating Fourteenth Anni- 
versary 


Duffy-Powers Company, Rochester’s 
big West Side department store, is 
celebrating its fourteenth anniversary 
this week with bargain offerings in all 
departments. The main floor shoe de- 
partment is featuring 5,000 pairs of 
women’s shoes, a floor goods purchase 
from a prominent manufacturer, at the 
price of $5 a pair. 


Oxfords Popular with Men 


A symposium of opinion gathered in 
shoe stores shows that men’s low cuts 
have had a splendid sale all Winter 
and now that the first signs of Spring 
are in evidence an increased demand 
for them is noticeable. In line with 
the great popularity of light shades in 
all kinds of apparel, the men are de- 
manding footwear in lighter hues. 
The Scotch grains are popular. The 
lighter brogues, with perforated tips 
and ball straps, have called forth a big 
demand. However, plain low cuts also 
are much sought for by the men. 


Denver 


GOOD BUSINESS AHEAD 


Shoes Cheaper Now Than They Will 
Be 60 Days from Now, Says 
One Merchant 


There is a feeling in Denver among 
retail shoe merchants that shoe prices 
have just about reached bottom and 


that there ‘is a lot of good business 
ahead. With that thought in mind 
they are going ahead with their 1921 
plans. ‘Shoes today are cheaper than 
they will be 60 days from now,” re- 
cently remarked J. N. Lorber, promi- 
nent Denver shoe merchant. ‘Manu- 
facturers are unloading and the retailer 
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Where to Buy 


Engraving and Printing 














ATLANTIC PRINTING CO. 
Shoe Printers 


Tear out this ad and mail for details of 
our Special Printing ce for 
the Boot and Shoe Trade 


201 South Street, Boston, Mass. 
Telephone 4960-4961 








COLOR PRINTING DESIGNING 


CATALOGUES 


Telephone Main 3408 
HOOPER PRINTING COMPANY 








74 INDIA STREET, BOSTON 





| CP UNIVERSITY & 
| ELEcrRoresrounDRY 























Where to Buy 


Window Trim Material 














Window Displays 
BACKGROUND PAPERS, 
ARTIFICIAL FLOWERS, ete. 

Send for Catalogue ‘ 

DOTY & SCRIMGEOUR SALES CO., Inc. 

30 Reade Street, New York 
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Shoe Polishes 








Best In Ther Claes 1 
\en= 
WHITE Al 
CREAM UNBURNABLE 


For white buck, etc. For white kid, etc. 
NATIONAL SHOE POLISH MFG. CO., Inc. 
PHILADELPHIA, PA. 
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Miscellaneous 




















SHOE BUCKLES 
Sit OF EVERY DESCRIPTION 
= BEADED AND METAL 
BUCKLES 
OUR SPECIALTY 


FASHION ORNAMENT CO. 


1S MYRTLE AVE BROOKLYN N.Y. 





KELLY KARDS 


Have been the standard retailers’ 
window cards for eight years 
ASK US ABOUT KELLYKARDS 
“The Signs of Life” 
F. B. KELLY CO., INC. 
508-512 St. Paul Rochester, N. Y. 











Better Multigraphing 


LETTERS, CIRCULARS, 
OFFICE FORMS 
HOUSE ORGANS 


Send for Samples and Prices 


F.S. ROOT CO., 6 Beacon St. 


Boston, Mass. 











“SILVERITE” 
Lamb Wool Soles—Bound and Cord Edges 
Write for our new No. 65 Lamb Wool Insole— 
“A Service Trade Builder.” Send for our com- 
catalog of Shoe Findings. 





a EUG? S's:SCO,, Migs, 81, High St, Boston, Mase. 





D. W. COULTAS CO. 
Manufacturers 
RHINESTONE BUCKLES 


Big Demand 
WRITE FOR SAMPLES 


PROVIDENCE - - - R.I. 








OHIO rr] “gear. tt 
DEALERS 
Disribetere = 


Carried in Stock 
Quick Service 
THE R. & S. RUBBER CO. 
1267 W. 6th St., - Cleveland, Ohio 








orren FREE USE 


Of Shoe Cate, Covers, Z Pocdore, Ete. ped 
your Booklet, Catalog or Folder, if you place 
the printing with us; or we will sell shoe elec- 
tros at $1.25 each. 

SEND FOR FULL PARTICULARS 


N. H. GROVER CO., R 63, 161 Summer St., Boston 








A BEADED OR PLAIN 


STRAP or BUCKLE 


made by the VANITY 
will sell your pumps 


VANITY NOVELTY WORKS 


913 Gates Ave., Brooklyn, N. Y. 











and the buyer are getting the benefit. 
There is every prospect of good busi- 
ness, not only in Denver, but in Denver 
territory. Shoes now, I believe, have 
touched the bottom in price.” 


People Have Money 

““We expect to see a big business. in 
the shoe line the coming season,” said 
A. E. Parsons; manager of the shoe 
department at the Joslin Dry Goods 
Company store here. “I think the 
people have about regained their confi- 
dence, and that they have money is 
conceded. Shoe prices today are de- 
cidedly lower than a year ago, as, 
for example, shoes that last Spring sold 
for $12 are now $8. There are no 
more $3 and $4 shoes. The top grade 
of shoes that we are now selling for 
$12 to $15 were $22 last Spring. There 
is some prospect of there being a still 
further drop in prices, but I cannot say 
they are encouraging prospects. I have 
been lucky in getting a big supply of 
shoes that are being made for us that 
we willy sell cheaper than the same 
grade has been sold for in the last 
three or four years.” 


New Store for Twin Falls, Idaho 

Word has reached this city to the 
effect that the Hirschmann Shoe Com- 
pany of Salt Lake City, Utah, has 
acquired the lease of a store on Main 
Avenue, Twin Falls, Idaho, and will 
open a branch store there. 


Store Moves into New Quarters 

The National Shoe Company, this 
city, is now in its new home at 1522 
Champa Street, just two doors from its 
old place of business, which it was 
forced to vacate on account of the 
building being sold. The firm was 
established in Denver in 1889. The 
present quarters of the National people 
are larger than the place of business 
formerly occupied and the growing busi- 
ness of the firm can better be handled 
as a result. 
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/ 
Retail Store Chain Starts 


A branch shoe store to be known as 
the Popular Price Shoe Store No. 2 
has been opened in Raton, N. M., by 
Max Sanders, who just recently opened 
his first store in Trinidad, Colo. 
According to the plans of Mr. Sanders 
these two stores will be the nucleus of 
a chain of popular price shoe stores 
to be opened in Colorado and New 
Mexico with headquarters in Trinidad. 


Two-Tone Strap Effects Featured 


The Broadhurst-Young shoe store, 
Sixteenth and California, this city, is 
at this time featuring two-tone, two- 
strap pumps—a patent vamp with a 
gray suede quarter and a brown vamp 
with a brown suede quarter—as being 
correct wear for Spting. All-gray one- 
strap pumps and suede pumps in brown 
or black, with one or two straps, regu- 
lar or low French heel are also being 
featured by the firm. 





Correct Fit—Or No Sale 


A.Schey, manager and buyer of 
the Rosenwald Brothers’ shoe de- 
partment, Albuquerque, N. M., 
for the last 13 years, has resigned 
his position and has opened a 
ladies’ and children’s shoe store at 
‘402 West Central Avenue, that 
city. His policy will be to sell 
strictly for cash and at a very 
close margin, featuring all grades 
of ladies’ and children’s shoes. 
His record in fitting shoes cor- 
rectly, or “no sale,” will be 
maintained. 











** Quitting Business”’ Sale Conducted 


The United Shoe Stores Company, 
928 Fifteenth Street, Denver, is at this. 
time conducting a “quitting business” 
sale. 


Indianapolis 


and this, it is believed, has had a great 
deal to do with the early buying. With 
most of the Indianapolis shoe mer- 
chants February business was entirely 
satisfactory and in some stores ex- 


SPRING BUYING STARTS 


Gray Kid and Suede, also Browns 
and Blacks, Going Well 


With the convention of the Indiana 


‘Retail Shoe Association now a matter 


of history, Indiana shoe merchants are 
centering their undivided attention on 
pre-Easter business. New Spring styles 
are reported to be making a big hit 
and Spring buying has started much 
earlier than usual. Indiana has been 
blessed with an unusually mild Winter 


ceeded expectations. In others, sales 
fell somewhat below last year’s rec- 
ords, but this was the exception rather 
than the rule. The majority of the 
Indianapolis footwear merchants be- 
lieve that Spring sales will prove as 
satisfactory in point of volume as they 
were in 1920. Novelties, including gray 
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kids and suedes, with ‘strap effects, 
seem to have the pole in the race for 
popularity. Browns and blacks in 
baby Louis heels are reported close 
seconds. 


New Buying Policy Best, Says 


Merchant 


Business in the shoe department at 
ihe L. S. Ayres & Co. store for the 
month of February exceeded the de- 
partment’s quota and has continued 
briskly so far this month, according to 
Arthur Davis, buyer and head of the 
department. Mr. Davis says the spend- 
ing power of the public, especially of 
persons in quest of the better grades of 
footwear, apparently has not been af- 
fected and adds that he is anticipating 
an excellent pre-Easter business. In 
commenting on the new buying poli- 
cies adopted by most shoe merchants 
Mr. Davis said he believes the shoe 
men are just about convinced that their 
buying policy in the past has been all 
wrong. ““The buying of shoes for Spring 
in the early part of September or Oc- 
tober, and the buying of Summer foot- 
wear in January, with styles changing 
in the meantime, naturally worked to 
the disadvantage of the merchants, 
said Mr. Davis. He said he believed 
the readjustment period has taught the 
shoe-men that the placing of orders at 
later dates and the so-called “hand-to- 
mouth” buying policy are by far the 
better and no doubt will become the 
rule in the future. Mr. Davis has been 
placing orders to take care of only 
sixty-day needs and has found this 
policy very satisfactory. 


Leather at Rock Bottom, Says 
Pierce 
That leather prices have about 


reached the lowest point and that no 
further declines are expected, is the 
belief of O. W. Pierce, head of the 
Shoe Store Supply & Leather Company, 
of Indianapolis. Tanners and cutters 
are standing firm, he said, and this is 
good evidence that the seasons of price 
fluctuations are a thing of the past. 
Premium light stocks of leather are 
scarce, but in the lower grades stocks 
can be had at practically the purchas- 
er’s own price, it is said. One of the 
peculiar features of the present situa- 
tion sin leather, according to Mr. 
Pierce, is the fact that there is small 
demand for stocks among repairmen. 
These dealers are only buying in a 
limited way, as repair work has fallen 
off to such an extent within the last 
few months that there is very little 
demand for stocks of that kind. People 
are not having their shoes repaired as 
they formerly did, Mr. Pierce said, al- 








though he was unable to assign any 
reason for it. Regarding the apparent 
cheap price of many lines of shoes 
toflay, Mr. Pierce said he did not 
regard these prices as being cut to the 
extent they purported to be. He said 
many of the shoes being sold at cheaper 
prices were manufactured especially for 
that purpose. 


Sells Interest in Store 


George Foster, part owner of the 
Lepird & Foster shoe store at Ligonier, 
has sold his interest in the business to 
his partner, L. R. Lepird. He says he 
has not, decided definitely on future 
plans. 


Shoe Store Changes Hands 


M. Schloss, of Terre Haute, who re- 
cently bought the Family Shoe Store, 
at Bloomington, has sold the estab- 
lishment to Harold Voda, a former 
merchant of Clinton. Mr. Voda will 
soon add a complete new stock of 
Spring and Summer footwear. Mr. 
Schloss will open a dry goods store in 
the room adjoining the Family store. 


Predicts Continuance of Brogues 


Jacob Goodman, of the Goodman 
Shoe Company, of Terre Haute, has 
just returned from a buying trip in 
the East. He says the brogue oxford 
will continue to be the fad for both 
men and women this Spring and that 
the strap models in women’s oxfords 
apparently are going to gain popular 
favor. 


Name New Manager of Newark Store 


Herbert E. Overfield, of Evansville, 
has been appointed manager of the 
Terre Haute branch of the Newark 
Shoe Company and has arrived in the 
city to take up his duties. Mr. Overfield 
has been connected with some of the 
largest stores in St. Louis and Chicago 
and is widely known in the retail shoe 
trade. He says the Newark store front 
is to be remodelled and redecorated 
and new fixtures are to be installed in 
the store in the near future. 


Terre Haute Firm to Move 


March 15 is going to be moving day 
for the Wood Posey shoe store at 
Seventh and Main Streets, Terre 
Haute. On that date the store will be 
moved to large quarters at 728 Main 
Street and will be reopened with an 
entire new stock and new equipment. 
The interior of the building has been 
extensively remodelled and has been 
fitted up with all the modern and ar- 
tistic shoe furnishings. The new loca- 
tion will give much additional sales and 
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Where to Buy 


Women’s and Children’s Shoes 














BOUDOIRS 


Black Kid, $1.20 Red, Tan, $1.35 
Pink, Blue, $1.45 


Most wonderful boudisiee on market at strictly 
jobbers’ prices 

THE HAVERHILL WHOLESALE SHOE HOUSE 
Haverhill, Mass. 








IN-STOCK 


Children’s Flexible 
Turns, sizes 1 to 8 


an 

Pgpular Priced Stitch- 
downs, sizes 5 to 2 

SAMPLES Sent Prepaid 

Geodger-Milow Shoe Co., Inc. 
ROCH TER, N. Y. 

















Where to Buy 


Miscellaneous 

























Perfection Pneumatic. 
Arch Cushion 
“oro 
ELASTIC TIP COMPANY 
Boston, Mass., U. S. A. 











BEADED STRAP 
Con 
corse fae at oy ne 











Where to Buy 


Shoes at Auction 

















HENRY LILLY CO. 


88-90 Reade St. New York 
AUCTION TRADE SALES 


SHOES AND RUBBERS 


Every Wednesday and Friday 








SYSTEMS IN SHOE 
STORES 


Equipment, Accessories, Specialties; 
what to use and where to get it, 


is a part of “Recorder” service to 
merchants. 
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He works Watch him! 
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With unerring precision, with faultless cor- 
rectness, Bill Ferguson patiently builds 
a Quality into REGAL SHOES that makes 
them the standard of their grade. 
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BILL FERGUSON 
A Veteran Regal 
Craftsman who has 
made shoemaking 
his life’s work. 


“WY sa 
yt 


All day—every day—he meets his job square- 
, \’ ly, scorning difficulties and intolerant of 
a A 


\ 
\ nel x anything less than well-built shoes. 
SQ 

WY He is a Regal Master Shoemaker. 
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QUMEZLEEE. 


Sales Rooms 


NEW YORK CITY SAN FRANCISCO 


1369 Broadway Cor. Fourth and Market Sts 


(at 37th St.) 910-912 Pacific Bldg. 
E. M. Webster C. E. Nelson 


Main Office, Boston,Mass. 
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Is It Value or 
....or Both? 


The public has changed its frame of mind. It is time for 
merchants to think in terms of value rather than 
price, remembering, of course, that competition is 
keen and that volume and turn-over are necessary. 
By so doing, the shoe dealers who sell REGAL SHOES 
are giving the public what it wants—values that are 
real and honest, and are thus accumulating profits 

for themselves through increased turn-over. 
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To established shoe dealers who are interested we will be 
glad to explain the exclusive Regal Agency plan. 
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The REGAL PALL MALL 


A Russia Calf Ace Oxford. 12 
Square Sole. 8-8 Goodyear Wing- 
foot Rubber Heel. Invisible Eyelets. 












Stock No. Price Code Word 
4578 $5.90 “Paterson” 









ad 






Twenty-eight other 
Recat In-Stock Sry.es 
ready for Immediate 

Delivery... . 
Write us! 
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Do You Know the Man 
For This Position ? 


A LARGE corporation is seeking the services of a successful executive 

whose experience includes the development and control of style features 
in high-grade footwear, personal contact with the best retail trade, and the 
training and supervision of salesmen. His duties will be the development 
and sales management of a line of high quality fabric footwear. 


In addition to proved capacity for style control and success in salesman- 
ship and the management of assistants, the qualities desired are the ability 
to work harmoniously with others, attractive personality, and the utmost 
of tact combined with good judgment and force of character. For a man 
with these qualifications, the position offers a real opportunity. 

All communications will be held in the strictest confidence. Address FABRIC FOOT- 
WEAR MANUFACTURER, care Boot and Shoe Recorder, 207 South Street, Boston, 


Mass. 























WHITE OXFORDS 


of Superior Quality and 
Smart Style 


IN STOCK 
Ready for Immediate Delivery . 


Style No. 1403 
Fine white fabric oxford on 
No. 168 last. Narrow toe. : 
Corded imitation tip. Flexible 9 
welt. White welting with nat- J. i; Grover S Sons Co. 
ural leather sole. 15-8 inch 
thine énoinsbad tush. Soft Shoes for Tender Feet 


Price $5.00 LYNN, MASSACHUSETTS 


IN STOCK—AA to E 
Boston New. York 


Little Bldg., 80 Boylston Street 47 W. 34th Street 
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display space. Two weeks prior to the 
date of removal, the store stage a 
special sale with a view to disposing of 
all the old stock. 


Shoe Shop Expanding 


Berland’s Fashion Shoe Shop, which 
has occupied one of the front rooms on 
the second floor of the Union Trust 
building, at South Bend, for some time 
past, has moved into one of the ground 
floor rooms in the new Blackstone 
Theater building, 216 South Michigan 
Street, and is now known as Berland’s 
Blackstone Bootery. The increased 
volume of business. and the desire for 
a street floor location occasioned the 
move. G. E. Brockett, formerly man- 
ager of the State Street store of the 
Feltman-Curme Shoe Company’s store 
in Chicago, has charge of the store. 
The interior of the new quarters -is 
decorated in light gray with mahogany 
panels and the ceiling is of ivory. All 


SALES SHOW INCREASE 


Retail, Wholesale and Manufactur- 
ing Branches All Report 
Improvement 
Exceptionally warm weather experi- 
enced over this section the latter part 
of February and in early March has 
served to stimulate early Spring buying 
and retail merchants of Atlanta and 
the Southeast are enjoying an exceilent 
volume of business. Sales, of course, 
are not up to the mark set during the 
same season in 1920, but considering 


several months, business is proving 
entirely satisfactory. 

Wholesalers and manufacturers are 
noting a gradual increase in -sales and 
it is generally believed that March will 
set an excellent record. February sales 
were well below the volume reached the 
same month in 1920, but were as good 
as could be expected in the face of 
present adverse conditions. Retail 
merchants throughout the Southeast 
are reported to be buying fairly large 
stocks of low cut shoes and Easter and 
Spring novelties for immediate delivery. 


Against Louis Heels 


A Common-Sense Shoe .Club has 
been organized by the Atlanta members 
of the Young Woman’s Christian Asso- 
ciation, all members pledging that they 
will not wear pointed shoes which 
cramp the feet or high heeled shoes. 
The club was sponsored by Miss Harriet 
Wilde of the national Y. W. C. A., who 
was recently in Atlanta. 





the adverse conditions of the past. 
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shelfing. is concealed from view by a 
novel panel effect. Fancy chairs are 
installed along the north wall and a 
dark green Wilton rug covers the floor. 
The window fixtures are of dark wal- 
nut, inlaid with gray. The store car- 
ries a complete line of women’s foot- 
wear, featuring novelties mainly. 


Shoe Section to Be Remodelled 


Changes that will improve the de- 
partment and at the same time make 
for convenience are being made in the 
shoe section of the Cabel & Kauffman 
Mercantile Company’s department store 
at Washington, Ind. The shoe depart- 
ment, which now occupies the center 
space on the first floor, is to be moved 
to the eastern division, now occupied 
by the men’s clothing section. Private 
booths for the fitting of shoes are to be 
installed on each side of the depart- 
ment, one to be used by men and the 
other by women. 


Atlanta 


State Industrial Conference 
Planned 


An important meeting at which 
nearly all of the leading manufacturing 
industries throughout the State will be 
represented is to be held at Macon, Ga., 
Tuesday, March 15, to discuss the 
advantages of co-operation on the part 
of the State’s industries, the develop- 
ment of Georgia’s natural resources, 
the working up of her raw products, 
etc. The meeting was called by W. J. 
Vereen of Moultrie, Ga., a prominent 
manufacturer, as chairman of a com- 
mittee the membership of which in- 
cludes many of the important indus- 
trial leaders of the State. J. K. Orr, 
president of the J. K. Orr Shoe Com- 
pany of Atlanta, manufacturers of 
Shield Brand Shoes, is a member of 
this committee, representing the inter- 
ests of the various shoe manufacturing 
companies of the State. 


Labor Retards Progress, Is Claim 


While all lines of business appear to 
be gradually returning to normalcy 
throughout the. Southeast, industrial 
leaders declare that the attitude taken 
by urion labor in its general refusal to 
accept a readjustment and reduction 
in its wage schedules in proportion to 
the decline in the general costs of living 
experienced the past few months is 
serving to retard progress to a consider- 
able extent and delaying the return to 
a stabilized condition of affairs in this 
section. In some lines of industry, 
union labor has agreed to wage reduc- 


. is that all lines of business and industry 


_store has made a remarkable success of P 








tions, taking the attitude that it was 
necessary for labor to do its part and 
share the burden with its employers if 
normalcy was to come. In many of the ~ 
fields of industry, however, labor has 
taken the opposite view and refused 
flatly to accept any readjustment in 
wage schedules. Especially is this 
attitude on the part of labor holding 
up building operations, and the result 

















are being effected. 





Move to Boom Macon 
An organized ‘campaign looking ~ 
toward the development of Macon, 7 
Ga., as one of the important wholesale 
centers of the South is to be carried 
out as a result of a meeting of traveling 
salesmen for various Macon companies 
held Saturday, March 5, with the 
manufacturers and jobbers of the city, 
and the organization of a Travelers’ ~ 
Division of the Macon Chamber of E. 
Commerce. A constructive program ~ 
has been mapped out and the salesmen 
traveling out of Macon will, in future, 
not only sell the various lines they 
handle, but will also endeavor to “sell 
Macon” to the retail merchants on 
whom they call, in an effort to make 
the city an important wholesale center. 

















Store Holds Fashion Show 

To advertise its new Spring lines of 
merchandise, including dresses, hats, 
shoes, etc., the Staten-Converse Com- 
pany of Valdosta, Ga., held a Spring 
fashion show at the Rialto Theatre in 
Valdosta, presenting all of the ladies of 
the city who desired to see the show 
with free tickets to the theatre for the 
performance on the night the fashion — 
show was held. The vew styles and 7 
novelties were displayed on living | 
modeis, and so successful was the event 
that the company will hereafter make 
it an annual or possibly a semi-annual 
affair. 
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Orthopedic Expert Draws Business 

Dr. W. A. Hill, a weil-known foot 
expert of Chicago, has been in the 
Southeast the past few weeks visiting 
various retail shoe stores in the section 
to demonstrate the correct fitting of | 
shoes. Dealers who have arranged for 
demonstrations with Dr. Hill and have | 
advertised the event have learned that — 
large numbers of their customers visit — 
their stores to take advantage of his © 
services, which are given free. There ~ 
is probably only one retail shoe store | 
in the Southeast with a graduate foot | 
expert in charge of that department the 
year around, and that is the Fred 8. 7 
Stewart Company of Atlanta. This © 


















the Foot Relief Department with Dr. 7 
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Makes Shoes Look 


New 


Repco is a liquid enamel used in the 
repair shop and in the home for renew- 
ing sole edges and heels. It is easily 
applied with the special brush pro- 
vided with each bottle. 


Repco does not rub off easily—the 
newness lasts. It doesn’t soil the 
clothes. Repco contains no varnish, 
shellac or other gummy substances. 


Repco is made in all the fashionable 
colors—white, ivory, champagne, light 
gray, dark gray and Havana brown. 


Tile Lard © 
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This is the season for large sales of 
Repco. Better order a stock of it 
today. 
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UNITED SHOE MACHINERY CORPORATION 
BOSTON, MASSACHUSETTS 


BRANCHES 


Auburn, Maine Johnson City, N. Y. New York, N. Y. 
Brockton, Mass. Lynn, Mass. Philadelphia 
Chicago, Ill. arlboro, Mass. Rochester, N. Y 
Cincinnati, O. Milwaukee, Wis. San Francisco 
Haverhill, Mass. New Orleans, La. St. Louis, Mo. 

J. K. Krieg Co., New York 
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Parker, a graduate of the school at 
St. Louis, in charge. It has been one 
of the feature departments of the 








Stewart store and takes care of between 
200 and 300 customers every month, 
according to Dr. Parker. 


Brockton 


SHOES FOR PRESIDENT 
HARDING 


Thompson Bros. Manufacture 


Special Pair for Chief Executive 


The new President of the United 
States received, the day before his 
inauguration, a pair of shoes made by 
Thompson Bros. Shoe Company of 
Brockton. The footwear was shipped 
March 1 by parcel post, special delivery 
direct to the White House. The Presi- 
dent’s inaugural dress shoes are of the 


landing this important bit of business 
are known only to Mr. Baldwin. 


Buying Expected to Continue 


There is no doubt in the minds of 
Brockton shoe manufacturers that buy- 
ing of men’s and women’s welt footwear, 
which has been in evidence for the 
Easter trade, will continue beyond 
that time, and that a good substantial 
amount of orders will be received for 
late Spring and early Summer de- 
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Dress Shoes Made for President Harding by Thompson Bros. of Brockton 


button pattern, patent vamp and 
quarter, with extra fine cloth top, all 
representing the best workmanship and 
material. The size is 10D. On the 
top facing of the left shoe is stamped 
in gold letters—‘‘Warren G. Harding, 
inaugurated President of U. S. A. 
March 4, 1921.”" A letter from Mana- 
ger L. S. Macdonald of Thompson 
Bros. Shoe Company was sent to the 
President, acquainting him with the 
shipment and expressing the firm’s best 
wishes for a successful administration. 
H. T. Baldwin, who represents Thomp- 
son Bros. line in Ohio and Indiana, 
took the presidential shoe order in 
Marion, Obio, in January last. The 
diplomatic methods he employed in 





liveries. By July the Fall season will 
be in full swing at which time it is 
predicted that factory conditions in 
Brockton will be nearly normal. The 
shoe style show to be held in Boston 
about the middle of July will act as an 
important stimulus to business. That, 
together with a general trade improve- 
ment, will bring Brockton factories a 
steady and growing output for Fall. © 


Walk-Over Men in Conference 


The semi-annual conference of George 
E. Keith Company’s salesmen was held 
at the company’s executive building in 
Brockton, Mass., last week. George H. 
Leach, director of sales, was in charge. 
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An extended program was carried 
through and many members of the 
salesforce took part in the discussion. 
President Harold C. Keith’s address 
was of especial interest and import- 
ance. 


New Issue of Factory Publication 


The February issue of Korrect 
Shape News, issued by Field & Flint 
Company, features photographs of the 
concern’s entire traveling force. <A 
picture of a big motor-propelled shoe 
used by Peters Bros. of San Francisco 
and Oakland, Cal., is shown as an 
instance of effective street advertising. 
There are many other interesting illus- 
trations and a large amount of trade 
information, including an_ illustrated 
story of the co-operative advertising 
supplied by Field & Flint Company to 
customers. President Fred F. Field 
strikes an optimistic and patriotic note 
for the coming year in his editorial 
“Business Is Good.” 


Death of Factory Superintendent 


John Killory, superintendent of the 
Killory-Moriarty Shoe Company, died 
last week at his home in this city after 
a long illness. He was 57 years of age. 
Mr. Killory, who was born in Ireland, 
came to Brockton about 25 years ago 
from East Weymouth, Mass., where 
he had received his training as a shoe- 
maker in the John Carroll factory. He 
was employed at various factories in 
Brockton, Bridgewater, Lowell and 
Millis, Mass., after which he took the 
position of superintendent of the Kil- 
lory-Moriarty Shoe Company in this 
city, which he had occupied for several 
years. He is survived by a widow, 
three children and several brothers. 





Douglas Salesmen in Session 


About 30 members of the W. L. 
Douglas Shoe Company selling force 
held their semi-annual convention at 
the factory last week. Treasurer H. L. 
Tinkham, who presided, spoke optimis- 
tically of trade conditions. Addresses 
were made by heads of various depart- 
ments and the new samples were in- 
spected. Douglas salesmen are now in 
their territories with the Fall line. 


New Shoe Corporation Formed 


The Haiblum Shoe Company, Inc., 
of Brockton, has been granted a charter 
under Massachusetts laws with a capital 
of $50,000. The officers and directors 
are: Julius Bornstein, Brockton; Morris 
Haiblum, New York; and Samuel 
Ferrara, Cambridge, Mass. 
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No. 1. Leather strap, plain edge, $8.00 doz. pair. 


Right now it is an No. 2. Leather strap, perfora- 
object to move the SOPRA EN e ted, $6.50 doz. pair. Plain, 
at a, Rt -00 doz. pair. Plain Black 
stocks vos have a ia ae eam Satin,$6.50 doz. pair. Beaded 
on hand. Youcan “ne 2 Black Satin, $15.00 doz. pair. 
convert ladies’ and 
misses’ pumps into strap-pumps 
and make them more salable ~——<<= atts, ae 
by attach- << Pr No. 3—Leather strap, plain 
ing Giloo WS ree edge only, $6.00 doz. pair. 


straps. 


Gilco pump straps No. 4—Leath- 
er, perforated, 


are furnished in gun gfe Naas seneie é > $6.50 doz. pair. 
metal, patent leather, mahogany brown or “24H _—_=_euw’ Leather, plain, 
black kid, Russia calf, black, brown or gray ge ae 95.00 dos: pair. 
suede; white kid and buck. Also satin and 3 Setin. 96.50 


beaded. doz. pair. 


E. T. GILBERT MFG. CO., Rochester, N. Y. 





What Is Your Advertising 
Dollar Buying? 


High prices of materials and_ increased 
overhead have made necessary a stricter 
economy along mercantile lines. 




















FULL BROGUE CORDOVAN 
BAL WITH RUBBER DOUB- Advertising should be considered as well 


LER, ON THE HAGUE LAST. ° ge dignget . 
4 as the commodities in which merchants deal. 














By choosing only those publications 
whose circulation is accurately measured, 
you not only practice economy in your adver- 
tising, but are assured that your money is 


THE HEEL OF THE HOUR | buying a definite quantity of circulation. 


The Boot and Shoe Recorder’s circu- 


)) ‘es Ta’ y lation is measured by the Audit Bureau of 
OOLE &JOUNSTON Advertising placed in its col- 


Circulations. 
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BUSINESS UNUSUALLY GOOD 


Light Colored Pumps and Sport 
Oxfords in Demand 


Business has been unusually good the 
past few weeks in Los Angeles shoe 
circles, as the Spring season is pretty 
well under way and light colored pumps 
and sport oxfords are much in demand. 

At Wetherby-Kayser’s stores. the 
first nineteen days of February equaled 
the month of December in point of 
sales, which is quite a record because 
December is usually the big Winter 
month. January was also an unusually 
good month. This indicates the state of 
affairs pretty much all over the city. 
People are buying freely and price is a 
secondary consideration. In fact, some 
shoe men say that they can as easily get 
$18.00 to $20.00 for shoes now as they 
ever did. However, the average does 
not run so higk and even the most 
fetching strap effects are moderately 
priced in the main. Style seems to be 
the first consideration and this still 
means straps. Gray suedes are having 
a run and many merchants are almost 
in despair, because of the scarcity in the 
market. 


Predicts Gray Kid Next 


Chotiner’s are predicting gray kids to 
succeed suedes after Easter. They be- 
lieve the public will favor the tongue 
more and more and one of the models 
they are having great success with is a 
Havana brown kid pump with Louis 
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heel which has a tongue piece horizon- 
tally gashed. Mr. Chotiner believes the 
dark brown kid will hold its popularity 
against the newer brown shades. They 
are selling a great many of this shade 
and it is always staple and conservative. 
For children, the patent ankle straps 
have the call and they say they cannot 
keep enough on hand to supply the 
demand. 

Enlarged 


Wetherby-Kayser Store 


Wetherby-Kayser’s Broadway store, 
which is the distributing center for their 
odds and ends stock, has had to be en- 
larged to accommodate this business, 
while the new shop in the Ambassador 
Hotel is exceeding their best expecta- 
tions. The main store on West 7th 
Street is giving more attention to the 
mail order department, which is no in- 
considerable part of their business, as 
customers from many parts of the world, 
including the Orient, are steady patrons 
of Wetherby-Kayser’s. 


Three New Shoe Stores Opened 


Three new shoe stores have been 
opened recently in the shopping dis- 
trict, College Boot Shop. No. 3, Emerson 
Shoe Store No. 5, and Young’s Shoe 
Store No. 6. The Emerson organization 
is hardly five years old, yet they now 
operate five stores, and Mr. Mandel-is 
planning to open one-or two more in 
Los Angeles, after which he will turn 
his eyes to other Pacific Coast cities. 


Boston 


BUSINESS AVERAGES GOOD 


Some Stores Say Ahead of February, 
1920—Attractive Trims 

The past week marked the time be- 
tween reduction sales of all kinds and 
new priced saleson new Spring goods. 
Retail merchants report in general that 
February business had shown a change 
for the better; some have said that 
business was ahead of that of Febru- 
ary, 1920. The windows of shoe stores 
and department stores have been very 
attractive the past week. For instance, 
at C. F. Hovey Company’s, “Fashion 
Week” was held—the decorations were 
of green and orange, with the flooring 
of the windows representing a mosaic 
effect in green and orange blocks. The 
richly gowned women’s figures were 
shod in silver one-strap pumps, with 
baby Louis heels, in black satin pumps 
with Louis heels, and in silver pumps 
with Louis heels; this latter shoe 


sported a rhinestone buckle. 


At William Filene’s Sons Company, 
a well-arranged window showed figures 
of women dressed in beautiful costumes 
of black; a red cape: thrown over the 
shoulders of one of the figures formed a 
pleasing color note. All of the “ladies” 
wore plain black satin pumps. 

“Spring a glorious reality’ and 
“Spring Bursting into Full Bloom” are 
what the attractive window cards read 
at Shepard Norwell Company’s. 

“Fashion Week” at R. H. White 
Company’s brought forth some beau- 
tiful trims, with fancy evening shoes 
in brocades and gold, strap effects. A 
“‘bride’’ occupied one of the windows 
and wore silver pumps with Louis 
heels. 


66TH ANNIVERSARY SALE 
Conducted at the Gilchrist Com- 
pany Big Success 


The shoe department of the Gil- 
christ Company shared with the other 









departments in the store’s 66th Anni- 
versary Sale. A big business resulted. 
At this sale, women’s dark brown ox- 
fords, with military or Cuban heels, 
perforated designs, A to D widths, and 
black vici kid oxfords, with military 
and Cuban heels, A to E widths, sold 


at $4.95. Men’s black kid welt shoes, 
custom toe, with military heels, 24% to 
61%, B to E widths, incomplete sizes, 
sold at $6.85; boys’ black gun metal 
kid high welt shoes, custom toe, 1 to 
51%, $3.69. A new monostrap welt, 
with sewed soles, Cuban heels and per- 
forations, in glace black calf, A to. D 
widths, sold at $5.48. Comfort house 
shoes, in black kid, high lace, with 
flexible turn séwed soles and rubber 
heels, plain toe or tip, E widths, 3 to 
8, at $2.99. Little boys’ gun metal 
lace and blucher styles, mannish toes, 
11 to 13, at $2.69; young men’s brogues, 
dark brown grain finish, wing tips and 
perforations, 6 to 9, $5.35. 





Selling Flat Heels 


At the shoe department of C. F. 
Hovey’s, flat heels of about an inch 
have been selling well on women’s 
shoes. These give the oxfords in the 
popular patent colt, tan Russia calf 
and black calf a very mannish effect. 
For dancing, the popular baby Louis 
heels are favorites. ‘‘A blucher effect 
in an oxford of golden brown Russia 


‘ calf promises to be a big seller,’ said 


E. J. Eagan, Assistant Manager. “I 
believe that we may see another month 
or two of gray and then it will be light 
tan Russia. I should say that our 
prices on Spring shoes are 15 per cent to 
18 per cent below those of last Spring.” 








A Big Trade 


At the shoe department of the Jor- 
dan Marsh Company, W. G. Lewis, 
manager, reported that the business of 
his department was way ahead of that 
of February, 1920, and way ahead of 
the first twelve days of March, 1920. 
Some very attractive Spring shoes 
have made their appearance, for men 
and women, to say nothing of the 
“kiddies.” 


IN EASTER COLORS 


New Spring Lines at All America 
Store Well Displayed 


At the All America Shoe Store, 66 
Summer Street, the Easter lavender 
is utilized to good advantage in win- 
dows and in display cases, with just a 
touch of gold to liven up things a bit. 
Wall cases, lined with lavender, showed 
the new lines to good advantage. From 
the columns in the interior hung fes- 
toons of lilies and purple. A new carton | 
of a sepia shade is being installed. One — 
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of the big display cases is devoted to 
hosiery display. ‘“‘The hosiery depart- 
ment,” said Manager S. F. Lewis, is 
growing to very fine proportions. We 


aim to carry hosiery to match shoes. 


We installed this department about one 
year ago, and put a clever young 
woman in charge. We are now work- 
ing into more novelty styles, and in 
every case aim to give the customer 
the very best service—for instance, if 
she wants a little different shade of 
gray, we have the hosiery dipped to 
suit her; we try to sell her a pair of 
hosiery at the same time that we sell a 
new pair of shoes—just the same as 
we sell rubbers with new shoes. As our 
store is on the direct route to the sta- 
tion, we do a big business in rubbers.” 
Another one of the big display cases 
was devoted to the display of women’s 
black shoes. Straps effects predomi- 
nated; there were welts and turns. 
Most of the welts carried a ball strap. 
Another pretty style was a full wing 
tip in a one-strap; a dainty two-strap 
carried a Cuban heel. 


Ahead of Last Year 


“Last year,” continued Mr. Lewis, 
“‘we had a lot of miserable weather— 
we sold many arctics and rubbers; but 
this season we have sold novelties. 
Business has been good with us. In 
February, we forced sales by reduced 
prices, but we are now on our Spring 
shoes. We are using odd prices to 
attract attention—for instance, $7.85 
for men’s oxfords, instead of $8. The 
way the trade has been buying new 
goods indicates that we are going to 
have a fine Spring business. Our men’s 
business is showing a decided increase, 
and was ahead of our women’s busi- 
ness for February. Our children’s busi- 
ness, also, as well as our men’s, showed 
a decided improvement over last year. 
In pairs, we made a very large increase 
over February of last year—and so 
far this March we have run ahead of 
last year on sales. We plan to do a 
volume business. Our shoes are _re- 
duced on an average of about $3 to 
$4 on both men’s and women’s lines.” 


OFFICIAL OPENING TODAY 


Connell, Carey & Goodhue Well In- 
stalled in Room 854, Little 
Building 


Connell, Carey & Goodhue kept 
‘open house” today, Saturday, March 
12, at Room 854, Little Building. They 
have been doing a good business at this 
location ever since they took up their 
abode here—about a month ago. The 
firm is composed of Albert Connell, who 
had been a salesman at the Thayer 
McNeil Company store for four years; 
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Thomas I. Carey, who had been with 
the Thayer McNeil Company for five 
years, and Paul H. Goodhue, who had 
been in the Thayer McNeil store for 13 
years, during a part of which time he 
was manager of the women’s shoe de- 
partment. The new firm carry high- 
grade makes in men’s and women’s 
lines, also some lines of orthopedic foot - 
wear. The room which they now occupy 
is about 14 x 30 feet, well lighted, and 
attractively arranged. It has a home- 
like atmosphere. The white wicker 
furniture looks very attractive against 
the blue wilton velvet rug. The cartons 
are of bluish gray and blend with the 
other furnishings. The velour curtains 
in rich blues and reds are arranged in 
valance effect. Just as soon as they can 
be obtained, the company intends to 
extend its store to occupy two more 
rooms, one of which will be devoted to 
men’s shoes, one to women’s shoes, and 
one to stock. These young men plan 
to be specialists in the service line. 

Among the new styles shown for 
women were brown and gray suede 
slippers with the 14-8 Junior Louis heel. 
For men a plain black calf boot, blind 
eyelets, 9-8 heel was aisplayed. Mr. 
Carey believes that men are getting 
away from the brogue style. 

“The first pair of shoes delivered by 
us was a woman’s black satin beaded 
slipper,’ said Mr. Connell, “although 
our first sale was a pair of women’s 
orthopedic shoes. I believe that gray 
and brown suede will be big sellers up 
to about May 15, which will be the 
latest on suedes; theo we will have the 
Russian leathers in medium tan and 
black, and white footwear. I believe 
that Boylston street is the coming loca- 
tion for shoe stores, and if you have 
what the people want they do not mind 
going up eight flights in the swiftly 
moving elevators of the Little Building. 
The demand for Fall will be 50 per cent 
on boots and 50 per cent on oxfords 
for men, and for women, 40 per cent 
on boots and 60 per cent on oxfordas. 
We have sent a circular letter to all of 
our old customers, intend advertising in 
the newspapers, and will shortly issue a 
catalogue.” 


IN NEW HOME 


Attractive Regal Store Opened 
March 5 at 129 Summer Street 
The Regal Shoe Company’s store 

officially opened for business in its new 

quarters at 129 Summer Street March 5. 

For many years the Summer Street 

retail store of the company was located 

in the basement of 109 Summer Street. 

At this location the store had an excel- 

lent frontage on Church Green, with 

good windows, but other stores crowded 
in of late, so that many handicaps were 


Mar. 12, 1921 


encountered, first by the erection of 
huge partitions while the surrounding 
stores were being installed, and later by 
the loss of one of its front windows and 
the window along the Summer Street. 
side. It was surely a source of much 
satisfaction to the management to get 
into the new store at 129 Summer Street. 
This store is on the street floor, has a 
most attractive front, two large win- 
dows which on March 5 displayed 
snappy Spring footwear. 


$9.50 Highest Price 


The display for the opening date was 
on boots and low cuts, both for men and 
women, and were the very last word on 
style. Very attractive window cards 
placed in both windows stated — 
Prices—$7.50, $8.50 and $9.50—noth- 
ing over $9.50. Unwise to pay less than 
$7.50!" The flooring of the window is 
of quartered oak, the valances in a gray- 
ish blue. The window background has 
panels of gray wood, with mirrors form- 
ing the portion of the background be- 
tween the top of the panel and the 
ceiling. 

Gray Color Motif 

The interior is painted in a soft tone 
of gray, the cartons are of the same 
shade. There are large foot mirrors on 
either side of the store. The floor is 
covered with linoleum, with strips of 
carpet in grayish blue, carrying the 
Regal boot design. All stock is within 
easy reach. The store has enjoyed a 
splendid business since its opening. 
Store manager C. H. Muldoon’ says 
that low cuts have sold the most readily, 
and that their men’s business shows a 
marked improvement. 


Safe and Dependable 


C. B. Merrill, manager of the Shoe 
Department of Shepard Norwell Com- 
pany,reports February business as satis- 
factory. ‘“‘We are doing a safe and 
dependable business,” said Mr. Merrill. 
“We are selling good shoes today at 
$9.50, where we sold them last Spring at 
$11.50. It is our aim to keep prices 
down to as near a $10 basis as possible.” 


SNAPPY AFTER-EASTER SHOES 


Sulkis Says Women Will Not Go 
Barefooted This Year 


E. H. Sulkis of the Sulkis Shoe Com- 
pany is now busy receiving customers 
at his new “home,’’ 199 Essex Street, 
who are much pleased with the full line 
of “ace high novelties’’ on display. 
“Open house” will continue for an in- 
definite period, as Mr. Sulkis is most 
anxious that the entire trade should 
visit his new “home.” He has always 
been an optimist on the shoe business, 
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and has not changed his views a bit 
for the 1921 seasons. His advice to the 
trade is—‘‘Be not skeptical. The 
women do not intend to go barefooted 
after Easter.” 


ROUND TABLE NEWS 


Committee Appointed on Correct 
Shoe Fitting Ethics 


The regular weekly meeting of the 
Round Table of the Boston Retail Shoe 
Salesm:n’s Institute met at the Boston 
Shoe Trades’ Club on March 2 in regu- 
lar weekly session. There were fiity 
in attendance. A discussion of Chap- 
ters of Volume If oa Correct Shoe 
Fitting took place. Dr. E. W. Stock- 
well, orthopedic specialist, gave a talk 
and the class participated in the dis- 
cussion. There was an animated argu- 
ment on the’standard of retail shoe 
salesmanship at the point of correct 
shoe fitting and various opinions were 
given. ; 

it was voted that a committee of 
five be appointed to draw up a code of 
ethics in shoe fitting for the retail shoe 
salesmen. This committee consists of 
Peter F. Girard of Hagan’s; Herbert E. 
Currier of the Welk-Over Boot Shop, 
Tremont Street; James H. Creed of 
Thayer McNeil Company’s; Harry C. 
Copeland of Walk-Over Boot Shop, 
Tremont Street, and William H. Mor- 
gan of Hanan’s. 

The Round Table sent a message of 
sympathy to Thomas Mahan; one of 
its sick members, in the form of a 
beautiful floral bouquet. 


RETAIL SALESMEN MEET 


On Monday Next, March 14, at 
Hotel Seville 


On Monday next, March 14, the 
Boston Retail Sboe Salesmen’s Asso- 
ciation will hold its monthly meeting 
at the Hotel Seville. At this meeting 
Frank R. Spear of the Northeastern 
College, Y. M. C. A., will give a talk, 
as well as Arthur L. Evans, president 
of the Boston Retail Shoe Salesmen’s 
Institute. 


SOME SNAPPY STYLES 


In Women’s Footwear Shown at 
Thayer McNeil Store 


“Women are buying heavily on the 
new Spring styles, of which there are 
now about eighty, and new ones com- 
ing in every day,” said Charles Holt, 
manager of the women’s shoe depart- 
ment at Thayer McNeil Company. 
The windows were most attractive and 
in cases and on counters of the in- 
terior were the bewitching new crea- 
tions in feminine footwear. A gray one- 
strap, with Louis covered heel, patent 
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vamp and patent insert on the quarter, 
was shown; also a black calf with a 
Cuban heel, in a two-strap, had a 
perforated wing tip, and was _per- 
forated at throat and ball strap. A 
Colonial with Cuban heel in No. 4 
tan Russia calf, pointed toes, was very 
attractive. A light gray French colt, 
piped with black patent, patent vamps 
and foxing, sold merrily at $20. A 
beige buck sport oxford, with perfor- 
ated wing tip, apron of No. 4 tan 
Russia calf, corrugated sole and heel, 
sold at $17. 

“Women are not objecting to our 
prices,’’ continued Mr. Holt. ‘Their 
demand is ‘something different,’ and 
they are willing to pay the prices if we 
have the merchandise.”’ 


In Rotogravure Section 


All of the styles described above and 
a few more will appear in the Roto- 
gravure Section of the Herald of 
March 13. Photographs have been 
taken of models posed in the leading 
styles of men’s and women’s shoes sold 
by this store. These photographs of 
correct footwear styles with a style 
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story will, it is felt by Gordon McNeil, 
of the firm, guide the public aright on 
footwear style. ‘‘Many footwear styles 
are shown editorially in syndicate 
form in the daily papers,” said Mr. 
McNeil, ‘‘which give the public an 
erroneous idea as to the latest shoe 
fashions, so we gladly furnished these 
photos, to be used without credit to 
our store, for the purpose of giving the 
public the right information on shoe 
fashions.” 


New Directors 


Frank T. Hulswith and Warwick M. 
Hough were elected directors of Ameri- 
can Hide & Leather Company at the 
annual meeting “of stockholders, suc- 
ceeding Thomas P. Doe and J. P. 
Story, Jr. Other directors were “re- 
elected. 





New Lawrence Store 
A new shoe store will soon be openrd 
at 395 Essex Street, Lawrence. Muss. 
George W. Ashton is the manager. 
The store has a very attractive front 
with two big windows. This store will 
soll the “All America’”’ line. 


Memphis and Nashville 


SPRING OPENINGS HELD. 


Despite Weather, Merchants Have 
Successful Trade 

The shoe merchants of Nashville, in 
the midst of their Spring Festival from 
February 21 to March 12, featured also 
by the Nashville Auto Show, March 7 
to March 12, have had a further touch 
of Winter. The snow that spread over 
the State disappeared a week ago, but 
it has been rainy and cold since. Nev- 
ertheless Spring openings were success- 
fully put on by some of the retail stores 
and wholesale merchants entertained 
visiting merchants. The shoe stores 
had a further chance to sell overshoes 
while displaying new Spring goods, and 
much of this stock on the shelf was 
satisfactorily placed. 


Retail Merchants Meet 


On February 21, 22, 23 the Tennessee 
Retail Clothiers’ Association held its 
annual convention in Nashville. While 
primarily representing men’s apparel, 
the merchants in many instances are 
also handlers of men’s and boys’ shoes. 
A. Arthur Halle of Phill Halle, Inc., 
Memphis, presided. Memphis was 
chosen for next year’s convention. 
Walter P. Taylor of Knoxville was 
elected president and Jas. F. Hall of 
Knoxville secretary for the coming 
year. Eleven new memberships were 


reported. Among the prominent mer- 
chants in attendance were Ike J. Fel- 
senthal of Felsenthal Bros., Brownsville, 
Tenn., elected a director; Dave Halle of 
the Oak Hall, Memphis, one of the 
national directors; Mr. Porter of the 
Porter Clothing Company, Nashville; 
David Goldsteinof Murfreesboro, Tenn.; 
Mr. Bynum of the Globe Company, 
Martin, Tenn.; Gus Helm of Morris- 
town, Tenn., and other representative 
merchants of Tennessee. 


New Retail Store Opens 

On Saturday, February 26, the new 
retail store of Endicott-Johnson opened 
in Nashville at 217 Fifth Avenue 
North. The women visitors were pre- 
sented with hyacinths—the gentlemen 
with cigars. Allen Tate is manager of 
this new store. 





Walter-H. Miles Dead 


President of W. H. Miles Shoe Com- 
pany, Inc., Richmond 

Walter H. Miles, President of the 
W. H. Miles Shoe Company, Inc., died 
at bis home in Richmond, Va., March 
1, aged 62 years. For the past 44 years. 
he had been in business in Richmond. 
He was connected with the Stephen 
Putney Shoe Company for 27 years. 
In 1904 he established the company 
which bears his name. 














EASTER CAMPAIGN STARTS 


Practically Nothing but Low Cuts 
Shown 


The St. Louis retail merchants have 
begun the display in advertising and 
in their windows of the new Spring 
styles and are pushing forward for an 
active business during the pre-Easter 
period. Practically nothing but low 
shoes is being shown and the offerings 
are very largely confined to the strap 
effects with pumps and oxfords utilized 
in the displays to lend variety. There 
is really very little to indicate in the 
offerings that a new season is coming, 
as the footwear which is being shown is 
very much like that which has been on 
view for some weeks past. This is 
largely due to the fact that the weather 
has been unseasonably warm all Winter 
and particularly since the first of the 
year. Hence the call for footwear, 
when there has been any for new goods, 
has been on the lines of Spring offerings. 
Practically only two weeks remain 
before Easter and in that time con- 
siderable shoe history may be made 
so far as activity of buying is con- 
cerned. The buying up to the present 
time has been rather light and the 
prices which have been asked have 
shown no noteworthy characteristics. 
The problem now is will the public 
buy and will it accept the prices asked 
as being on a stable level. 





Manufacturers Report Increased 


Demand 


Manufacturers report that there is a 
somewhat increased interest in foot- 
wear for delivery after Easter for the 
late Spring and early Summer selling. 
The indications, according to the orders, 
are that retail merchants are beginning 
to go slow on suedes for the hot weather 
period and that they are looking to a 
possibility of gray kid taking an active 
turn upward, together with the hot 
weather demand for whites in fabric 
and leather. Not much has developed 
as yet to give pronounced characteristics 
to the demand, but the trend of the 
buyers’ minds on the subject of Sum- 
mer goods is being watched very care- 
fully. Manufacturers are determined 
to play close to the shore during the 
coming season in order that there may 
not be too great a surplus of merchan- 
dise to push out as a result of develop- 
ments of the buying tendencies of the 
consuming public. 


New Cantilever Store to Open 


The Cantilever Boot Shops Com- 
pany has acquired space in the Arcade 
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St. Louis 


Building, in St. Louis, and will open 
shortly a store for the handling of 
shoes of orthopedic character, both 
comfort and corrective footwear. In 
the meantime the space which has been 


* leased is being decorated and equipped 


in a very attractive manner. 


Fur Sale a Big Success 


The mid-Winter fur sale which closed 
last week Saturday resulted in aggre- 
gate sales of $10,979,282, making this 
the fourth largest sale in the history of 
the fur trade of the United States. 
The three which exceeded it were all 
held in St. Louis and the top of the list 
was that of just a year ago when the 
aggregate of the selling reached $27,000,- 
000. As a whole the prices realized 
were 40 to 50 per cent lower than at 
the sale last May. The results of the 
sale show that furs at retail will be 
very much lower than they have been 
when they come on the market in the 
shape of finished garments. 


Club to Form Junior Organization 


The Shoe and Leather Club of St. 
Louis has completed plans for the de- 
velopment of a junior organization, 
which will be aided by and will work 
in conjunction with the senior club. 
The purpose is the creation of a body 
which will increase interest of those 
members of the trade not now in 
possession of an active organization in 
the work and purposes of the shoe and 
leather trade. 


Cinderella Heel Plant 
Equipped 


Being 


The Cinderella Heel Corporation, which 
was organized some months ago, has 
completed equipping a plant which will 
have a capacity of 20,000 pairs of heels 
per day. The company will manu- 
facture not only aluminum heels, but a 
line of covered heels for the factory 
trade and also enameled heels for the 
findings trade. The concern is well 
capitalized and its plant is at 107 So. 
Seventh Street. The superintendent 
and general manager is Robert E. 
Taber. 


Factories on 48 Hour Basis 


St. Louis shoe factories are generally 
operating now on the 48 hour week 
basis and are speeding up their output 
in every way possible to get out the 
footwear which has been bought for 
the pre-Easter trade and for that which 
will follow immediately after the open- 
ing of the Spring season. The state- 
ment is also made by the factory 
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managements that labor is becoming 
much more efficient. 


Leather Business More Stable 


Inquiry among the representatives of 
leather houses shows that there is a 
much more stable character of buying 
of materials, although the purchases 
are not in heavy or speculative quanti- 
ties. The matter of price is not con- 
sidered so much as it was formerly and 
the buying is based practically alto- 
gether upon factory needs. However, 
such quantities as are bought from 
local representatives bear a very close 
relationship to the orders on hand at 
all times. Though the factory buyers 
seem to regard prices as very stable 
they are all maintaining a policy at all 
times of watching needs and taking 
only leather for early cutting. 





New Catalogues Issued by 
F. M. Hoyt Company 


Manchester, N. H., March 7—An 
entire page devoted to toe views of the 
various lasts over which Beacon shoes 
for men and boys are made is one of 
the features of the new F. M. Hoyt 
Shoe Company catalogue, just off the 
press. The book contains nearly 30 
pages of styles for Spring and Summer 
and is well illustrated. A smaller and 
very dainty catalogue has been prepared 
to show the women’s line for Spring. 
Straps, oxfords and boot styles are 
shown in an attractive way. In-stock 
departments are maintained at 18 
South Wells Street, Chicago, and in 
Manchester. Prices for the men’s line 
range from $3.50 to $5.35; for the boys’ 
line there are only two prices quoted— 
$3.25 and $3.35. Women’s McKays 
range from $4.20 to $4.55 and women’s 
welts from $4.50 to $5.50. 


Texas Store Not Owned by 
G. W. White 


In a recent issue of the “Boot and 
Shoe Recorder,” in announcing the 
opening of a new store in Austin, Texas. 
we made the statement that the store 
was owned by George W. White and 
that Alf Harvey was the manager. We 
have received a letter from Mr. Harvey 
stating that Mr. White has no interest 
in the store in question, which is in the 
Hancock Opera House Building. We 
regret the error. 


With Thomas Shoe Co. 


Charles Mayes, who recently ac- 
cepted a position as salesman witli 
the Thomas Shoe Co. of Charleston, 








W. Va., has left for a trip in the Nor! h- 


ern and Eastern sections of West 
Virginia. 









sto 


Co 











Mar. 12, 1921 





BRAZIL MAKING SHOES 


American Machinery Playing Great 
Part in South American Industry 


The great value of American ma- 
chinery in its most developed stages 
was described in detail by H. Q. Walker, 
a merchant of Rio de Janeiro, who 
visited here last week. He had words 
of praise for the United States Shoe 
Machinery company’s apparatus, which 
he stated has afforded the much-needed 
impetus to equatorial lethargy. 


Sales Contest a Success 


Frank and Seder’s plan of making a 
prosperous month out of a normally dull 
one was more than worked out in its 
shoe department. With great display. 
ads, the firm announces a competitive 
contest among its department heads, 
each of whom tries to reach a set gross. 
The firm is lucky in having an ex- 
perienced shoe man in charge, Manager 
Bibro more than making good on the 
total set for the shoe department. 


Early Spring Brings Business 


The first of March here saw mid- 
Summer weather, with the result that 


Pittsburgh 


nearly all the shops presented a Sum- 
mer footwear display. All advance 
estimates of the weather man were 
shattered, and the mild Winter which 
it was expected would give way to the 
cold blasts before Spring actually set in 
has been supplanted by a mild Summer 
atmosphere which feels ‘hs though it 
would continue. A predominance of 
the fancy pumps in all styles is noted, 
and the fact that there has been a 
marked reduction in the rates for the 
same grades as compared with a few 
months back is fair indication that 
merchants can look for a_ successful 
Spring campaign. 


Many Pittsburghers at Scranton 


Local merchants lent great assistance 
by their presence at the annual con- 
vention of Pennsylvania Shoe Dealers 
which was held in Scranton a few weeks 
ago. President-elect Mensch of this 


city gave many opportune talks to the 
representative gathering, whiie others 
from town who were eager to get gen- 
eral gleanings of the shoe situation, with 
a particular view to learning of remedies 
for the spasmodic falling-off in returns 
during the past few months, report 
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that several solutions offered will tend 
greatly to alleviate the condition. 


Makes Specialty of $5.85 Shoes 


Rosenbach’s, who have the dis- 
tinction of being the original low- 
priced store here, and who have had 
quarters in the Pittsburgh Life Build- 
ing for the last 10 years, are now 
devoting more space to advertising 
their $5.85 values than ever before. 
Originally sold at $2.85, the firm has 
had to enlarge its floor space several 
times while maintaining a reputation 
for selling high grade values for the low 
figure. ‘“‘Upstairs! Where you save 
Money” is the way the firm accounts 
for its low rates. * 


Gray Popular Color 


A look at Hanan’s well-arranged 
windows, newly decorated in Spring 
array, is impressive of the fact that this 
concern is more than ready to meet 
the demands of the season. In both 
their Union Arcade and Wood Street 
stores, two of the larger shoe establish- 
ments in the city, the attractive window 
displays show the latest in the season’s 
offerings. The firm, in its advertising, 
stresses the popularity of gray as the 
‘‘ultra smart color of women’s footwear” 
for this Spring. 














Connecticut Merchants Meet 
Second Annual Session Held March 1 at New Haven, Conn. 


be conducted. Members say that they 
will not be content until every one of . 
the 500 retail shoe merchants of the 
State are enrolled. 


The Connecticut Shoe Retailers’ 
Association met at New Haven, in 
second annual session, March 1. Al- 
though the association is only two 
years old, it has made splendid progress. 
At the present time 184 retail mer- 
chants are members. A business meet- 
ing which followed a luncheon served 
at the Hotel Garde was devoted to a 
discussion of trade subjects. Forty 
members took part in the round table 
group. Among those present at the 
convention was the pioneer woman 
retail shoe merchant of the Nutmeg 
State, Mrs. K. C. Noland, of South 
Norwalk. Mrs. Nolan has been pro- 
prietor of the Norwalk Boot Shop for 
the past 12 years. She learned -shoe 
merchandising at Cammeyer’s, Neéw 
York, and after her “graduation” 
started two stores on her own account, 
one in South Norwalk and one in West- 
port. She later sold her Westport 
store to Granville Colyer. 


Style in Men’s Shoes Stressed 


Thomas J. Mildren of the Horsfall 
Company, Hartford, said that he be- 





lieved the lack of falling off in the sales 
of men’s shoes has been occasioned by 
the neglect of the style feature; he 
referred to the fact that women are 
willing to pay for style in footwear 
because this feature in their shoes has 
been strongly promoted. He said that 
the men’s shoe trade can be redeemed 
by a “Spruce Up, Dress Up, Campaign.” 
A Central Buying Agency 

H. D. Barrows of New London ad- 
vocated that the association form it- 
self into one central buying agency, 
with a representative in Boston, to 
secure goods directly from the manu- 
facturers and save the jobber’s profits. 

Granville Colyer of Westport spoke 
on the problems of the small city mer- 
chant. D. J. Xerxa of the Eli Boot 
Shop, New Haven, discussed his method 
of paying store salesmen. Mr. Xerxa 
employs the joint salary and commis- 
sion basis. Manager ‘Hill .of the 
Dorothy Dodd Shop, New Haven, 
spoke on “Stimulating Morning Trade,” 
suggesting morning sales. 
An intensive membership drive will 


Election of Officers 


M. C. Keir of Seymour was elected 
President; I. F. B. Lloyd of Hartford, 


first Vice-President; D. Lucey of 
New London, second Vice-President; 
Henry Pabst of New Haven, 


Secretary-Treasurer. 





On Trade Expansion 
Committee 


New York City—The National Boot 
& Shoe Manufacturers’ Association 
has announced the addition of H. L. 
Kraus to their Committee on Trade 
Expansion. This committee is headed 
by H. H. Morse of the Regal Shoe 
Company. Mr. Kraus is export mana- 


‘ger of the F. Mayer Boot & Shoe Co., 
of Milwaukee, Wis., and is in charge of 
the New York office in the Bush Ter- 
minal Sales Building. 
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Your customers want a satisfactory dressing for Si : 
their white shoes! 


Kling White will please them best and bring 
them back for more. 


Kling White is easily applied. It dries even- 
ly in a few minutes—cleaning as it whitens 
and preserving the fabric of the shoe. 


And Kling White clings firmly to the 


shoe. It does not rub off! ik Lf < 
Kling White is used for Buck, ING. \ 
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HERBERT N. LAPE 
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C.N.RIESENBERGER 





Sales director and style 
creator of Lape & Adler. 






Factory manager at new 
plant of Lape § Adler. 














New Columbus Factory Starts Production 
Under Most Favorable Circumstances 


The struggles and trials experienced 
by most new factories will be almost 
unknown to the Lape & Adler Com- 
pany, which within the past few weeks 
began making shoes in its new factory 
in Columbus, Ohio, Every man in the 
organization is thoroughly trained and 
experienced in his particular work. Be- 
sides this, all these men have worked 
together so long that each is acquainted 
with the ways and methods of the 
other. 

Herbert N. Lape, as director of the 
salesforce and style creator of the new 






W. H. EMERY 
Factory Superintendent 


establishment, has established a repu- 
tation for himself in the same capacities 
with the Julian & Kokenge Company of 
Cincinnati, and with which firm he will 
still retain his connection. Milton 
Adler, vice-president and manager of 
credits and finances, has for many years 
performed the same function in the 
Julian & Kokenge organization. 

. H. Emery is factory superin- 
tendent. Mr. Emery is a New England- 
er by birth and training, but for a year 
and a half has been an assistant super- 
intendent in the Julian & Kokenge 


Tr 


NEW LAPE-ADLER FACTORY 


The building is siz stories high and 
contains 100,000 square feet of work- 
ing space. It is of sleel and brick 
construction—modern in every par- 
licular. 





factory in Cincinnati. C. N. Riesen- 
berger will have general supervision and 
management of the factory. H. B. Bohr 
will be production manager. 

Welts will be made only in military 
and Cuban heels, while McKays will 
be made only in Louis and Baby Louis 
heels. The style element will be em- 
phasized to the extreme. 

The new factory will maintain a sales 
organization covering the entire United 
States. The salesmen will leave for 
pad respective territories about April 

oth. 








FRANK B. DOPP 
of the Lape-Adler organization 
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_ Building Profits 


From the Weather 


HERE are at least two 
more months of Boot 
weather left. Are you ready to 
meet this demand or will you 
be “out” when the demand 


comes? 


Never let the weather catch 
you unprepared. Order today 
all outsizes in “U..S.” Short 
Boots. 


United States Rubber Company 
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The Market Situation - Prices and 
Style Information - Trade Notes 
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No Excess in Hands of Retail Merchants, 
Jobbers or Manufacturers 


A survey of ibe country reveals the 
fact that rubber stocks are dowr to 
normal. The receet storm and result- 
ant buying eased up the amount of 
stocks on the shelves of the retail shoe 
merchant. The snow and rain re- 
minded merchants that there was such 
a thing as Winter weather and that 
there would be more Winter weather 
before 1921 rounded out its cycle of 
months. As a result of this viewpoint 
a mucb better ‘eeling has resulted all 
around, although as one rubber man 
puts it—‘*‘Many of the dealers seem to 
be holding off with the idea that prices 
on rubbers sbould be made March |! 
instead of January 1, and just for 
“cussedness” have not bought, but 
merchants should realize that manu- 
facturers cannot for their own pro- 
tection make a year’s production in six 
months ”’ 


Tennis Business Good 


The tennis shoe business is looking 
up well. Many of tbe retail merchants 
who have been holding off have com- 
menced sizing in on their orders. Ten- 
nis shoe sales may be compared with 
the growth of corn—both need the 
warm weather in which to grow, bit 
with the yearly increasing popularity of 
the tennis shoe, on account of its 
beauty and practicability, indications 
are that even with a cold Spring and 
late Summer, the sale of canvas rubber- 
soled footwear for 1921 will be the 
biggest in trade annals 

Leather trimmed canvas styles in 
the new sadd!e straps, or apron effects, 
carry the mew shade of No. 4 Tan 
Russia, as well as the mahogany shade 
and black. An attractive style carries 
a perforated wing tip and back stay; 
the men this year seem to be just as 
much in favor of elaboration in canvas 
shoe trimming as are the ladies. 


Windows Sell Rubber Shoes 


In promoting rubber footwear and 
canvas rubber soled footwear good 
window trims are half the battle. The 
display man should arrange his trim as 
carefully for rubber footwear as for 





REGARDING RUBBER 
ROSES 


Among the floral decorations 
used at a recent banquet were 
rubber roses. These new crea- 
tions formed entire bouquets and 
placed side by side with the 
natural blooms, it was difficult 
to tell which were those from the 
conservatories and which the 
artificial posies from the rubber 
laboratories. 

It may be that as rubber foot- 
wear, women’s arctics, for in- 
stance, take on more fanciful 
decorations, rubber roses will be 
extensively used. We now have 
the arctic to fit over the Louis XV 
heel with the heather top and the 
blue top. Some merchants re- 
member when butterflies of red, 
white or blue silk poised on 
milady’s arctic toes—so rubber 
roses may be the next ornamental 
motif. 

But, why pick on the women’s 
arctics? Rubber roses might be 
used to adorn dancing slippers— 
to say nothing of milady’s hat. 











leather; he should try to give his window 
a “haman interest” touch by using 
accessory decorations—for instance a 
tire, with perhaps an auto lamp, and 
tire chains make a good centertiece. 
A touch of green gives a good color 
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note for a window devoted to all white 


tennis shoes. 

A valance and a screen in colors to 
harmonize with the merchandise add a 
pretty touch, as do palms. Ina connec- 
tion with tennis shoes, tennis rackets, 
nets, canoeing paddles, baseball, a bat, 
a mask, or a glove, round out the sport 
feature. 


Rubber Shoe Repair 


That rubber shoe repair business is 
an accomplished fact cannot be gain- 
said. The time was when we never 
thought of repairing our rubber shoes 
—we repaired our rubber tires, when 
it was only a $5,000,000 business, but 
even when the rubber shoe business 
was over five times the five million 
mark, we sent our worn-out or leaking 
rubber shoes to the reclaimer, as they 
had at his hands an instant and ready 
market. Old tires were not nearly so 
popular with the reclaimer, as they 
were more difficult to work into usable 
material. The new interest in repairing 
rubber shoes may be attributed to the 
low price of crude rubber, the progress 
in tire reclaiming and the awakened 
thrift of American shoe wearers. 


Machinery Requires Skill 


Considerable skill was required to 
readapt the tools and vulcanizers of the 
repair department, which had formerly 
been used to repair tires only, to the 
mending of rubbers, boots and shoes. 
Metal blocks were devised to fit into 
tread cavities, the tops of the blocks 
being sole or heel molds. Although the 
cure was somewhat slow, the effect was 
good. Leather repairers aided in sewing 
on cemented patches and soles until 
proper vulcanizing equipment was fi- 
nally secured. Heels were cemented and 
then attached by nails. With special 
machinery appeared processes for re- 
pairing defects in footwear caused by 
aceident or wear. 


Drying Important Process 


In a well-equipped rubber repair 
shop, the shoe is first examined to see 
if a repair can be successfully made. 
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If the article is worthy of repairing, the 
first and most important step in the 
work is a thorough drying. A little 
later vacuum dryers will undoubtedly 
be employed, but at present the more 
simple methods are used. One of the 
best is a hollow heated form, similar to 
those used in hosiery mills, over which 
the shoe is drawn; this soon drives out 
all moisture; compressed air is also 
used, or a blast from a small electric 
blower. After the shoe is completely 
dried, it is put on a “‘jack,” familiar to 
all shoe cobblers, and the worn parts 


cut .away down to the solid surface of 


tread, or tothe cloth and rubber under- 
lay. A stiff wire brusb is then used to 
remove all dirt. For a good surface for 
cement, the sole is roughened with a 
rasp or revolving wire brush. The 
whole of the part to be patched is next 
coated with a rubber cement contain- 
ing sulphur; the shoe is afterward put 
aside until the solvent in the cement 
has fully evaporated. This is done 
three times. in order to allow some of 
the cement to penetrate to the rag 
filler and the friction and thereby give 
them additional strength. 


Molds Readily Secured 


A mold for the new sole is the next 
step; stock molds are made’ by mold 
makers in any of the rubber centers in 
any style required; these are of iron or 
steel and are engraved for any sort of 
corrugation; some repairers use a lead 
mold which they make _ themselves. 
This process is very simple—a sheet of 
lead plate one-quarter of an inch in 
thickness, slightly wider than the boot, 
is taken and the center of it is marked 
to indicate where the corrugations are 
to appear. It is then scored with a 
cold chisel or a flat, suitably engraved 
steel punch, |!4 inches square, with a 
series of criss-cross channels not unlike 
the tread of a new rubber shoe. The 
edges are then turned up, either above 
a wooden form or about the sole of 
the shoe itself so that a shallow mold 
results. The mold is warmed, the sur- 
face painted with a thin, soft soap 
solution and is ready for use as soon 
as dried. 


Regarding Repair Stock 


Unvulcanized stock for sole repair 
may come from the rubber shoe manu- 
facturer; this is already of the proper 
thickness and has the corrugated tread 
from the soling calender, or it may be 
tire tread stock; the latter is the more 
available. Two pieces are. cut from 
1-16 inch tread stock, so as to get a 1-8 
inch thickness. If air blisters develop 


after the rolling into one solid sheet, 
they are punctured by a sharp awl. 
The doubled sheet is then cemented on 
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one side and thoroughly dried; the boot 
is then placed upside down on a jack, 
the new sole applied and rolled on hard 
with a hand roller. Where the edges 
come, a stitcher is run to help the 
adhesion of parts which the roller can- 
not touch. The lead mold is put upon 
the sole and is tied in place with broad 
tapes. 
Taking the Cure 

The curing process then commences. 
The boot is put upon a hot plate of a 
chest through which steam circulates. 
The steam pressure is from 40 to 60 
pounds, according to the grade of 
rubber. At 40 pounds’ pressure, the 
temperature is 288 degrees Fahr. The 
average time for curing is one hour and 
a half. A frequent tightening up of the 
clamps during the process aids in the 
evening up of low spots. 


Repairing Rubber Heels 


The repairing of the heels of rubber 
boots is very similar to that of sole 
repair. If only the heel is to be re- 
paired, it is customary to slip an 
asbestos or other fabric protector over 
the foot portion of the hollow last. 
This prevents the heat from affecting 
the sole and upper during the cure. 
The methods described are admirably 
adapted for the tread section of all 
sorts of heavy rubber footwear. 


Mending Worn Spot 


For mending a tear or a worn spot 
in the leg or upper of a rubber boot, 
the portion of the surface surrounding 
the tear is rubbed with any abrasive 
substance that will remove the varnish. 
The roughened surface is then covered 
with vulcanizing cement, and a patch 
cut the proper size, one side of which 
has been cemented and dried, is applied 
to the prepared surface. This is rolled 
down hard. The edges of the patch 
which should have been skived thin are 
set with the stitcher. The repaired 
portion is then put between the platens 
of a small plate vuleanizer. If the 
repairer has no plate vulcanizer, small 
patches may be cured by placing the 
freshly repaired portion against the 
hollow steam heated last of the foot 
vulcanizer, tying with broad tape and 
fitting the clamps to hold it firmly in 
place. 

The best method of repairing tennis 
shoes is by the cure already described. 


Repairing Cloth Surfaces 


Cloth-surfaced footwear, such as 
cloth topped arctics, wading stockings, 
etc., are quite as easy to repair. The 
fabric about the worn or torn place, 
after being well cleaned, is given several 
thin coats of cement, each being allowed 
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to dry well. The solvent carries the 
rubber into the fibers of the cloth and 
prevents water from entering by capil- 
lary attraction. A rubber patch is pre- 
pared in the usual way and affixed by 
rolling down and vulcanizing, as in the 
case of the rubber surfaced boot leg. 


Tools Needed 


The tools needed are few in number 
for a small plant. They comprise a 
vulcanizer, zinc-covered work bench, 
rack or cabinet for raw stock, shoe- 
maker’s jack and covered scrap bins 
for both vulcanized and unvulcanized 
scrap. The hand tools are at least two 
knives; a heavy skiver and a pointed 
cutting knife, machinist’s hammer. 
covered cement can, cement brushes, 
naphtha can, roller, stitcher, wire brush, 
rasp and awl. To this might be added 
experience in rubber work, patience and 
ingenuity. 


Vuleanizing and Equipment 


Repairs on rubber footwear are cured 
on or in vulcanizers that are heated by 
gas, oil or electricity. The gas or oil 
may heat the vulcanizing plates directly 
or may be used in forming steam which 
heats the vulcanizing platens. Electric 
vulcanizers heat the plates directly. 
The open steam cure is not easily adapt- 
able to footwear repair, nor is the dry 
heat cure, that is, the exposure to 
heated air in a closed chamber. 

The time for cure varies widely, very 
thin patches calling for, say, a 20- 
minute cure, and thick ones as much as 
an hour and a half. This further de- 
pends upon the type of compound used, 
the proportion of sulphur, and the 
degree of heat employed. 

Complete vulcanizing equipment will 
range in price from $100 for an outfit 
well suited for any small repair shop to 
$450 for apparatus with which not only 
every form of rubber footwear repair- 
ing can be done, but also many kinds of 
tire and tube repairing, with the utmost 
dispatch and efficiency. 


FUTURE GROWTH HEALTHY 


Goodrich Official Predicts Akron’s 
Speedy Return to Normal 


Akron, Ohio, which was one of the 
first cities in the country to sense the 
approaching period of business depres- 
sion last Summer and began reducing 
production accordingly, will be one of 
the first to feel the effects of a return 
to normal conditions, according to an 
official of the B. F. Goodrich Rubber 
Company. 

Business in the tire industry already 
is showing improvement. Rubber manu- 
facturers of Akron feel that the de- 

(Continued on page 85) 
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Upper Leather in Best Call 


Demand Continues for Suedes and Light Upper 
Leathers---No Special Change in Price--- 
Sole Leather Market Quiet 


There is no material change in condi- 
tions of the past ten days. Salesmen 
report a better feeling and more interest 
is shown among the buyers of leather. 
The largest demand continues for suede 
finishes and light upper leathers. Suedes 
are wanted in black, brown and gray in 
calf and goat leather. The buck fin- 
ishes in side leather also continue popu- 
lar. It is noticed that white goods are 
rapidly coming into favor, and shoe 
manufacturers have been sampling ex- 
tensively on white cabrettas and white 


kid. There is a better call for calf. 


leather in colors and also in light weights 
for women’s shoes. Popular shades of 
glazed kid are moving actively and 
prices show a stronger tendency in the 
best lines of upper leather. 

The sole leather business is not so 
satisfactory, and tanners and dealers 
complain that it is difficult to get offers 
at the present regardless of price. What 
purchasing has been going on, with 
some exceptions, is mostly for immediate 
needs. 

Calf Leather 


The greatest activity has been in 
ooze calf. Deliveries are being made on 
orders placed some weeks ago, and there 
has been a better demand for suede than 
at any time in over a year. Tanners, 
however, are going more cautiously than 
formerly and are purchasing mostly on 
orders rather than anticipating a big 
future demand. _ Prices quoted on the 
best lines range from 70c to 85c a foot 
and 50c to 65c for medium. Lower 
grades are obtainable for less money. 
There has been a good call for full grain 
smooth calf in colors for the women’s 
trade with prices quoted from 50c to 60c 
per foot for the best grades, 45c for 
medium and some for even less than 40c. 
A little more business is being done 


every day and the market on fine shoes 
seems to have more snap. 


Side Leather 
The side leather situation shows some 


improvement. There has been a fairly 
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active call for colored buck sides, par- 
ticularly in medium and lighter weights, 
and prices qudted range from 50c to 60¢ 
for top grades, 40¢ to 45¢ for medium 
and 30c to 35¢ for cheaper varieties. 
There has been a fair call for full grain 
colored chrome sides, of which the sup- 


ply is not large. Prices range from 35e¢ 
to 40c for the best. 30¢ to 33c for medium 
and 25c to 28c for lower grades. There 
has been afair businessin snuffed chrome 
sides which are quoted from 30c¢ to 33e 
for top grades, 25¢ to 28c¢ for medium 
and as low as 20c per foot for the lower 
grades. Some of the manufacturers 


Comparative Leather Prices 
While there is no standard of leather quotations today in view of the wide range 
and absence of active trading, we give herewith a list of prices of reported sales as 
compared with ruling quotations of a year ago: 


Upper Leathers 


Ce NIN) Goa ss 2 SS oo eos ead eee 
Re CNY os owed dase wists wks 
RIMINI oo ogi aon a os cae Sala tn 
Glazed kid (colors, best quality). ....... 
Glazed kid (medium, black and colors) ............ 


Glazed kid (cheap to medium)..... . 


Side leather (colored).................. 
Side weet (2 9 re Lee ad dar 


Cabretta (white) Pe a ep ey Nee 
No. 1 buck. 


Patent inition ihe: No. 


Bim ING, Bio os hss cS ete teks 
Hemlock seconds (mid)................ 
im CRONE 5 5 J mnie a teenie 
Oak No. 1, bends (shoe stock)... ....... 
Oak bends (finders use)................ 
ee Pe: he UN sca Noes ov ee de ea Ba 


(Price per foot) 


March 8, 1921 
$0. 60@$0. 80 


March 8, 1920 
$1.25 @$1.35 


eee ee 1.20@ 1.30 .50@ .65 
at aaa 1.00@ 1.20 .40@ .55 
essere 1.25@ 1.40 .75@ 1.05 
—~@ 1.00 10@ .60 
18@ .55 —@ .40 
55@ .85 .25@ .40 
.50@ .75 —@ .35 
.55@ .75 —@ 
toe -T0@ 1.00 AO@ .55 
ata .85@ 1.05 .45@ .50 
bite pe .90@ 1.00 .40@ .50 


ee ee $0.56@$0.57 $0.33@ — 
nee. sine 54@ .55 314@ . = 
Seiten? .84@ .85 53@ .58 | 
Forth py eee .75@ .90 .60@ .70 
Ae: ane” 1.00@ 1.20 .75@.92% | 
.82@ .84 50@ = 


Raw Hides and Skins (Price per pound) 
Native steers, as used in sole leather, harness, etc..$ —@$0.40 $0.13@.13% 


Heavy Texas steers, for sole leather... .. 
Light’native cows, for side upper leather . pio awe eae 


—@ .34 —@ .1 
—@ .40 —@ .103 


Branded cows, for light sole leather . . —@ .3l —@ .09 

No. 1 buffs, for heavy upper and side leather. . -£0@ .25 .0O7@ .08> 
No. 1 Chicago City calfskins, for fine calf Seadilite:..: .45@ .60 .10@ .167 
Kips, for upper leather. . er eerie! .08@ .15) 


B. A. hides, for hemlock otis Senthien.. 





—@ 36 .—@ .14) 
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M-C McKAYS 


XKXKKKX RAMA KKK KKK MK KR 





XKKKRK KKK MRR KK ARK KR OOK 
XKXKKKRKKKKK MKKKKN KAKAKK KKK KN MRK KK RK 


SUBTLE touch of artistry. The 
whir of a machine. Crude leather 
and thread obey the hand of man. 
Finishing touches lend style and 
salability. Such is the M-C McKay. 


MITCHELL-CAUNT CO. 


Boston Office Factory 
72 Lincoln Street Lynn, Mass. 
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making heavy shoes are calling for more 
elk, veal and kip. Prices range from 
25c to 35c according to quality and 
tannage. 

Glazed Kid 


The call continues good for the me- 
dium and best selections. There has 
been a fair demand for black but colors 
also are in fair demand. The aggregate 
of business is much larger than a few 
weeks ago. Prices on colors range up 
to $1 and $1.05 for the very top selec- 
tions with the average price for high 
grade kid around 75c to 90c per foot, 
45c to 65c for medium. Prices from 
this point range downward according to 
quality and what is wanted. Blacks 
are usually from 5c to 10c lower per foot 
according to grade. The spurt to the 
women’s trade has helped out in the kid 
lines. 

Sheep Leather 

There has been some improvement in 
the sale of sheep. Prices are ranging 
lower in view of the lower prices prevail- 
ing in the kid market. There is a fair 
demand for ooze sheep, and the prices 
quoted for choice selections and colors 
are 26c to 28c, medium 18c to 24c and 
other grades downward according to 
quality. 

Patent Leather 

Patent leather is showing more ac- 
tivity, and while the volume is not large 
there is an improvement over some 
weeks ago. 45c is quoted for the best 
full grain chrome tanned sides, 40c for 
medium and 35c for low. 


Sole Leather 

There is not much change in the sole 
leather situation, factories ordinarily 
cutting a good deal of hemlock dry hide 
sole being quiet. No. 1 over-weight 
hemlock brings 38c, No. 2 34c and No. 3 
32c. The most activity is noted in the 
union sole market. Sole cutters are 
doing a fair business among shoe fac- 
tories. The oak sole market is quiet; 
packer steer backs are quoted at 60c to 
68c per pound according to weight and 
tannage, cow backs at 55c to 60c. Prime 
bends to finders are quoted up to 90c, 
but for shoe purposes they are selling at 
figures ranging from 60c to 65c per 
pound. 


RUBBER FOOTWEAR 
(Coneluded from page 82) 
pression will ultimately react to the 
benefit of Akron’s industrial life. They 
believe that the future growth of the 
rubber industry will be gradual and 
healthy. They expect no sudden leap 
back into the “peak’’ activity of a year 
ago nor will there be over night expan- 
sions such as brought thousands of 
workers to this city in the past. 
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In announcing that the number of 
employes would undoubtedly be ma- 
terially increased within the next three 
months, rubber company executives 
emphasize the point that only Akron 
men will be taken back first. Men 
who have their homes here will be given 
first chance at the jobs. 


OUTLOOK FOR 1921 


1920 Sales of Hood Rubber Co. 
Make New Record 


Sales of the Hood Rubber Company 
established a new record last year. at 
$32,867,000, compared with $25,444,016 
in 1919 and $22,341,081 in 1918. Tire 
sales last year amounted to $8,700,000 
against $6,500,000 in 1919. President 
Hood says in the annual report: 

“Earnings for 1920 should be most 
gratifying to our stockholders for we 
have marked down our inventory mer- 
chandise values liberally and our bal- 
ance sheet shows increased surplus of 
over $1,000,000 after our stock dividend 
of $2,000,000 is deducted from surplus 
of December 31, 1919. 

“We expect less sales in 1921 than 
in 1920 but there is every indication 
that 1921 earnings will be satisfactory 
notwithstanding the problems of liqui- 
dation in a falling market because our 
commitments of purchase contracts at 
prices above the present market are 
only about 8 per cent of our yearly 
purchase requirements.” 


Plantation Rubber Firm 


There was a somewhat more active 
and firmer market for plantation rubber 
at the close of last week, due to filling 
in of short positions, but even the 
demand for such purpose was only fair. 
Offerings were small and buyers bad to 
pay an advance to secure what they 
needed. There was no reported de- 
mand from the factories. The market 
closed steady at 17%%c for . ribbed 
smoked sheets on the spot and for 
March arrival, 1814c for April, 19'%c 
for April-June, 21c for July-September, 
24c for October-December and 22'%c 
for July-December. First latex pale 
crepe was held at a premium of 2c on 
the spot and lc in forward positions. 
Paras ‘and Centrals were dull and 
unchanged. 


Rubber Quotations 


Para—Up-river, fine...... 17 @17% 
Up-river, coarse....... 114@.. 
Oe re 18 @..° 
Island, coarse......... 12 @ 
Caucho, ball, upper.... 14 @14% 
Caucho, ball, lower..... i3 }@..: 
eee 1 @... 

Plantation—First latex 

pale crepe.......... 












Brown crepe, thin, clean 
Brown crepe, rolled... . s 
Smoked ribbed sheets... 174@.. 


Centrals—Corinto....... 12 @.. 
pS See ae 
Guayule, wet......... 15 @16 
Guayule, dry.......... 235 @.. 


Balata, block, Trinidad 53 @.. 
Balata, block, Colom- 


_ RA ee 38 @39 
Balata, Panama....... 36 @37 
Balata, sheet....... .. 65 @68 


Scrap Rubber 
There is next to no demand and the 
market has a weak tone. 


Boots and shoes........... 4 @65 
Arctics, trimmed.......... 3 @4 
Arctics, untrimmed. . 2, Bae 
Tires—Automobile......... DP a: 
Bicycles, pneumatic....... 2: @.. 
Hose, steam, fire....... 4@ % 
Inner tubes, No. 1...... . @8 
Inner tubes, No. 2........-: .. @S5 





Competition to Kill or 
Encourage 


By W. T. Head, Oklahoma City, 
Okla. 

“Organized effort is too often looked 
upon as a means of eliminating compe- 
tition and exacting pay or price beyond 
the just due of services rendered. Com- 
petition that means cutting the throat 
of the other man that happens to be in 
the same line of business that you are in 
should be culminated, but competition 
on the basis of better service to the pub- 
lic and that will raise the general stand- 
ard and tone of the whole industry is the 
goal to be sought. Such a goal can 
only be attained through co-operation. 

‘Your association is just like a lodge 
or a savings bank. It is necessary to 
put something in before you draw any- 
thing out. 

“‘A state association, like a store, can 
get a man in on promises but you have 
to deliver the goods to retain him as a 
permanent customer.” 


The New Level of Prices 


By J. W. Krueger, Ardmore, Okla. 


“‘Let us take a new grip on life begin- 
ning today, for we all believe we have 
hit rock bottom in prices—there is 
going to be a new level. You hear 
about ‘when times get normal again,’ 
but men, there is going to be a new nor- 
mal. You are never going to buy high- 
grade shoes for $5.00; neither will you 
hire a man for $1.50 a day again. The 
money market is easing up and there 
is every reason why we should feel 
much encouraged and look forward to a 
great year.” 
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New York Office, 299 Broadway, Room 415 


Our Customers are so very much pleased with 
our shoes this season, and have so highly commended 
them, that we are anxious to show them to you. 
Why not give us a chance? 
we will take care of the rest. 


Drop us a line and 


The Preston B. Keith Shoe Co. 


Brockton (Campello Station) Mass. 


Boston Office, 207 Essex Street 
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For Any Kind of Pump 


The Vanity Novelty Works has had long experience 
in the making of shoe ornaments and straps. The 
illustrated ornaments can be used for any kind of 
pump, and can be made in different leathers and 
beads. You'll find satisfaction in price and quality 
by using them. 

Write for catalog or samples. 


VANITY NOVELTY WORKS 


913 Gates Ave. - BROOKLYN, N. Y. 


“Tf it is a Shoe Buckle or Leather Bow, we make it.” 











IN STOCK 
for EASTER 


This is a high style nov- 
elty of unusual grace and 
beauty. The combination 
and inlay and semi-strap 
tongue effect reflects the 
latest mode. 


2001—Patent Vamp and Gray Buck Qeaster. Patent Insert and Gray 
Buck Collar. Flexible McKay. 17-8 Full Louis Covered Heel... . $5.85 
me as above in All Gray Buck Colonial Inlaid | Tongue v0 es 


Patent Insert. Gray Buck Collar. i 
me in Baby Louis Junior Heel... $5.85 
4002—Same i in 14-8 Baby Junior Full Louis Covered Heel. . “$3: 85 
2002—Same as 2001 in Select Black Ooze. Black Satin Insert. 17-8 


Full Louis Covered Heel 
as above in All Light Russia Calf. Brown Buck Collar 


200: . 

and Russia Calf Insert $5.7. 
me as above in All Brown Buck with Brown Satin Insert, = 5 

4001—Same as 2001 in Baby Junior Louis Heel................. 


WIRE YOUR ORDER 


SAKS-METH SHOE. CO. 


116 Duane Street, New York, N. Y. 
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WITH SCHEIFFELE 
Will Cover Missouri, Nebraska. 
Kansas, Oklahoma and Texas 


BRINNON 





Max Brinnon of Iola, Kans., who for 
the past seven years has traveled in 
Kansas, Oklahoma and Missouri, for 
the Tweedie Footwear Corporation 


MAX BRINNON 


Who Travels for the Scheiffele Shoe Mfg. 
Company 


and Tweedie Boot Top Company, has 
severed his connection with these 
concerns and is now connected with the 
Scheiffele Shoe Mfg. Company of Cin- 
cinnati, Ohio. Mr. Brinnon will make 
the larger towns and principal cities in 
the States of Missouri, Nebraska, 
Kansas, Oklahoma and Texas. He has 
also represented the John Pillings Shoe 
Company of Lowell, Mass.,-for the past 
three years and will continue to repre- 
sent them in the same territory covered 
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Boggs with Kreider 


D. C. Boggs, the shoe traveler 
whose picture appears in the 
above circle, has traveled Mis- 
souri for the past twenty-four 
years, and is still a young man. 
Mr. Boggs says that conditions 
are very favorable in Missouri for 
a good season. “I am very fond 
of my friends, the retail shoe mer- 
chants of Missouri, and they in 
turn are very fond of Kreider 
shoes. Merchants are buying 
carefully and manufacturers who 
have the right goods in stock 
will get the business.” 











for the Scheiffele Shoe Mfg. Company. 
Mr. Brinnon is a prominent member 
of the Central Shoe Travelers’ Asso- 
ciation of Kansas City, Mo. His many 
friend will doubtless be glad to know 
that he will continue to make this terri- 
tory, where his smiling face will be 
welcomed as of yore. He has made 
this territory for a number of years. 


OFF FOR CINCINNATI 
James B. Meek and Wife Have Left 


Indianapolis 


James B. Meek and wife of Indian- 
apolis motored to Cincinnati recently 
after attending the convention of the 
Indiana Shoe Retailers’ Association, 
held in their home city. 

Mr. Meek represents the Helming 
McKenzie Shoe Company in the States 
of Indiana and Michigan and _ will 
reside in Cincinnati in the future, so 
as to be close to the factory and make 
short trips to his‘trade, which will 
assist materially in catering to their 
needs. 

He expects to make a trip within the 








next week or so with his line of samples 





for immediate delivery. 








Stork with Holters 





John A. Stork is to represent the 
Holters Company in a portion of Wis- 
consin, Minn., and the entire State of 



































JOHN A. STORK 
With the Holters Company 







South Dakota. Mr. Stork has been 
with this company for several years, 
both in the factory and on occasional 
road trips. He is a clean cut young 
man, a real worker, and has the full 
confidence of his firm. 











Byrnes with Walk-Over 





A new salesman for the George E. 
Keith Company is William T. Byrnes, 
who will sel Walk-Over shoes. Mr. 
Byrnes has been with the Nunn, Bush ~ 
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WHAT $3.85 WILL DO 


It will put the shoe described below in your store—NOW, in time 


for your Easter business. 
Brockton made — Mahogany — WING TIP — Goodyear Welt — 


Rubber Heel attached. 


MEN’S OXFORD 


D Wide—51's to 10 


OH! BOY! SOME VALUE! YOU’LL SAY SO! 


Be just a jump ahead of the rest—line up with the leaders. 


Write or wire your orders at once. 


L. B. SCHINDLER SHOE CO. 


99 Duane Street, New York Snappy Styles Always In Stock 





All the Newest Styles For Easter. Order Now--Immediate Shipment 


Black Vici. . . $3.00 - 
- , Black Vici. . . $3.25 White Canvas 1 
Tan Vici..... 3.50 an 

™ Tan Vici..... 3.75 IN Strap ....$2.25 
Ry 
( 


15-8 % louie Wood 15-8 44 Louis Wood 15-8 4 Louis Wood 
eel ; Heet Heel 
Also 2 Strap same 


Also 1 li ame 


~ ‘ " 
Ww hite Canvas ty f . White Canvas 1 White Canvas 1 
Joss se y \ Strap. . . $2.25 \ Strap Bar Sandal, 

‘ _— Se 
™ \ yj ¥ er 

’ t i ’ Wy a 
x { \\ Ks 
a é\ 

» 
\\ \ y 


~ 


rtehed ~ ——~ ? 
13-8 44 Louis Wood 
Heel F 15-8 4% Louis Wood 


Also b im and ee \ 
Mary Jane same Also 2 and 3 Strap Heel. 
same $2.50 


$2.25 
| ALL TURN SEWED | Don’t Forget All the Old Staples, Boudoirs, Ballets and Sandals 
Terms 2% 10 Days, Net 30 


THE BAY STATE SLIPPER CO. (Dept. 10) Haverhill, Mass. [x Rs27ene With sac: 






































Mar. 12, 1921 


& Weldon Shoe Company of Milwaukee 
and has a wide acquaintance in New 
England territory where he has been 
selling. 


MILWAUKEE; SHOE TRAVELERS 


Backing Chairman of Hotel Com- 
mittee Charles F. Maxwell 


Milwaukee shoe travelers, comprising 
the Wisconsin Shoe Travelers’ asso- 
ciation, following a change in the 
corporate name, decided March 5 to 
further the adoption of legislation in 
Wisconsin, for a uniform room price 
bill in Wisconsin, with provisions that 
prices of rooms in hotels cannot be 
changed from time to time as expediency 
may dictate. In recent times, when 
travel was heavy, the shoe travelers 
often found prices advanced suddenly, 
“the demand being greater than the 
supply.” 

Furthermore the club will heartily 
support Charles F. Maxwell, Winches- 
ter, Mass., chairman of the hotel com- 
mittee of the national, in making all 
complaints regarding service, etc., com- 
plete and detailed enough for prompt 
action. Mr. Maxwell’s letter on the 
subject, going to all shoe clubs. was 
read at the March 5 meeting here. 


1921 Officers Installed 


The new 1921 officers were intro- 
duced and installed at the meeting. 
attended by 60 members of the 107, of 
which the club now boasts. As Arthur 
Schilling, F. Mayer Boot & Shoe Co.. 
took the gavel, consisting of a silver 
spoon, and the gavel block, consisting 
of a tumbler, after a humorous speech 
by George P. Utley, the retiring presi- 
dent, Gus Heil called a halt to the 
proceedings. He then presented Mr. 
Utley with a fine silk umbrella in token 
of the appreciation of the club for 
Mr. Utley’s service as president, in- 
cluding a 100 per cent increase in 
membership. 


A 107 Membership 


lt was stated that the club hoped 
that the shoe press would change its 
records crediting it with 107 members, 
instead of 50, as was recently done in 
reporting on national association affairs. 
4 membership drive will be pursued 
vigorously in 1921. 

A testimonial was received from the 
Milwaukee Shoe Dealers’ Association, 
thanking the club for helping in the 
last membership drive of the retail men. 
Secretary-Treasurer Max Tensoher, who 
travels for the V. Schoenecker Boot & 
Shoe Co., showed a healthy treasury. in 
his annual report. Mr. Schilling re- 
ported on the national convention, 
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' Where to Find 
Business 


Wage Envelope Is the Index of 
Where Shoes Are Wanted— 
Every Traveling Shoe Sales- 
man Should Follow Up 
the Tips of Prosperity 
Herewith Given 


Albany, N. Y.—Locomotive shops at West 
Albany, N. Y., of the New York Central, re- 
opened March 1. 1,400 men return to work. 

Moosup, Conn.—Mills of The American 
Woolen Company, at Almyville and Glens 
Falls; also the two mills of the Plainfield 
Woolen Company, re-opened March 2. 

Troy, N. Y.—Immediate construction to 
begin on a $10,000,000 Ford tractor plant at 
Green Island, opposite Troy. This plant will 
“ey from 10,000 to 15,000 men. 

Ikhart, Ind.—Locomotive repair shops 
of the New York Central, at Elkhart, em- 
ploying 700 men, and 900 at Collinwood, 
Cleveland, resumed operations March 1. 

Youngstown, Ohio—District steel mills, at 
Youngstown, increased operations commenc- 
ing February 28. 45 out of the 105 sheet 
steel mills are now running. 

Akron, Ohio—Building industry will open 
up this month, according to L. E. Welker, 
building inspector, who also stated that 
February permits for building are estimated 
at twice those of January. 

Louisville, Ky.—The Standard Oil Com- 
pany will within the next few weeks com- 
mence work on a new service station. 

Whitesburg, K y.—Elkron Coal field mines 
operated last week in February most of the 
time. Full time operations expected soon. 
Dispatches say that few people are out of 
employment. Several new projects are 
under way. 

_ Karlin, Mo.—Springfield-Bolivar Oil and 
Gas Company, drilling well at Karlin. 

Dudley (near Worcester), Mass.—The 
Clare Mills of the American Woolen Com- 
pany resumed operations on February 28. 
The other mills, including the Stevens 
Linen Works, Intervale and Pesryvilie, have 
also put their machinery into. motion. 

Bangor, Me.—Erection by the Advance 
Bag Company of a large paper bag mill at 
Howland. 

Thomaston, Ga.—Thomaston Cotton 
Mills, at Thomaston, one of largest in 
Central Georgia, with $20,000 weekly pay- 
roll—10,000 spindles running full time now. 
after several weeks on half-time basis. 

acon, Ga.—Happ Bros. overall factory, 
has re-opened on half-time basis, with full- 
time operations in a few weeks. 

Fitzgerald, Ga.—Fitzgerald Cotton Mills, 
13,000 spindles, running on _  over-time 
schedule, with double shifts. 

Atlanta, Ga.—The Eagan Cotton Mills 
and the Piedmont Cotton Mills consolidated 
interests, consolidation gives total of 7,500 
spindles. Both plants operating on full-time 
schedules. 

Hopewell, Va.—The Tubize Artificial Silk 
Company of America will soon commence 
operations at Hopewell, where some 1,500 
women will be employed. 

Pontiac, R. I.—Pontiac Bleachery of B. B. 
& R. Knight, Inc., big plant on full time and 
operating three nights a week. Capacity of 
factory, 25 tons daily. 

Sheppton, Pa.—Sheppton Silk Mills, new 
company, will soon start operafing. 

Needham Heights, Mass.—The Horace 
Partridge Company, making additions to 
buildings and planning increased equipment. 

Woonsocket, R. I.—Nyanza Mills, Woon- 
socket, opened big new mill March 7. 

Monroe, N. C.—Iceman Knitting Mills, 
started part-time operations. 

Evansville, Ind.—The Textile Knitting 
Company has commenced to operate its new 
plant. 

Rutherfordton, N. C.—The Grace Cotton 
Mill Company will be in operation very 
shortly. 

Pittsfield, Mass.—Pontoosuc Woolen mill 
started a few cards March 2. First sign of 
life since November 1. 

Dalton, Mass.—The Sawyer Regan Textile 
Mill, also Taconic, Russell and Berkshire of 
Pittsfield have started on full time. 3,000 
hands employed. 

Detroit, Mich.—The Lincoln Motor Com - 
pany plant resumed operations with an en- 
larged force, March 5. 
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having headed the Milwaukee dele- 
gation. 

Mr. Utley, in accepting the gift of 
the club through Mr. Heil, said: “I 
hope that some day I'll meet you all 
in a rain and may have the pleasure of . 
using the umbrella for the whole 
bunch.” 


COMMONWEALTH MEN 
ENTHUSIASTIC 


Semi-annual Convention Held — 
Salesforce Now on Road 


The salesforce of the Commonwealth 
Shoe and Leather Company met at the 
factory in Whitman in semi-annual 
convention during the first week in 
March. On Friday night, March 4, 
the convention was brought to a close 
with a banquet which took place at 
Young’s Hotel. About 43 salesmen 
were present. The men are now in 
their respective territories and all left 
the factory in a very optimistic frame 
of mind regarding the possibilities of a 
large. immediate business. 


Men and Territories 


Donald Brien and W. C. Brien, 
Pennsylvania and West Virginia; Irving 
M. Butt, Greater New York; G. W. 
Butterworth, Pacific Coast; A. A. Chap- 
man, Rocky Mountain States; J. B. 
Clark, Arkansas and Missouri; C. M. 
Darrah, Ohio; W. E. Davidson, Florida 
and Georgia; W. H. Davis, North 
Carolina and South Carolina; L. F. 
Eastman, Illinois; W. F. Elliott, Okla- 
homa and Kansas; Fred Faulkner, 
West Virginia; Geo. Faulkner, Ken- 
tucky and Tennessee; R. L. Frank, 
Nebraska and Iowa; John Ford, North- 
ern New England; E. E. Hessler, 
Michigan and Wisconsin; D. C. Hester, 
Louisiana and Mississippi; Charles 
Jordan, Southern Ohio; <A. Leren, 
North West; Phil Murkland, Indiana; 
J. E. O’Brien, South; John Roedder, 
Middle West; Frank Rowbotham, 
Southern New England; Simon Ru- 
witch, Middle West; C. J. Sabine, 
Michigan and Ohio; J. M. Smashey, 
Greater Philadelphia; J. C. Trainer, 
Pennsylvania; R. G. Whelden, Greater 
New York; A. Wolforth, Virginia and 
North Carolina; J. C. Wilkins, Texas. 


WALK-OVER CONVENTION 





A Three-Days’ Session—Men Leave 
for Territories 


The three-days’ convention of the 
salesmen of the George E. Keith Co. 
closed on the evening of March 3 with 
a social at the Walk-Over Club. Presi- 
dent Harold C. Keith of the firm was 
unable to attend the convention because 
of a cold and his address was read by 











White Comfort Oxford 
Rubber Heel 


WOMEN’S TURNS 


This Shoe 
has become one of. 
our staples 
year after year. 


KNIGHTS-ALLEN CO., Inc. 


FACTORY 
HAVERHILL, MASS. 
J. GEORGE KNIGHTS 


BOSTON SALESROOM 
207 ESSEX STREET 
J. WALLACE ALLEN 
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No. 756 — Men's brass-nailed, bark- 
tanned, full- quarter blucher with box toe, 
half double sole and reinforced shank. 


IN STOCK 





$2.65 


of Keenest Competition and Price 
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LA CROSSE SHOES 


Weather Storms 


Adjustment Downward | 
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Take this number shown as an example. 
It has an all season reputation for repeat 
sales, a live wire investment, not just stock 
on hand. 


‘A big buy for your customers that places 
service ahead of appearance. 


LA CROSSE BOOT 
& SHOE MFG. CO. 


LA CROSSE : : WIS. 
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How Do You Fit a Woman With 
a Triple E Foot? 


In the February 12 issue of the ‘Boot and. 


Shoe Recorder” was published a letter from 
C. H. Baber, English shoe merchant, asking 
for the views of leading American shoe mer- 
chants on the number of sizes to be allowed 
over the draw of the fitting stick. The first 
answer to this query is credited to John A. 
Mellvaine of 131 Eighth Avenue, New York 
City, who writes as follows: 

“In reply to Charles Henry Baber in your 
issue of February 12 with regard to the use of 
the “fitting stick,” would say that in my 
opinion it is a great help and very essential. 
An experience of more than half a century in 


fitting feet with shoes convinces me that 24% 
extension over what the foot draws is amply 
sufficient. 

‘““As an instance of what I mean—last even- 
ing I fitted a gentleman to a pair of straight 
last, tipped bluchers. His foot measured 
exactly 7 on the size stick. A pair No. 9 fitted 
him comfortably. Your booklet is right and 
Mr. Baber is right that the ball of the foot 
should rest on the widest part of the shoe. But 
as long as manufacturers persist in making 
widths AAA to C—AA to D, where is the ball 
of the foot of the woman who wears an E, 
EE or EEE to rest?” 
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Ernest W. Stedman. Vice-President 
Oscar C. Davis was in general charge 
of the session. George H. Leach, di- 
rector of sales, and Mr. Davis each gave 
an address. Special guests included 
the superintendents and foremen and 
heads of departments. . 

Following the afternoon session games 
were enjoyed, after which supper. was 
served under the direction of Miss 
Frances Dittmer, dietitian of the com- 
pany. In the evening a social was en- 
joyed. An accordeon player from Bos- 
ton gave several selections and Jere- 
miah Tighe gave an exhibition dance. 
Chorus singing was led by Chester L. 
French and Ernest A. Burrill. 


Merchandise Day 


March 2 was observed as merchandise 
day and was in charge of Charles E. 
Moore and opened with an address by 
W. Everett Shaw. Lunch was served 
at noon and in the afternoon the fol- 
lowing subjects were discussed: 


Subjects Discussed 


Company’s presentation of the new 
lines, Walter D. Leach, Frank E. Pack- 
ard, William A. Farley; Merchandise 
from the Manufacturing Side, Louis H. 
Carr, William L. Merrill, William F. 
Washburn; Discussion of Merchandise 
and Suggested Specific Sale by Sample 
Numbers in Different Territories, 
George H. Wilkins, J. Joseph Condon, 
Clinton J. Porter, E. Walter Baker, Wil- 
liam D. Pitcher, Ernest B, Carr, Chester 
L. Taber, Harry Churbuck. 








Buffalo 


SPRING TRADE STARTS 


Business Takes a Decidedly 
Healthier Tone 


In Buffalo things are looking up in 
the shoe business as Easter time draws 
near and the rush of the Spring trade 
starts. Retail merchants are finding 
that business is decidedly improving, 
as the public prepares itself for warmer 
weather footwear. 

Wholesalers are finding that business 
is especially good. A great many retail 
shoe dealers who waited until the last 
minute to restock their shelves, and 
who were chary of buying extensively 
earlier in the year, are now giving the 
salesmen working this territory size- 
able orders. 

Strap effects, of course, are the most 
popular in women’s footwear. In 
men’s footwear, the ball strap is gaining 
noticeably in popularity, many of the 
store windows displaying this style 
extensively. 

There is a general feeling among shoe 
men here that prices have reached 
rock-bottom, and in some cases, where 
the demand is making large inroads on 
the supply, prices have a tendency 
upward. This, dealers say is particu- 
larly true of women’s suede shoes. 


Shoe Section Expands 


T he shoe section on the second floor 
of the Associated Service building is 
growing rapidly. Last Fall there were 





only some half dozen firms who had 
space in this section. There are now 12. 
The iatest concern to take a booth is 
the Brown Shoe Company of St. Louis. 
Charles Wood is the local representa- 
tive of this concern. Other shoe com- 
panies that have booths in this section 
include the Century, Superba, Nathan- 
iel Fisher, Argus, F. W. Hahn Co., 
Churchill & Alden, Niagara Shoe Co., 
Weinberg Shoe Co., R. E. McDonald 
of Boston, Rice & Hutchins, Atlas 
Shoe Co. and the Simplex Shoe Co. 





New Shoe Firm Formed 


Incorporation papers have been filed 
in the office of the county clerk here 
by the Danebrock Shoe Company, 
Inc. The firm is capitalized at $100,000. 
The directors are Ernst, Clarence R., 
Frederick M. and Arthur C. Dane- 
brock and Alfred S. Sudrow, all of 
Buffalo. 


Furlong Now With Crossett 


Thomas Furlong, formerly with the 
U. S. Rubber Company here, has 
joined the salesforce of the Crossett 
Shoe Company. He will travel New 
York State. 


Stein with Superba Shoe Company 


Sidney Stein has joined the sales- 
force of the Superba Shoe Company 
here. He will handle misses’, children’s 
and infants’ shoes in this territory. 
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Changes in Business 


Current Events in Failures, Suspensions and Activities 


in the Shoe and Leather Trade 














Failures 


Boston—M. Harris, leather and findings, reported 
offering to settle with creditors at 20 per cent. 
West End Cut Sole Co., cut soles, reported 
held a meeting of creditors and it developed 
that liabilities were in the neighborhood of 
$9,500, with nominal assets of about the same. 
There appears to be some controversy relative 
to the identity of ownership, but Joseph Gordon 
agreed to pay the creditors $4,000 or approxi- 
mately 8-19 of the indebtedness, to give now 
4-19 in cash, 2-19 in two months, and 2-19 in 
four months. The balance of 11-19 ‘of the 
indebtedness is to be assumed by Nathan 
Butler, who will give notes paying 10 per cent a 
month on the share of the indebtedness that 
he assumes. 

Taunton, Mass.—C. M. Campion, shoes, reported 
as to compromise at 15 per cent and 
William S. Woods of Tauntor has been ap- 
pointed Receiver. 

Winchendon, Mass.—Fred L. Stearns, shoes, ete., 
report ted recently filed a voluntary bank- 
ruptcy petition with liabilities, $13,988.74 and 
assets of $4,768. 

Salem, Mass. —Jose ph N. Jeffery Company, leather, 
reported filed a voluntary petition in bank- 
ruptcy, with liabilities of $12,610 and no 
assets. Joseph N. Jeffery also filed an in- 
dividual petition in bankruptc y, listing liabili- 
ties as $1,820, of which $1,100 is secured, and 
nominal assets of $300. 

Peabody, Mass.—Mill Leather Co., leather rem- 
nants and skins, reported assigned to Max 
Goldberg. Previous to the assignment a 
burglary at the factory was reported to the 
police, with a loss of about $900 worth of 
stock. On investigation, it is said that the 
police were unable to find how the theft was 
— and the goods remove? from the 

Pint. Mich.—Lena Engel, shoes., etc. , reported. At 
a recent meeting of creditors a proposition of 
settlement was made on the basis of 25 per cent 
cash and notes for 12 per cent covering a period 
of 6to 12 months, the notes to have the endorse- 
ment of both Engel and his wife. Stock was 
inventoried at $21,485. Liabilities $18,489.97. 

“f & Kostoff, ““The Square Clothiers,’’ 
shoes, etc. Reported that they are asking an 
extension of time from their creditors, claiming 
that the situation in Flint for some time past 
has been very discouraging, all of the large 

lants having closed down for many months. 
t is reported that they have interviewed a few 
of their creditors who, it is said, are willing to 
grant them some necessary extra time, which 
will enable them to pay 100 cents on the dol- 
lar. They claim that their assets are strong 
enough to offset their liabilities and are trying 
to negotiate a loan of about 10 per cent of their 
liabilities, which they claim they will dis- 
tribute pro rata among their creditors, and 
thereafter further payments would be made 
on the same scale. They claim that their 
financial ending at the end of 1920 was 
about as follows: stock at replacement value, 
$40,250; fixtures at replacement value, $1,400. 
. Total assets at replacement value, $41,650. 
Total liabilities, $21,009.72. Total assets less 
liabilities $20,648.28. 
Holland, Mo.—A. M. Winer, shoes, ets., reported 
an involuntary petition in bankruptcy filed by 


credite 

Detroit, Mich. —Max Goldstrom, shoes. In- 
voluntary petition in bankruptcy has been 
filed. 

Max Solomon, shoes, previously reported 
offer of 25 per cent cash settlement was not 
accepted by all creditors and Solomon has 
filed a petition in bankruptcy and is 3" a 
composition of 25 per cent, payable 15 per 

cent cash and 10. per cent in notes, payable in 


90 days. 
Dodgeville, Mich.—John Miron Co., boots, shoes, 
etc., reported upon making further inves- 
tigation it is learned that just prior to Feb- 
ruary 1 this concern through their attorney 
sent letters to all their creditors of January | 








advising that they were unable to meet their 

bills and requesting a three years’ extension in 

payment of their claims. From what can be 
Ceaseueal local creditors would not agree to 
any such three years’ extension. One of = 
partners, Mike Naziro, is a minor, aged 1 
years. Creditors are understood to 4... 
called a meeting on February 4 at which Mr. 
Miron and Mr. Naziro, guardian of Mike 
Naziro, were present. At that meeting they 
stated that their assets as of January 1 were 
about as follows: merchandise, $9,800; book 
accounts $11,500; wagons, horses and fixtures, 
$3,800; real estate, $3.200. 

They stated that they owed about $24,000, 
of which about $18,000 was to merchandise 
creditors, $2.300 borrowed money to Anton 
Naziro, $500 from one John Decleva and $1,100 
borrowed from Ed. M. Lieblein and secured by 
mortgage on part of the real estate and $3,200 
borrowed from the Houghton County Building & 
Loan Association, secured by mortgage. The 
above inventory is said to have been taken on 
January 1 at cost, but same is believed due 
to quite some shrinkage at this time. At this 
meeting it was finally agreed by the partners 
to turn over the business to the creditors, and 
the creditors in turn agreed to release them 
from further liability. Four trustees were 
elected who now have a man in charge. Anton 
Naziro originally offered 25c on the dollar, 
but this offer was not accepted; he then in- 
creased this offer to 40 per cent, and after 
securing a bill of sale the trustees weré able 
to get him to increase this to 50 per cent. It is 
understood that the trustees now have Mr 
Naziro’s eee check for $9,000. 

Beulaville, N. C.—T. J. Sandlin, shoes, etc., 
reported at a meeting of creditors, it was decided 
to give him an extension of time to pay all of 
his indebtedness. A committee was appointed 
ard a de of trust was made by debtor 
conveying all his property, real and personal, 
to this committee, and this committee is trying 
to give debtor at least 12 months in which to 
pay off all indebtedness. ” 

Philadelphia—Abraham Berliner, shoes, reported 
offering to compromise with creditors on basis 
of 15 per cent. 

New York City—Robert M. Smith, shoes, re- 
ported has made an assignment for the benefit 
of creditors, assets being roughly figured at 
$28,000, and liabilities at $18,000. It is re- 
ported that if is the intention of the truste~ to 
vay out 100¢ on the dollar while operating the 
pusiness. 

Bosco Bros., shoes, reported at a meting of 
creditors were granted an extension of six 
months, during which time they are to pay 
trustee $300 per week. Their liabilities are 
$6,200 and assets $18,000. 

Sam Weitzen, shoes, reported at a meeting 
of creditors it developed that debtor has a 
stock of $16,000 against which he owes $8,000, 
and as a result of same he was granted an 
extension. 

Syracuse, N. Y.—Isadore Cohen, Geddes Economy 
Shoe Store, reported offer of 33 1-3 per cent, 
and is offering creditors 50 per cent in full 
settlement. 

Brooklyn, N. Y.—Isaac Stern, manufacturers 
children’s shoes and uppers, reported filed a 
voluntary fetition in bankruptcy, os 
a of $1,372 and assets of $2,150 

Butler. N. J.—-Julivs Goldberg, shoes, etc. “At a 
eS, held in New York City, it is reported 
that creditors present agreed to a settlement of 
40 per cent cash. An alternate proposition 
was also presented whereby creditors who so 
desire can take back their own merchandise 
at cost price. The liabilities were said to be 
about $27,000, of which $20,000 is due for 
merce handise, and $7,000 for borrowed money. 
The assets at cost, including fixtures, were 
said to be about $24,500. 

Akron, Ohio—Isaac Friedland, shoes, etc., reported 
filed a voluntary petition in bankruptcy, 
listing liabilities of $34,595, and assets of $9,000. 

Huntsville, Ala.—W. H. Collier & Co., shoes, etc., 

reported involuntary petition in bankruptcy 








filed. Offering creditors 35 per cent in full 

ae eg of their claims. 

Birmingham, Ala.—D. I. Brosseau Co., boots, shoes , 
etc., reported involuntary petition in bank- 
ruptcy filed by attorneys ee creditors. 

New Britain, Conn.—Kata & Smetka, shoes, re- 
ported financially embrassed. Bankruptcy 
proceedings have been instituted. 

Philip » Scapellati, shoes, etc., reported filed a 
voluntary tition in bankruptcy, listing 
a of $3,604, all unsecured, and assets 
of $800, of which $400 is stock. 

Wilmington, Del.—The Lynch Perry Corp., shoes, 
reported are asking a general extension and 
at a meeting of creditors a statement sub- 
mitted showed the following: assets, total, 
$13,790; liabilities, total, $14,725.83. 

Cedartown, Ga.—R. A. Adams, shoes, etc., re- 
ported through his attorney, this party is sub- 
mitting to creditors a settlement offer of 33 1-3 
per cent, payable in cash. he assets consist 
of merchandise and fixtures with a cost valua- 
tion of about $19,000 and bills and notes 
receivable with a face value of about $8,000 
of which $3,700 have been as col- 
lateral for advances. The liabilities are esti- 
mated at about $50,009. 


Joliet, Ill.—Barney ——. shoes, etc., reported 
petitioned into bankru -. — liabilities of 
$4,700.27 and assets of $3 

Whiting, Ind.—Nathan aa shoes, reported 
it is learned that this party has ecg closed 
up by his creditors, and Wahrman has given a 
— hg trust to Charles L. Surplise, who is 

n possession of the business. 

Bennetesvilin S. C.—Miller-Hawkins Co., shoes, 
etc., reported gone into bankruptcy. 

Greer, 8. C.—H. Berlin, shoes, etc., reported filed a 

oluntary petition in bankruptcy. 

Philadelphia —- braham Casway. shoes, reported 
at a meeting of creditors his attorney reports 
that he is owing about $7,000, of which $5,500 
is for merchandise and about $2,000 for bor- 
rowed money. An extension of one year was 
asked, but creditors deferred action on this 
until inventory of the stock could be taken. 
A committee of creditors was appointed, an 
immediate inventory was to be taken, and 
report made to creditors. After this offer 
was submitted, one of the largest creditors 
made a proposition that if Mr. Casway could 
secure an endorser who would guarantee 
payment to creditors, he suggested that 
creditors accept the extension on the basis of 
75 per cent, allowing 25 per cent off the bills. 
This suggestion was accepted by practically 
all the creditors present, as it is somewhat 
doubtful whether Mr. Casway could pay out 
in full even though the extension was granted. 

Camden, S. C.—Men’s Shop, Inc., shoes, etc., re- 
ported are in financial difficulties and are 
offering creditors 30 per cent settlement. At a 
recent meeting of creditors, the following 
figures were submitted, as showing the pres- 
ent condition of the business. Assets, total 
$28,642; liabilities, total $27,379. 

Ashland, Wis.—Carl J. Johnson a = 
shoes, etc., reported in financia diffenitics 
and has submitted a 25 per cent offer of set- 
tlement to creditors. VNiabilities are esti- 
mated at $20,000, and assets at about $10,000. 

Memphis, Texas—Cross Dry Goods Co , etc., 
reported because of a fire which destroyed 
practically the entire merchandise stock of 

above concern - wpe rd 28, areadjustment 
of its indebted lered advisable. The 
goods destroyed ‘had an invoice value of 
$109,000, with insurance of $88,000. It is 
stated that the salvage is not expected to total 
more than $2,000 or $3,000. In addition to 
the insurance policies, the assets consist of 
merchandise at Lela Lake branch, with a re- 
placement value of about $15,000. The liabili- 
ties aggregate about $85,000. It is expected 
that the policies will realize sufficient to permit 
payment to crediors of about 70 per cent of the 
amount of their claims. Creditors are being 
asked to assent to a plan for extending the 
time for De of the remaining 30 per cent 
of the indebtedness under an arrangement pro- 
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viding for three payments of 33 1-3 per cent 
each on December 1, 1921, July 1, 1922, and 
December 1, 1922, respectively, and deferred 
payments to be evidenced by notes bearing 8 
per cent interest, with the further understand- 
ing that if any of the notes are not paid when 
due, the assets will be transferred to a trustee 
for sale and distribution. The notes are to 

the proviso that non-payment of one 
all ented the entire series. 

Farmersville, Texas— Herring, Walraven & 
Thompson, Farmersville Shoe Store, shoes, 
etc., reported called a meeting of creditors 
to be held at. McKinley, onjMarch 16. 


Changes 


Boston—Balter Shoe Co., capital stock has been 
increased to $50,000. 
Old Colony Leather Co., sole leather, cor - 
poration dissolved. Henry Yozell succeeds. 
Union Rubber Co., rubber footwear, in- 
—< with authorized capital of $100,000. 
amaica Tanneries, Inc., hides and leather, 
incorporated with authorized capital of $500, 


000. 

Chelsea, Mass.—Sophie Goldman (wifelof Robert), 
shoes, etc., filed married woman’s certificate. 

Lynn, Mass. —Davis, Means & Timson, Inc., 
shoe manufacturers, A. C. Davis, treasurer, 
retires. 

Fisher Leather Co., filed a certificate to the 
effect that it had been voted to issue $17,000 
of the capital stock. 

Meri:ten, Conn.—The United Chain Shoe Shops of 

eriden, shoes, incorporated with authorized 
capital of $5,000. 

Waukegan, Il.—Koski Mercantile Co., shoes, etc., 
succeeded by Koski & Litzen. 

San Francisco, Cal.—The Gekco Co. of San Fran- 
cisco incorporated under Massachusetts laws 
for the “ of dealing in boots and shoes 
at retail. Authorized capital, $100,000. The 
incorporators and officers are as follows: 
Harold C. Keith, president: Herbert T. 
cone treasurer and Oscar C. Davis. 

Buffalo, N. Y.—Danebrock Shoe Co., Inc., shoes, 
= — with capital of $100, 000. 

y Son, Inc., leather, incorporated with 
cumul of : $6,000. 

New York City—Gerst Rosenberg Leather Co., 
thes , leather, incorporated with capital of 

oll Boot Shop, Inc., shoes, incor- 
porated with capital of $10,000. 

Cincinnati, Ohio—Golden Rule Shoe Co., shoes, 
W. Denning retires. 

Jacob - Bobnar, shoes, etc., succeeded by 


E. F. Posch. 

oa Okla.—T. L. Woods (T' 43 Leader), shoes , 

» reported sold out to C. L. Charles & Co. 

Port. ‘Teen Texas—M. Haber, shoes, etc., re- 
ported sold out. 

Aberdeen, Washington—Fox-Chadwick Co., shoes, 
etc., succeeded by Fox & Stein. 

Cosmopolis, Washington—F. A. Marvelle & Co., 
shoes, etc., reported sold out to T. V. Ultican . 

Alma, Wis.—Charles Schaettle, shoes, etc., suc- 
ceeded by Schaettle & Nelson. 


The failures, embarrassments, etc., in the shoe, 
leather, and kindred lines in the United States and 
Canada for the week ending March 5, as com- 
viled by the Shoe and Leather Mercantile Agency, 

ne., numbered 51 against 63 for the preceding 
week and 17 for the corresponding andel of 1920. 
The failures of the week were as a rule of an unim- 
portant nature. 
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We Buy for Cash 


ee Jobbers’ and 
Retailers’ Surplus Stocks, Jobs, 
Close-outs. 

NO QUANTITY TOO LARGE 
We also purchase entire stocks 
from retailers or manufacturers. 
Send us particulars of what you 
have for sale. 

Short Term Leases Taken. 
We pay Highest Cash Value. 


VAN PRAAG & CO. 


Shoe Dept., Martin Posner, Manager 
459 Broadway, New York, N. Y. 


Telephone Canal 9597—9598 
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yf TADDERS 


MODERNIZE | 
iid METHOOS 


ai provide adequate 

storage facilities for shelf 

stock —to make it accessible 

and convenient for clerks and 

stock men to handle with absolute 

safety - to insure quick service for 

/’ wholesale or retail trade—install one 

7 or more MYERS NOISELESS 

CUSHION. TIRE STORE LAD- 

DERS. Deep tread steps, full length 

hand grips, rubber tires, overhead track system, 

firm construction throughout, eliminate vibration 

and noise and produce a ladder of ample 

strength for safety, convenience and efficienc 

a ne ye neat of design ~eieadiods 

— any height — easily 
aed — meets most 

requirements. 
Circular on 











Highest Cash Prices Paid 
for entire shoe stocks. We also buy your sur- 
lus or slow sellers. Quantities no object. 
etail or a Short term leases taken off 
our hands. hone us. Correspondence 
Zonfidential. Pests ed 1890. 
GLAUBERG & CO. 
296 Church St., New York, N. Y. 
We | purchase cutting, hats, furnishing 
goods, etc. Phone Canal 4119 








CASH PATD 


for shoe stores or surplus stocks of shoes or 
for other merchandise. ases taken over. 
We will send a representative to investigate 
and make offer upon request. 


Kalter Cerf. Mercantile Co., Inc. 
591 Broadway w York City 
Shoes: Spring 5160-161. "5162 








DO YOU CONTEMPLATE 


Retiring or going out of business? 
I will pe Be value for your entire or surplus 
stock of 

Leases having : a short term to run taken over. 
Established 25 years. 


I. OLENICK 





413 Broadway, New York. Tel. 9531 Canal 


Metal Shoe Fitting Stools 
and Floor 


Mirrors 


No. 141 


write for THE CHICAGO 
ond Prices WIRE CHAIR CO. 


621 N. LA SALLE STREET 
CHICAGO, ILL. 























DOUBLE YOUR EASTER SALES 


ELECTRICITY Labtec t., 3c. PER DAY 
ears 
Price Complete $1 $70, 3% i 10 Days 


ate Shipment 
Telegraph Order 


GLSCTRIC waseow SALESMAN CO. 
46 Cornhill -  Beston, Mass. 








No matter what policy you may pursue 
im selling to the shoe trade, nevertheless, 
you need the “BOOT AND SHOE 
RECORDER ” all the time. 
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WINDOW DISPLAY FIXTURES 


The OSCAR ONKEN Co. 
1154 4th St., CINCINNATI, OHIO 











Bicycle 
STEP 
LADDERS 


are made 
in many 
styles and 
to fit all 
kinds of 
shelving. 





Cena 
THE BICYCLE 
STEP LADDER 


COMPANY 
67 Randolh St. 
Chicago, Ill. 


Job Lots of Shoes and Leather 


Are Sold Through the 
Recorder Want Ad Page 


7 CENTS A WORD 
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page per issue: 


1 time 13 times 


$3.50 

7.00 
10.50 
14.00 


7 times 
$4.00 

8.00 
12.00 
BOs « obs oes 20.00 16.00 


Space 





CLASSIFIED AND OPPORTUNITIES DEPARTMENT 


‘“*Recorder”’ rates for space less than one eighth 


52 times 
$2.50 
5.00 
7.50 
10.00 


26 times 
$3.00 
6.00 
9.00 
12.00 


to noon, W 





postage. 


Payment in advance is required, except when regular advertisers, as amounts are too small to open accounts 


OSITIONS WANTED—Four cents per word for each insertion. 
Minimum amount accepted, seventy- 
advertisements, seven cents per word for each insertion. Minimum 

amount acce — $1.25. Ads under this heading will be received up 

nesday. When advertisers desire answers to come in care 
of this office, twelve words must be allowed in each advertisement for 
address. When advertisers desire replies forwarded direct to their 
address, each word of the address must 
and paid for accordingly. 





ve cents. For other “Want” 


counted in the advertisement 
Answers to ads must be sent under letter 








SALESMEN WANTED 





SALESMEN WANTED 





POSITION WANTED 





GALESMAN — Long established Brooklyn fac- 
tory, daily capacity of over 1,000 pairs, has an 
ning for a real salesman for territory including 
ee District of Columbia, Pennsylvania and 
Ohio. Will consider only applicants with proven 
ability and prestige in this territory, who must be 
able to furnish references from manufacturers of 
high grade wome n’s shoes. State full details “ 
experience, etc., in your first letter, which will 
treated confidentially. Address C469, care Boot 
and Shoe Recorder, 207 South St., Boston, Mass. 
WANTED E xperienc ot sheomen, big oppor- 
tunity with growing concern. If possible 
State salary expected 


personal interview desired 
Eldreds Quality 


Forward reference and photos. 
Shop. Meadville. | Pa. 

GAL UE SMAN to carry » eile line of Soft Sole Shoes 
“7 and Moccasins, medium to the finest grade. 

Also complete line of Felts if desired. I have one 
hundred established retail accounts from St. Paul 
to the Coast without representation but all other 
territories except New York City and Brooklyn 
are open. Liberal commission. Geo. G. Godwin, 
134 West Broadway, New York City. 


WANTED— Salesman for Indianapolis and sur- 
rounding territory, also one for western In- 
diana; prefer men who live in Indianapolis and have 
trade acquaintance there; must have at least three 
years’ road experience selling shoes; by large 
Chicago manufacturer and wholesale distributor of 
shoes; good permanent positions for men who can 
qualify; salary or commission or both; application 
confidential. Address C471, care Boot and Shoe 
Recorder 189 W. Madison St., € thicago, Ill. 





TRAVE EL ING man wanted to carry shoe laces as 
a side line. Liberal commission. Answer- 
Hy-Grade Shoe Lace Company, 1026 Third Ave., 
New York C tity. 


W ANTED SALESMAN—Experienced, to sell a 
complete line of baby soft soled shoes and 
moccasins. Reply with references and territory 
you cover. Nursery Pastime Company, 469 
Seventh Ave., New York City. 
GAL _ESMAN—To sell direct to jobbers, chain 
stores and large buyers Milwaukee made line of 
Men’s and Boys’ service shoes. Evidence of 
ability to sell large buyers must be shown to in- 
terest us. State basis on which would take up 
»yroposition. Address C472, care Boot and Shoe 
‘ecorder, 207 South ) St., Boston, Mass. 











W TANTED—Live salesmen to carry line of 
children’s stitchdowns to the retail trade. 
Commission 7 per cent. (Carried in stock.) 
Territory, New England States. Can be carried as 
side line. Address Wm. C. Foster’s Sons, Rowley, 
Mass. _ 





SALES MEN— 


-Experienced men only for the fol- 
lowing territory: New Jersey, New York, 
Brooklyn, Connecticut, to sell shoes and rubbers 
for jobber. Address K402, care Boot and Shoe 
Recorder, 127 Duane St., New York City. 


ANTED—Salesman for the State of Missouri 
(excepting Kansas oy to sell our line of 
growing girls’, misses’, dren’s and infants’ 
on commission. Can be sold with other 

lines. Experienced : mn pre- 
S. Albright & 











non-conflicting 
ferred. Reply with sotpanes to H. 
Co., Inc., Orwigsburg, P: 





Salesmen in all territories to handle popu- 
lar priced line of Infants’ and Children’s 
Square-edge turns, sizes 1 to 8. Stock 
proposition. One day service. Commis- 
sion 6 per cent. Address C470, care Boot 


and Shoe Recorder, 207 South St., Boston, 

















Salesmen in all territories to handle 
popular priced line of Infants’ and Chil- 
dren’s Square-edge Turns, sizes | to 8. 
Stock proposition One day service. 
Commission 6 per cent. Address C398, 
Boot and Shoe Recorder, 207 South St., 
Boston, Mass. 








Salesmen Wanted 


WANTED RELIABLE SALESMEN 
confine their efforts to individual States, 
to sell the Howard line of Boys’ Goodyear 
and American welts as a side line, on 
A standardized 
line of five styles, each in three runs of 
All solid with 
leather counters, grain leather insoles, 
rubber 


celoid chrome sole. 


who 


6 per cent commission. 


sizes, ten samples in all. 


Wingfoot heels and the new 
These soles give 
25 to 50 per cent more wear than the 
finest oak soles. This is the most sturdy 
and stylish line of boys’ shoes on the 
market, at prices that defy competition. 
Give full details regarding territory, lines 
handled, number of months you travel 
and references. R. K. L. Co., Grand 


Rapids, Mich. 














POSITION WANTED 


OSITION WANTED— in West Texas preferred. 
by an experienced retail men’s shoe salesman. 
Have sold Hanan & Sons and Stacy Adams shoes 
for past twenty-five months. L. B. Compton, 
Box 554, Ranger, Tex. 


BUSINESS IS DEAD IN THE WEST INDIES, 

so I've returned to engage in the domestic 
field (and exports from this end). Under the new 
administration many changes in business are ex- 
pected, and should you be contemplating any, 
would like to be considered in any capacity. Let's 
talk the matter over now, and consummate arrange- 
ments when you are ready. Address C473, care 
ae and Shoe Recorder, 207 South St., Boston, 

ass. 


ANTED—Situation as traveling salesman by 

a man who has had large experience in manu- 
facturing shoes and — personally to the largest 
retailers in New England. The best of — 
can be given. Address C474, —e Boot and Shoe 
Recorder, 207 South St., Boston, Mass. 


























HELP WANTED 


ANTED—Experienced buyer for wholesale 
line of Juvenile footwear for middle West. 
Must be familiar with assembling catal and 
know how to handle salesmen. State in — your 
experience, salary expected and give references. 





BUYER AND MANAGER—Wishes to make a 

chan, a years meral manager for 
chain. ge Now buying for popular-price 
family shoe Prater Bag $250,000. Middle 
or far West preferred. Address C455, care Boot 
and Shoe Recorder, 207 South St., Boston, Mass. 








LINE WANTED 


WANTED-—Short, snappy line 
In st propo- 





GIDE LINE 


women’s, misses’ or children’s. 


sition, suitable for best retailers. direct from 
factory, in Pennsylvania, Maryland, Delaware, 
District Columbia and New England States. 


Address C462, care Boot and Shoe Recorder, 207 
South St., Boston, Mass. 








WANTED TO BUY 


I WANT to buy a going shoe store, with favorable 
lease, in a city. of from forty to two hundred 
thousand population, or would take over a favor- 
able lease without stock. All replies held in confi- 
dence. Address C478, care Boot and Shoe Re- 
corder, 207 South St., Boston, Mass. 











BUSINESS OPPORTUNITY 








RARE OPPORTUNITY for WHOLESALER, 
RETAILER, BUYER or SALESMANAGER 
who can dispose of the output of men’s 
popular priced shoes from a small modern 
factory to become associated with same. 
All replies held strictly confidential. Ad- 
dress for interview, C475, care Boot and 
Shoe Recorder, 207 South St., Boston, 
Mass. 














FOR SALE 


JINDOW FIXTURES—We have about 40 

shoe stands in fairly good condition, $1.00 

each. Write for - aaa The Union Shoe Co., 
Clarksburg, W. Va 


FoR SALE—Southern York State city, good 
location, room and business. Stock about $23,- 
000, can be reduced. Medium grade trade. Cash 
sales about $73,000, 1920. No trades, cash only. 
Good opportunity. Address C476, care Boot 
and Shoe Recorder, 207 South St., Boston, Mass. 


- stock of men’s and women’s furnishings, 
? if you want a good paying store where you 
can make $8,000 clear, over and above all] expenses, 
answer this advertisement. Situated on one of the 
busiest Main St. business corners. Must sell on 











account of health. T. B. Scharfer, 1379 Main St., 
Buffalo, N. Y. 





Exclusive Men’s Shoe Store for sale. Has 
been established in city of 210,000 in middle 
west since 1898. Store is well located in 
heart of city, is doing a good business. 
Will invoice about $35,000. Long time 
lease. If interested, address C477, care 
Bent and Shoe Recorder, 207 South St., 





Excellent opportunity. All lies held confiden- 
tial, Address C480, care Boot and Shoe R 
207 South St., Boston, Mass. 
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THE RECORDER CREED: Getting More Shoes Sold Right; not only “‘more”’ but “‘right”’; sold for the right pu 


right wearer, in the right fitting, for the right price. at the right profit. 
chants. The chief purpose of ‘“The Boot and Shoe Recorder” is to help solve it; for this is the basic problem upon which 

depends the progress of the entire allied industries relating to shoes and leather; their production and distribution. 
Annual Subscription in the United States, $5.00. 
No Subscription Accepted for Less Than One Year 


Papers, Inc. Member of the Root Newspaper Ass'n. 
Each issue copyrighted by the Boot and Shoe Recorder Publishing Co. Entered at the Post Office, Boston, Mass., as second-class matter 


ISSUED EVERY SATURDAY AT 207 SOUTH STREET, BOSTON, MASS., U. S. A. 


SHOE 


Per copy, 25 cents. 


Cable Address BOOTRECO 


RECORDER 


This is the great problem of the retail shoe mer- 


Canadian, $6.00. 


se. to the 


Foreign, $10.00 


Member of Audit Bureau of Circulations 








FOR LEASE 


FOR LEASE 








dows. 
fixtures complete. 


retail reputation. 


ments. 
mediately. 


43 Whitehall St. 


GPACE to lease for ladies’ and children’s shoes 
in one of the leading department stores in 
Illinois. Front mezzanine 21x66 ft. New building, 
also basement department. L. F. Beach Company , 
Joliet, [Llinois. 








FOR RENT 


FoR REN7T—Ideal located store for mén’s shoes. 

This opportunity is worthy of any live sales - 
man’s attention. R: L. Harrington, 44 South 6th 
St., Minneapolis, Minn. 








FOR RENT—Shoe department in high class 

ladies’ specialty store in city 150,000 popula- 
tion, middle West. Space rear of main floor, 
store and location in town. Only responsible con- 
cern who handles ular and high class ladies’ 
shoes. New York Fashion Shop, 1270 Broadway, 
New York City. 








MISCELLANEOUS 


SHOE FACTORY SEEKS CAPITAL 


HAVE a shoe factory fully equipped, in- 
I cluding lasts, patterns to produce ladies’ turn 





shoes of good quality, orders in hand to start 
cutting immediately. Wish to get in touch with 
— somes a = or — capital, to take one- 
int 4 xception: portunity. Address 
C479, care Boot a i +. 207 ‘ 
Boston, Mass. 


Shoe Recorder, 207 South St., 


women’s shoes and hosiery. 
year did volume of $200,000. 
window space in beautiful arrangement display win- 
Our location positively 100 per cent. New 
Only real live wires with strong 
financial backing who know how to go after volume 
will be considered. This store doing great volume and 
tenant could take advantage of already established 
Any southern salesman can tell 
you the strides made by this department. 
desire to confine efforts to ready-to-wear depart- 
Quick action necessary. 





DEPARTMENT FOR LEASE 


Half of entire first floor for lease in leading women’s 
specialty building on percentage rental to retail 


Shoe department last 
Will give center front 


Owners 


Communicate im- 


S. L. GINSBURG, J. S. FIELD & CO., Inc. 


ATLANTA, GA. 





FOR SALE 





UP TO-DATE shoe store for sale in a town of 

12,000. Seventeen miles from Providence, 

R. I., domg good business. Address C468, care 

Boot and Shoe Recorder. 207 South St., Boston, 
ass. 








WANTED TO PURCHASE 





The NEW YORK EXPORT 
PURCHASING CORPORATION 


515-517 Broadway, New York City, N. Y. 


WILL Slow Sellers F OR 
BUY imnosce {[ CASH 





We bu ick and pay highest cash price for 
retail and wholesale stoc shoes or any other 
merchandise. 

qusaits no object. ss 

or 30 years our specialty. 
Bank and mercantile reference. 
BROOKLYN PURCHASING SYNDICATE 
FRANK WALKER, Proprietor 
610 Broadway, Brooklyn 
Phone, Stagg 1757 


























PUBLISHED WEEKLY IN THE INTEREST 
OF THE RETAIL SHOE MERCHANT BY THE 


BOOT AND SHOE RECORDER PUB. CO. 
(Incorporated under Massachusetts Laws) 
CAPITAL $150,000 


OFFICERS OF THE CORPORATION 
CHARLES G. PHILLIPS, President 
EVERIT B. TERHUNE, Treas. and Gen’l Mgr. 
GEORGE W. R. HILL, Ist Vice-President 
H. WALTER SCOTT, 2d Vice-President 
ARTHUR D. ANDERSON, Secretary 


SWAIN, CARPENTER & NAY, Counsel 
101 Tremont St. 


ARTHUR D. ANDERSON, Editor 
E. C. LOGAN 
OWEN A. THOMAS 
HELEN M. HANEY 
Associate Editors 





PUBLISHERS’ NOTICE 


SUBSCRIPTION—The subscription price of the 
Boot and Shoe Recorder is $5.00 a year in 
advance, which includes postage in the Uni 
States, Cuba, Hawaiian Islands, Philippine 
Islands and Mexico. The price for Canada 
is $6.00 a year, including postage. 

FOREIGN SUBSCRIPTION—The price to all 
foreign countries except the above is $10.00 
per year, including postage. 

All subscriptions are payable in advance. 

ADVERTISING RATES—Card of Advertising 
Rates furnished on application. For rates for 
Wants, for Sales, etc., see Want Page. 





OFFICES IN 


BROCKTON OFFICE: 224 Moraine St. Geo. W. 
R. Hill, Manager. Telephone 507. 

CHICAGO OFFICE: 189 West Madison St. Tele- 
phone Main 1089. B. C. Bowen, Manager. 

ST. LOUIS OFFICE: 1627 Locust St. B. C. 
Bowen, Manager. 

NEW YORK OFFICE: Room 101, Graham Bldg., 
127 Duane St. H. Walter Scott, Manager. 
Telephone 2425 Canal. 

PHILADELPHIA OFFICE: Suite 1420, Widener 
Building. H. Walter Scott, Manager. 

HAVERHILL OFFICE: Chamber of Commerce 
Rooms, Haverhill National Bank Bldg. Geo. 
W. R. Hill, Manager. 

CINCINNATI OFFICE: 501 First National Bank 
Bldg. BR. C. Bowen, Manager. Teleph 
Main 655. 

ROCHESTER OFFICE: 609 Powers Bldg. Ros- 
siter L. Seward, Western New York Repre- 
sentative Telephone Stone 6314. 

LYNN OFFICE: Fred A. Gannon. 

MILWAUKEE UFFICE: B.C. Bowen, Manager 

PARIS OFFICE: 2 Rue des Italiens. L. Hub- 

rd, Manager. 

LONDON OFFICE: John C. Curtiss, Manager. 
Mansion House Chambers, London, E. C. 

AUSTRALIAN OFFICE: 430 Lit. Collins St., 
Melbourne. G. Jervis Manton, Manager. 

CONTINENTAL OFFICE: William Salzman, 
Manager. Wasagasse 2, Vienna, Austria. 

ARGENTINA: Buenos Aires, Rivadavia, 2721 
P. Sabazzini, Gerente. : 

BRAZIL: Gerente, John S. Fitch, 88 Rua 
General Camara, 88 Sob. 





CHILE: Santiago, Las Rosas 1123-1127. Otte 
Sedbchushemn, Gamenn. 
ae = Mr. H. Gomez, Corrales, 2A, Havana, 


SPAIN: Gerente, Leoncio de Miguel, Librero 

Editor, 20 Fuencarral, Madrid. 

MEXICO: Gerente, Jose Barro, Ave. 5 De Mayo 
27, Mexico, D.F. . 

JAPANESE OFFICE: Yokohama, J. F. Wagen, 
Manager. 
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“STRAPS” 
In Stock 


for Easter 


HESE latest novelties—that everybody 
wants—are here NOW READY TO 


SHIP AT ONCE. 


Such styles are scarce, but we can supply you 


if yu ORDER WITHOUT DELAY. 


Parker, Holmes & Company 


“The House That Helps’’ 
Atlantic Avenue BOSTON, MASS. 














Stock Style X1925 
ull Kid Anklet 
Pump, Hand 
Turned, Full Louis 
Heel. 
Sizes 244 to 8, AA, 
c,D 


o Dy \s 


Price $5.00 


X1924—Same in 
Patent 









A, B, C, D 
Price $5.00 











Stock Style X1923 
Dull Kid, H 


Heel. 
Sizes 24% to 8, AA, 


-_- a 


Stock Style X2173 
Patent Colt, Strap 
Pump, cKay 


Sizes 24 to 8, B, 
€D 


Price $4.00 





Stock Style X1922 

Patent Colt, Hand 

Turned, Full Louis 

Heel. 

Sizes 244 to 8, AA, 
A, B, C, D 


Price $5.00 







Stock Style X1902 
Patent Colt, Silver 
Buckle, Hand 
a Full Louis 


eel. 
Sizes 24% to 8, B, 
c,D 


Price $5.00 


Stock Style X2174 
olt, Strep 
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GCASKG 
FABRICS 


na 








Satins Ready to Ship 
In all the Leading Shades 


CASKO—as always—is ready to meet 
. the demand of style that vase 
Today it is Satins. 


test to be the correct material to put 
into shoes—either low cuts or boots. 


Write for samples to-day or communicate 
with our representative. 








CASKO FABRICS CORPORATION 


Manufacturers and Distributors 


PHILADELPHIA, U:S:A: 


New York Chicago Boston St. Louis 
A.J. Haas J. K. Reynolds Co, A. W. Bliss H. C. Korndoerfer Co, 
10 Spruce St. 221 W. Lake St. 106 Beach St. Leather Trades Bldg. 


Rochester Cincinnati 
Geo, G. Smith W. A. Bennett Co. 
4 Church St. 1015—2nd Nat. Bk. Big. 
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" Trade Mark Registered 


Pilgrim Gray Suede Pump 


A turn shoe, built on graceful lines. Has 
the new 14-8 Junior Louis heel. Tongue of 
Pilgrim Gray with Harding Blue kid trim- 
mings. Notice erect effect of tongue. 


“Kimball and Sherman Quality” 





KIMBALL & SHERMAN CO. 


HAVERHILL , MASS. 
BOSTON OFFICE ,RICE BLDG, 10 HIGH ST, ROOM 701. 


ante 
Sy 
y 


\S 4 
S 
unin VY Va“ 





q 


BOOT AND SHOE RECORDER Mar. 19, 1921 


OES 


or’U/omen 
elivery —in four! Weeks 


The Sport Shoes shown in this advertisement can be had in all 
sizes and all widths; delivery will be made within four weeks 
after receipt of order. 


The materials used are of the best; the tailoring is strictly high 
class; the prices are modest and “HOLTERSHOES” have long 
been noted for their superb fitting qualities. 


Place your order now for your later needs, thus avoiding disap- 
pointment as to deliveries which is sure to come if you fail to 
anticipate your requirements. 


' The Holters Company 
CINCINNATI 
OHIO 


new one 


Ready to 

Ship 

April No. 229 cation Straight Tip, 15-8 inch 
Fifth AA. uf to 74: A, 4 to 74: B, C and D, 


PRICE.. . $5.75 Net 









Mar. 19, 1921 


HOLTERSHOES 


Descriptions and Prices 


















—White Nile Miami S , Welt, 990 White Nile Pri St . white 
No. 982 white 4 ato pl ome heel. 13-8 inch No. A Ag othe, pF sg ment wad ane 
helene. 93. nat omy | with Russia Calf, Gun ered heel, Welt, 104 last. 
ta ; b 
PRICE. er $4.90 Net WU sos chess $4.75 Net 






Same with White Ivory Heel..... $4.35 Net 






—White Nile Miami Strap with ball 
No. 985 strap, Welt, white ivory sole and 





heel, 144 inch height, 93 last, trimmed with Russia No 99 1 White Nile Asbury Oxford, with 
Calf, Gun Metal Calf or Patent Colt. ; shane * ball ore, by Sa yute oy aes 
ivor i eel, in ight, 
PRICE. A28 \e) 6. 2! eb 0:19 $5.10 Net ‘haened: with mada Calf, Gun Metal Calf or 
Patent Colt. 
—White Nile Asbi Oxford, stri 
No. 986 5,"itg Nile Asbury Oxted, win | PRICE. ..........$5.10 Net 






inch height, Welt, trimmed with Russia Calf, Gun 
Metal Calf or Patent Colt. sic P ies : 
PRICE...........$4.85 Net | No. 1002;)*%iz Sis Mrmr 
inch w cove! military , trimmed wit 
No 987 White Nile Asbury Qatar, tip, Russia Calf, Gun Metal Calf or Patent Colt. 
. ti by ~ 

welahe, woe er” Soe opt bel 14 ak | PRICE...,...... 95.00 Net 
Metal Calf or Patent Colt. 


PRICE. Pacey $4.90 Net Sompe with white ivory sole and by ad 
























Delivery in Four Weeks 
All Sizes—All Widths 


ORDER NOW—AVOID DISAPPOINTMENTS 


THE HOLTERS COMPANY, “siz 
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STITCHDOWNS 


The Bugaboo in many 
a children’s shoe dept. 





= 
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ILLUSTRATION NO. 1 
e The Ordinary Stitchdown Shoe Single Stitched—rips 
One of the most unpleasant sights to after a few days’ wear. 


a retail shoe merchant, is an angry (The Oil Lamp of Stitchdowns) 
parent bringing back a pair of stitch- 

down shoes with the soles ripped off 

after a week’s wear. Such a shoe you 

see in Illustration No. 1. The outsole 

is held to the rest of the shoe only by 

the stitching through the welt. 


J} jc =ji= 


There is no reason why YOU need 
ever: undergo similar humiliation in 
your business. Ramsey Patented 
Brocess Shoes are made to safeguard 
your business against complaints, dis- 
satisfaction, and angered customers. 


By the Ramsey Process, the outsole is 

stitched—in a single operation—to. the 

insole and upper, dispensing with any 

possibility of ripping. The child’s foot 

CANNOT BREAK THROUGH, 

no matter how severe the strain to 

which the shoe may be subjected, for ‘ica indemadith ila 

the sole is Goodyear Double Stitched aiinid iguanas thats wide tx Mamaia 


With Welt. No part of the reinforcing Seed tone ber antes hp canoe ke 


show that-although the sole is entirely worn out, the 


stitches are allowed to pass through Sobtecdi Bik Get taameaue veer 
the welt. See Illustration No. 2. (The Electric Light of Stitchdowns) 


7 
U 
f 
! 
T 
U 
n 
u 
] 
! 
| 
u 
Tl 
u 
i 
u 


2S] SS] SSS eS ODIO 


- Of the 750,000 pairs made, not one has been returned ripped. 


A new pair will be given for any pair of Ramsey Patented 
Process Play Shoes with the sole ripped off. 
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Dollars and Sense 


Scoffers will say, “Bosh, money is the only thing 
that counts in business.”’ But, let me ask, did you 
ever hear of anyone buying good will with dollars? 







No—the great. American Public refuses to be “bought” 
or “sold.”” Every man has the inherent right of “‘being 
from Missouri” and you’ve got to “‘show him” if you " 
want to retain his patronage. 


30 Years | 
With a quality article such as the Beals-Pratt organi- | 
zation produces you are assured of a steady flow of of 
business because your customer’s good will is obtained Unvarying 
thru satisfaction derived from his purchases. Quality 


Profits accrue, to be sure, but they come only as a 
by-product of the service you render. ‘That’s common 


sense, isn’t it? 
BEALS-PRATT SHOE MFG. COMPANY, 


By 
Vice-President. 


Our No. 1073—Brown Boarded Veal 
Blucher, White Fibre Middle Sole, % 
Wingfoot Rubber Heel, Alamo Last. 
To special order only. 


Our No. 985—Gun Metal Bal, 144 Wing- 
foot Rubber Heel, Spark Last. Carried 
im Stock. 


BEALS-PRATT SHOE MFG. CO. 


MILWAUKEE WATERTOWN 
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Patent han Mary Jane— 


Pee ——4 00 Bo. nic inccccccse $1.60 
7051—1 to Pogdcuseessccnms 1.40 


Patent Leather Mary Jane— 
McKay 


GBBO 1196 00 2... ic cc ccces 35 
6101— 8% 1 
6102— 5 


Instep Strap, Patent Leather— 
Turn 

ee Lk eT Cre $1.75 

TO Baise scnscandeads 1.50 


Instep Strap, Patent Leather— 
McKay 

6160—114% to 2........... $2.50 

G1GI— 8% toll.........:. 2.25 

6163— =>] SR 2.00 


8% to 11 run alsoin 
stock in spring heels 








INTRODUCING OUR 


New Roman Sandal 


On April First, we will have ready 
for delivery a beautiful little folk’s 
shoe. 


We look forward to a great demand 
on the part of parents—for what 
is essentially a dress shoe, yet a 
good play shoe. The result of our 
careful designing and pattern mak- 
ing is shown below. 








April First 
Delivery 


























Roman Sandal, Patent Leather— 
Turn 








Weimer, Wright & Watkin Co. 


Manufacturers 


: - PHILADELPHIA 
New York Salesrooms: Bush Terminal Sales Building, 42nd and Broadway 


35 S. SECOND ST. 
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‘Che Stetson Mark — 
Certainty of Value 


retailers are relying upon it to 
keep their investments low. Its 
prompt shipments save many 
sales. 


UT of the reconstruction 

period has come a pro- 
nounced public demand for 
certainty of value. 


In fact there has never before 
been a period when STETSON 
SHOES and DEPT. 5 were more 
logically dovetailed into the mer- 
chandising needs of the trade 
and the times. 


° ° ° ° ° 


More people than ever have 
learned the economy of buying 
shoes of the best grade. They 
are ready to pay more for them 
if they are sure of what they are 
buying. 

For 36 years the STETSON 
MARK has meant certainty of 
value—the sign of the most 
nearly perfect shoe craftsman- 
ship possible. 


The STETSON Line of 
Women’s Tailored Boots is es- 
pecially attractive this Spring be- 
cause of the addition to DEPT. 5 
of a Black and a Brown Kid Ox- 
ford on the famous Miss Hawes 
Last. Three new lasts have also 
been added to the general line. 


DEPT. 5, the STETSON Stock 
Department, is attracting wide- 
spread dealer interest.. Many 


For a complete viewpoint of STETSON SHOES for Spring 
ask for the latest volume of our STOCK BOOK 


THE STETSON SHOE COMPANY 


INCORPORATED 
SOUTH WEYMOUTH, 90, MASS. 


NEW YORK 


Bush Sales Bldg. 
130 West 42nd Street 


ST. LOUIS 
210 Victoria Building 


BOSTON 
Little Bldg. 
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The Re-birth of White Shoes 
for the Spring and Summer 
of 1921 has found its incar- 
nation in 


LEVOR 
WHITE GRAIN. KID 


The Whitest White 


Made White — Easily Kept White 








FLAT WHITE 
and 
GLAZED WHITE 














TANNERS OF CAL 


NEW YORK — MILWAUKEE ef: 
GLOVERSVILLE.NM. <6 5st = gy 


C 
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Have You Seen Our 
1921 Proposition? 









Every shoe dealer who has not yet re- 
ceived our 1921 proposition should send / 
for it now. It will tell you why. Comfy 







slippers have.become all year sellers that 
add materially to the dealers’ profits. 
More and more shoe men are realizing 
that the extra lines make the real profits 
in any kind of retail business. 













Our 1921 proposition assures you a maxi- 
mum of service ahd profit with a mini- 








mum of investment. 





Send for booklets and circulars which de- 







scribe it in detail. 


Daniel Green Felt Shoe Co. 


Dolgeville, N. Y. 
York Office 14 E. 13th Street 









IMM TEN 


Comfy 


(GSlippers)_ 


= PATENTED. .JUL¥Y 28, *908 
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= Canvas Turn 

aten: Turn 

1380 Widths B, C, D $1.90 7 bpoecimiipeedtcag $1.60 
Helthy-Fut Standardized Grade Helthy-Fut Standardized Grad: 

Patent Ankle Strap. Leather Sock Lining. Sea Island Canvas Ankle Strap. Milo Button. 

Absolutely the Best Leather Sock Lining 
1379—Infant’s, No Heel, 2 + 5 = 
1380—Child’s, Spring Heel, 3 io 8...: 1.90 1323 Child's, ‘Spring Heel, 3 t0 ‘ 


= Bt reed Spring Heel, ais toll... 2.25 
zun Metal, 4 to 8, B and 1324—Child’s, Spring Heel, 8% to 11. 


Sea Island Canvas 
Goodyear Welt 1501 Widths C, D $2.20 
4550 Widths B, C, D $3.00 Helthy-Fut Stamp on Sole 


Helthy-Fut Standardized Grade 
Fine Weave Sea island Canvas. Side Strap. 
Petes Coens nee Seep. See ee Metal Bow. Natural Finish Sole. Good- 
Qualities. Shoemaking of which we year Welt 
are proud I be 8, Goring Heal. § 8% ~ 11% a 05 
4549—Child’s, Spri Heel, 8% to 11. 1501—Misses’, eel, 12 to 2 2.20 
4550 —Misses”, Low Heol, 11% to 2..... 3.00 1502—Y. L., Low Heel, 2% to7 3 


Staples That Tell Your Trade: 


“COME BACK AGAIN!” 





There’s real satisfaction in selling low cuts you know will 
bring your customers back to buy again. 


Stock the sales-producers shown above and profit by their 
dependability! 


The Helthy-Fut stamp on the sole is your guarantee. 


SNBAC 


Ct Se 


Sinsheimer Bro. & Co., 211-13-15 W. Monroe St. 
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SPORT TRIMMED NAVAHOE 


Especially good in black or colors. Suggest you buy now for May delivery. 


UPHAM BROS. SHOE CO, 


Stoughton, Mass. 
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Boot and Shoe Workers’ Union 
246 Summer St., Boston 


Collis Levely, President 
Chas. L. Baine, Sec.-Treas 





“MAKES BETTER SHOES 
STILL BETTER” 


SCHERERS 
- flower (ity ae 


"THE outward appearance of 

your shoes may, and often 
does, mean everything in making 
the sale. 


cS 


NIHTAGASNP 


Scherers Flower City Kid will 
clothe your shoes in an evident 
quality that your customers 
cannot mistake. 


—_ 


°*Z 


These Are Some of Our 
Most Wanted Shades 


MIDNIGHT BLUE No. 14 
BELGIAN BLUE No. 21 
MAPLE BROWN No. 12 
BOOZIE BLUE No. 38 
HAVANA BROWN No. 10 
LIGHT BROWN No. 8 
BEAUTY BROWN No. 5 
CHAMPAGNE No. 18 
TERRA COTTA No. 3 
BRONZE No. 34 

WINE No.6 
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Oscar Sherer & Bro. Inc. 


29 SPRUCE ST., N. Y. 
FACTORY NEWARK, N. J. 


Originators of and Leaders in Fancy Colored Kid 
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Shoes and Oxfords—in stock. 


Immediate delivery on live sellers 


[Sane UR styles — 


from this Nationally Advertised line 
to help Florsheim dealers increase 
in getting started at once with 
One progressive store in each city where 
we are not already represented can secure 
the exclusive sale of The Florsheim Shoe. 
Salesmen are now showing the complete 
fall line, including stock styles. Dealers 
interested in developing their men’s shoe 
department should write us at once. 


their salesand toassist new accounts 
The Florsheim Shoe. 








Adams and Clinton Streets 


THE FLORSHEIM SHOE COMPANY 


CHICAGO 


Book of stock styles on request 





Style S-20 mm Stock 


The Hampton— 


Look for the RED LINE ‘round the top 


Here’s a splendid seller, full of good talking 
points and sure to be one of your leaders—if it 
isn’t already so. It is the Goodrich Brown 4-Buckle | 
Gaiter. All rubber—no cloth top. Worn right over 
the shoe and when you come in from field | 
or barn douse a bucket of water over it and it’s | 
cleaned. A click of the buckles, off she slips and 
into the house you go, clean and dry. But the 
thing you can talk Biggest is Wear. It is Goodrich 
Rubber—and that means fifty years of experi- | 
ence backed bya square deal policy. Quick service | 
— stocks waiting you at all branches listed below. 


THE B. F. GOODRICH RUBBER COMPANY 


New York Chicago Akron Kansas City Seattle 
aenne Minneapolis Boston 


GOODRICH! 


H1-PRESS 
RUBBER FOOTWEAR 























ATT 


“The Tip That 
Won’t Come O 


HE permanent metal tip, crimped into the 
fabric, was originated by the United Lace 
& Braid Manufacturing Company. 
Today there are various imitations, but only . 
one genuine Beaded Tip. 


Every Beaded Tip advertisement in the 
national magazines illustrates the “tip: that 
won't come off.”’ 


peeeasiel 


pee 


Shoe Laces 


are the one nationally advertised brand of shoe 
laces. People know them and ask for them. ' 


Beaded Tip advertising will increase volume of shoe’ 


lace sales and profits for retailers who have the goods 
to sell. 


UNITED LACE & BRAID MFG. CO., Providence, R. I. 
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They Stand the Strain 


Built like an athlete—built to 
stand the severest strain—are 


LUNDIN Shoes 


These fine Men’s Dress Welts are not only Strong 
—they are unusually Durable, Comfortable and 
Stylish. They are wonderful Trade Builders. 


The LUNDIN Shoe 
Is Right All Through 


LUND-MAULDIN CO. 
: Manufacturers 
ST. LOUIS 
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HE leather is the big factor in retail 
shoe sales. 


OUR customers may know little or noth- 
ing about the construction of shoes, 
but they do know a good leather when 


they see it. 


rENHE unmistakable excellence of P & V 
Leathers is as apparent to the layman 
as to the technical man. 


HEY look for your styles to change, but 
rightly expect the quality of your leathers 
to remain the same. Adhere to P & V 


unvarying quality as a safeguard for your 
business good will. 


Pfister & Vogel Leather Co. 


Milwaukee, Wisconsin 
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The =HOOB> Man SAYS? 
Warm Weather Will Bring Quick 


Demand for Canvas Footwear 
Place Your Order NOW If You Want Stock 


TAL ert neta ary tenement aan 


ITH the first stretch of warm weather will come a demand 
for summer footwear. Indications are that this demand 
will be largely for canvas footwear. There are two reasons for this: 


First, because canvas footwear is slightly lower in price. (And 
today this is an important factor.) 


Second, because people have learned that canvas footwear can be 
obtained which combines light weight, extreme durability and 
perfect fitting qualities at a considerable saving over the cost of 
leather shoes. 





to millions of motorists, is When the demand starts will you have a stock ample to take care 


now helping to identify the of your trade? 
Gunes a8 Catiets Whe am Ee Do not dela lacing your order if you want stock for the rush 
Rubber and Canvas Footwear 4 YP sy J 

that is sure to come. 











Here are Two =#OOD> Specialties that are Profit Makers 


Made by Hood Pressure-Process with tire-tread 


soles that give miles of wear 


Construction—Two colors. White or brown duck upper. Red 


Construction—Heavy brown mail-bag duck upper. Full duck lining. sport trimmed. Rubber toe-cap. Loose lining. Red suction sole. 
Korxole insole. Double foxing. 


Gray tire-tread composition sole. Hood patented Pneumatic Heel. Net Prices 
Fibre insole and counter. Leather sock lining. tienes Last Width Size “etetens 
Net Price to Men’ : n 

Class Last Width Size Retailers me ome Pry Reqgler a? F 
Men’s Blucher Army E-EE $2.56 Youths’ White Bal : 
Boys’ Blucher rs One 2 2.25 Little Men’s White Bal ‘ 5 
Men’s Bal , = E-EE i Women’s White Bal ‘ se 
Boys’ Bal 55 One 5 | Men’s Brown Bal 
Youths’ Bal “ ny 1 y Boys’ Brown Bal 
Women’s Bal Opera D and EE R } Youths’ Brown Bal 


Misses’ Spring Heel Bal Instructor One 3 Little Men’s Brown Bal 
Child’s Spring Heel Bal ” " -6) Women’s Brown Bal 


“ 





“ 


“ 


Wholesale Distributers and Factory Branch Depots in Principal Cities 
If you don’t know the HOOD dealer’s name, write us for his name and address 


HOOD RUBBER PRODUCTS CO., Inc. 


98 Nichols Avenue Watertown, Mass., U.S. A. 
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When We Were Kids 


and went to school, do you remember how we couldn’t see “any darn use” in learning “readin’, 
"ritin’, an’ ’rithmetic’’> 

Didn’t need to know the blamed things anyhow. Wasn't any use we could make of them, 
because we were going to be engine-drivers; or burglars, or swill men, or something like that, anyway. 

But Dad knew better, and made us stick to it because there was bound to come a time when 
we would need to know these things, in order to hold up our end and have a chance in the “scrap” 
for bread and butter. we 

So the three R’s were pumped into us somehow, and we're glad now it happened, because 
they are good things to know after all and we’ve used them to good advantage ever since. 


We have an idea that the present is a good deal like the old school days. 


Pe 


en en en 


PUSH OUMNH ONNCMNNEMNMHE 


WE ARE asking you to learn now (while business is somewhat quiet) about the difference between 
cloths which are made to be shoe linings, and those which do not fit this particular purpose, 
so that when things do brace up, and shoes are demanded which will deliver service even though 
lower prices are expected, you will have the knowledge at hand which will help you to maintain 
the reputation of your goods in the scramble for success. 

It is a demonstrable fact that there are certain types of goods and methods of construction 
which yield the maximum of service when used for this purpose. 

We have studied this subject closely, and developed our merchandise carefully, and we know 


that the expression: ‘Better Linings for Less Money” is no dream or mere catch-phrase. It seems 
as though a knowledge of the lining problem should be a part of every Shoe Merchant's education. 
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BETTER LININGS 


SHOE LINING 


ANY 








RIGHT CONSTRUCTION 
FOR SHOE LININGS 


“FITNESS TO PURPOSE” PRODUCES 
USE CLOTHS WHICH ARE 


IS THE TRUEST GAUGE 
MAXIMUM EFFICIENCY MADE TO BE SHOE LININGS 


FOR MEASURING VALUE 





are all built in a definite way,fwith a definite end in view. There is nothing haphazard about 
them. We knew before we started, what gruelling treatment they would receive when they reached 
the inside of shoes, and we knew what had to be done with the amount of cotton employed, in 


order to offer the greatest possible measure of resistance to it. 
We have talked about the combined Beauty and Durability of ““Doubletwill” which is right for the finest shoes. 


tile MUTTON OMNTUNOMNANNEONTNNNENN 


We have described the rugged qualities of the three grades of “Wear Well’ Linings, one or all of which, in 
terms of service cover any or all requirements. 
We have told what “Twindrill” means as an all around combination of service, refinement and price. 


We shall be glad to tell anyone who values knowledge, why these cloths are superior for Shoe Linings. 


DOUBLETWILL AND WEAR WELL SHOE LININGS ARE SOLD ONLY BY W. H. HOLBROOK CO. 


: 
: 
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No. 7831 


We guarantee to the merchant who buys 
Marshall Shoe Merchandise, and buys 
it right, the building up of a-men’s shoe 
business. 


WARSHALL 


GE 
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MR. RETAILER,—“IT’S A FACT THAT,-- 


you cannot sell work shoes of makeshift 


construction, cheap materials and “get 


Cheep tae by” with it long. They must have a rep- 


inch Full Quarter and e ° . 
Vamp Blucher | Welt. utation behind them, and deliver rugged, 


Has soft box toe and : 4 

9-iron single sole. Eye- consistent service. La Crosse shoes have 

lets to top...... $3.50 
been making friends for the past 30 years 
because they are great values that “come 
thru” under all kinds of knocks, skuffing 


and bad weather. 


This service is building work shoe trade 
for thousands of dealers. Are you among 


them? 








LA CROSSE or * = MFG. CO. 
LA CROSSE . - WISCONSIN 
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* “Decidedly Thompson” 
A | 


NEW CREATION 


FROM THE STYLE HEADQUARTERS 
IN STOCK APRIL Ist 


aie 
Code Word “Nice” 


Ladies’ Russia Calf Saddle Strap Oxford. Cut from Mills Color 8. 
Wellesley last. 9-8 broad heel. 


Price $6.50 


_ BROS .SHOE (0 


FINE SHOEMAKERS 


BROCKTON — 
-MASS. 
U.S-A 
NEW YORK BOSTON CHICAGO Jk : 
930 Marbridge Building 207 Essex Street 35 Dearborn Street 
Address all communications to Brockton (Campello), Mass. 




















ye is far more than a pri- 
vately branded leather. 


It is an institution based on a stand- 
ard of quality established by 
Robert H. Foerderer over thirty 


years ago. 
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THERE IS ONLY ONE VICI KID {I 
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To maintain the quality of VICI 
and to improve it if possible is our 
responsibility. We, therefore, say 
it is emphatically worth your while 


to ask for VICI KID inyour shoes. 


Robert H. Foerderer, Inc. 


Sole Producers of Vici Kid 
Philadelphia = - - - - Pennsylvania 


THERE NEVER HAS BEEN ANY OTHER 
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BEACON 


THERE ARE NO BETTER 
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Code Word ‘“‘Herbert’’ 


No. B36—Trend 


Brogue Oxford 
Beacon Rubber 


A 8ll. B6-11 


Price $4,,> 


F. M. HOYT SHOE CO., Manchester, N. H. 


STOCK SHOES CAN BE SHIPPED WITH “BEACON” 
OR“SPEEDWELL” TRADE-MAR KS OR UNBRANDED 


Goodyear 


Semi- 


Code Work ‘‘Harry”’ 


STOCK DEPARTMENTS LOCATED AT 
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18 South WellsSt. 
Chicago, Ill. 
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Ever Before 


No. B515—Dover 


Morocco Russia Calf 
Oxford 


Wingfoot 


Rubber Heel 
A,B611. C,D 5-11 


Price $520 
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New Hampshire 


pid 


Der x 














ec 























pu 
U,o 


| 





a 














| 


Wl 
0,9] 





ane ll 


qn 















Mar. 19, 1921 BOOT AND SHOE RECORDER 29 
ATUULAUQEOQGQQ00000EEUAAOATEUUUVAUOOONAGEEROEOOUUEOOOOERONMOAUDOURGEOOOLUUUATAAOOO RAO 





-VAUGHANS IVORY 


THE SOLE THAT HAS MADE 
WHITE SHOES STAPLE 


MADE BY 
GEORGE C.VAUGHAN 
Tanneries at 
PEABOD 

MASS. 





| AUGHAN'S Ivory sole leather is ideal 
for smart summer footwear. 


Vaughan’'s Ivory is distinctive in ap- 
pearance, durable in wear, light in 
weight, comfortable to the foot. 





Vaughan's Ivory is unique in being 
white clear through, necessitating 
neither paint nor spray. Its edge is 
its own with no chance of checking 
or peeling, and it 


Costs no more than other good sole leather. 


GEORGE C. VAUGHAN 


TANNERIES AT 
PEABODY, MASSACHUSETTS 
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No. 4. Russia Lace Oxford. Wing tip. 
Perforated. Prize last. Single sole. 


ee Colt Plain Toe Dancing Oxford. 
Marbridge last. No. 26 Russia Calf righton” last. 
Bal., Heavy Single Sole. ‘“‘Wingfoot” Heel, 





SHOES FOR YOUNG MEN 


—AND— 
MEN WHO KEEP YOUNG 


Richards & Brennan Co. 
Randolph, Mass. 


Boston Office : Minneapolis Office ‘N. Y. Office 
183 Essex Street Lumber Exchange Bldg. Marbridge Building 
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The record of each clerk 


An up-to-date Cash Register shows you exactly what each 
one of your clerks does every day. Adding counters on 
the register tell: 


® How many customers each clerk waited on. 
@ The total amount of each clerk's sales. 
These daily records show you which clerks are most indus- 


trious, which clerks sell the most goods, which clerks are 
most accurate. 


They enable you to fix wages on actual selling ability. 


They give you the figures needed for a bonus or profit- 
sharing system. 


These clerks’ records, together with the many other printed 
and added records made by an up-to-date National 
Cash Register, enable you to control your business. 








This adding counter, at the left side 
of the register, shows that Clerk A 
took in $39.84 during the day. 
Similar counters show what the 
other clerks took in. 


or 


ic) 








These adding counters, at the front 
of the register just above the cash 
drawers, show how many customers 
each clerk waited on, and the total 
number of customers. 


We make cash registers for every line of business. Priced $75 and up. 


NATIONAL 


CASH REGISTER CoO. 


DAYTON. OHIO. 
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What is it 
about 
Educators P 






Just this and this and this. 






There’s an endless number of convincing facts about 
Educator Shoes to tell, but just five this time. 


More retailers sell Educators than any other named shoe. 
More people wear Educators than any other named shoe. 


More people can be served with Educators than with 
any other named shoe, for 


Educators are made for men, women, youths, boys, extra misses, misses, children 
and infants. 


Educator Shoes are carried in stock by our own distributing houses in New 
York, Philadelphia, Baltimore, Atlanta, Cincinnati, St. Louis, Chicago, Cleveland 
and Boston. 


Just ask for the Rice & Hutchins house in any of these cities. 


Rice & Hutchins, Inc. 
10 High Street, Boston, U.S. A. 
























